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“How's this for 


a real plan, Bill...” 


“As you know, my builders’ hardware business just sort of grew up 
by itself before the war. I didn’t have much system, got quite a 
few orders, but lost a whale of a lot that I might have had. 

“But I’ve decided the time is ripe to plan a real builders’ hard- 
ware department. Not extra fancy—but I do want to have a com- 
plete line eventually. I’m partitioning off space for a nifty display 
office where the line will be easy to display and easy to sell. 

“You're in the building business, Bill, and I can tell by your 
expression that you like the idea .. .” 

* * # 

Just like that, foresighted hardware men in lumber yards are 
starting plans for the certain post-war revival of local building 
activities. They realize, now that they’ve had to do without, what 
a good line of business it was, and what a profit-maker it will be 
if properly organized. 





Now, Lockwood’s policy has always been to take the mystery 
out of builders’ hardware — to make a complete line available — 
to make a model stock easy to carry, easy to display, and easy to 
sell. We feel that every Lockwood franchised dealer is entitled to 
our friendly, interested cooperation — from high quality manv- 
facture right on through successful sales to satisfied customers. 

For example, it’s quite possible that you would like a number 





of tried and true suggestions for installing a special department — 











tips on stock arrangement — display ideas — all the things that 








other dealers have found handy, efficient and profitable. We are 
prepared to make this service available to every qualified Lockwood 
dealer. You'll find it worth following up. 


opefepepese 
CLEP EL SPOT 


LOCKS? 


Information obtained from ‘‘Taking the Mys 


tery Out of Builders’ Hardware,” published HARDWARE MFG. CO. 
by HARDWARE AGE. Division of Independent Lock Co. 
FITCHBURG, MASSACHUSETTS 
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PREPARING FOR TOMORROW 


is a Job for Advertising Today 


By the JOHNS-MANVILLE 
ROVING REPORTER 


URING these difficult times, almost 
D every business man is thinking about 
the post-war period. It will bring many 
new problems. And lots of dealers and con- 
tractors are trying to figure out what they 
ought to be doing to get ready for it. 


eo 
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This story of a radio program and 
_ the philosophy behind it will give 

_ building material dealers and con- 

tractors food for thought in con- 
| sidering their merchandising and : 
| . selling problems of the future. st 
I had an opportunity to discuss this recent’ y ry 
with a Johns-Manville Vice President, who k 
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‘sted out that this is an age of scientific merchan- 
ot _ “We are living,” he said, “‘in a highly competitive 
ciety —and this competitiveness will be accelerated 

the war. The building material dealer and contrac- 
tor will face many new factors when peace comes.”’ 


A Good Name is 


an Invaluable Asset 


“for a company to survive,” he 
sided, “it must establish the in- 
valuable asset of a good name for 
its products. It must win the con- 
fdence of the public. No one can 

ict what our post-war prob- 
ems are going to be. But I am sure 
that they will be easier to solve if 
we start by having the friendship 
and good will of the people upon 
yhom we are going to depend for 
business.” 

Bill Henry and the News 


“Johns- Manville,’ he explained, 
“g using its radio program as one 
means of accomplishing this objec- 
tive. The nightly messages you 
hear delivered on the J-M ‘Bill 
Henry and the News Program’ on 
your Columbia Broadcasting Sys- 
tem station are not ordinary adver- 
tising commercials. 


“Instead, each message is care- 
fully thought out and planned to 
get people to know us better. In 
that way, we hope they will like us 
and will want to buy our products 
in preference to others when build- 
ing restrictions are removed.” 


Survey Shows Results 


BILL HENRY and the News is broadcast 
5 nights a week at 8:55 P.M. EWT on 60 
CBS Stations. The following is typical of the 
friendly messages millions hear on this 
Johns-Manville Radio Program. 

ANNOUNCER: “Right in your community, 
there’s a man who deserves a lot of credit 
for dependable service in spite of wartime 
stress. He’s your Johns-Manville Dealer or 
Contractor. He’s working under many diffi- 
culties—loss of manpower, shortage of ma- 


terials, a new problem almost every day. 


“Yet he’s kept his business going—he’s 
ready to help you keep your American home 
in sound condition during these days of 
emergency. He is a specialist in home main- 
tenance problems. He can help you with 
many kinds of repair jobs which will often 
save you money if they are attended toat once. 


“If your home needs re-roofing, re-siding 
or any other necessary repairs, call upon 
your Johns-Manville Dealer or Contractor. 
You'll find him very helpful.” 





lasked him if they had any evidence that the J-M 
messages were doing that kind of a job. 


“Yes, we have,” he replied. “We made a survey some 
months ago. The results of this investigation were quite 
interesting. We learned, for example, that our radio pro- 
gam has improved the public’s knowledge of Johns- 
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Manville as a leader in the asbestos industry by 36%. 
It has improved their knowledge of Johns-Manville as 
a manufacturer of roofing materials by 35%—as a manu- 
facturer of home insulation by 44%. 

“But that’s not all,”’ he went on. “Our survey showed 


that, thanks to the radio program, 
the public’s estimate as to the 
quality of our products has in- 
creased 18%; as to the progressive- 
ness of our management 25%; as 
to our use of scientific research, 
the increase is 47%. 


Winning New Friends 


“All of this,’”? he concluded, ‘“‘is a 
pretty good indication that we are 
on the right track and through this 
program are making friends of an 
ever-increasing percentage of the 
population.”’ 


As I thought over what he had 
told me, I couldn’t help but gain 
a new conception of the Johns- 
Manville radio program. It has 
been on the air now for over two 
years—reaching thirty million 
people every month. 


Tomorrow’s Customers 


These millions of listeners, all over 
the Nation, are the customers of 
tomorrow. Today they are plan- 
ning and dreaming of the new house 
they will build or the home they 
will modernize when peace comes. 


The friendly voice they hear five 
nights a week on the J-M radio 
program, ‘‘Bill Henry and the 
News,” is a frequent reminder that 
Johns-Manville dealers and con- 
tractors stand ready to help them 


with their building and repair problems. 


I think you will agree that such carefully planned adver- 
tising is giving you a head start on solving tomorrow’s 
problems. It can do a lot toward shaping the future. . . 
not only of Johns-Manville but of the many dealers and 
contractors who handle Johns-Manville products. 
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Rognon Photo 


LOGG ING LOGISTICS keep the saws running. For continuous pro- 


duction by mill and factories the supply of logs must be continuous. Red River extends logging facili- 


ties to provide uninterrupted output of CALIFORNIA PINE, LUMBER, MOULDINGS, PLYWOOD 
and VENETIAN BLIND SLATS. 


MEMBER WESTERN PINE ASSOCIATION 


MEMBER PONDEROSA PINE WOODWORK MEMBER WOOD FOR VENETIANS 


THE RED RIVER LUMBER COMPANY 


MILL, FACTORIES, GENERAL SALES, WESTWOOD, CALIFORNIA 
Sales Offices: MINNEAPOLIS, CHICAGO, NEW YORK, SAN FRANCISCO, LOS ANGELES 
Distributing Yards: CHICAGO, MINNEAPOLIS, LOS ANGELES, RENO 


Distrit 
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SELL “PENNVERNON” 


_.. not just “Window Glass 











COOD For Big Joss 


T0 GLAZE an important new build- 
ing like this Rome and Murphy 
Hospital in Rome, N.Y.... 





OR TO GLAZE a modest home like 
this, Pennvernon Window Glass 
is equally satisfactory. The clarity, 
fine finish and good visional prop- 
erties of Pennvernon always as- 


e 


sure quality windows. 


Sell Pennvernon...the window 
glass that has made a name for 


itself! 









PENNVERNON Window glas 


PITTSBURGH PLATE GLASS COMPANY 


GRANT BUILDING, PITTSBURGH, PA. 
"PITTSBURGH slr fot Lully Glass and (Pie 
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*% The blood-sucking Anopheles mosquito 
bitss—and the dread malaria germ is left 
inthe blood stream of its human victim. 

In the mosquito infested jungles of the 
South Pacific malaria has infected our fight- 
ing men—putting them out of action as 
surely as Jap bullets. 

And right here at home... the malarial 
mosquito lurks in many areas of the United 
States... attacking the workers on the pro- 
duction lines . . . putting them out of action. 

Other insect carriers transmit typhoid, dys- 
entery, anthrax. And the common house fly 
.... bred in filth... equally dangerous as 
a potential disease carrier. .. seriously 
menaces the health of Americans every- 
where. 

Red Edge Screen Cloth is right in the thick 
of the fighting . . . on both fronts. . . helping 
to protect the health of American fighting 
power and production power and the 
American home. 

Will you help in your sector? Make the 
limited amount of Red Edge Screen Cloth 
we can supply you go as far as possible. 





DIXON, ILL. 
lass 





SPELL OS ER INASP ITS 
FOR CIVILIAN USE...RED EDGE 


Self-Measured Screen Cloth 
in the Round Package 
is now manufactured in widths of 24, 26, 28, 
30, 32, 36, 42 and 48 inches—in 12 and 
16-mesh Black (painted) — and 16-mesh 
AluminA (electro-plated with zinc)—for the 
duration... subject to further limitations if 
necessary. 
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A Dependable List of Mills 
and other Sources of Supply 
is found in 


The Lumbermen’s National Credit Rating Book 


Lumbermen’s Credit Association Inc. 


Executive Offices Eastern Headquarters 
608 South Dearborn Street ae 99 Wall Street 
Chicago 5, Il. New York 5, N. Y. 
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First 
Things 
First 








From the very beginning of our preparation for entry into the war the 
major problem has been the distribution of manpower between the armed 
forces and the production forces. It was recognized at the start that there 
was not enough manpower available to build an Army and a Navy as 
rapidly as desired and at the same time produce the materiel of war to 
equip these forces adequately as rapidly as they were developed. Thus, 
came the policy of ‘‘first things first,” and the need to place most impor- 
tant things ahead of merely important things. That is why, when Selec- 
tive Service was instituted, certain occupational deferments from military 
service were provided. 

That is why it has been necessary to burn both ends of the string toward 
the middle, to create an extremely fine balance between the ability of a 
given industry to produce the most with the least number of men and at 
the same time not collapse in the effort. Up to date that policy, while it has 
taxed management to the seeming limit in many cases, has been successful. 
With the exception of a lag at the start when new troops were using sec- 
tions of stove pipe in place of machine guns on field maneuvers and stut- 
tering a vocal imitation of machine gun fire, we have managed to build 
a great Army and a great Navy and to equip both. What the cost has 
been in shattered nervous systems and shortened lives for management 
personnel will never be known, and is perhaps unimportant. There is 
no reason why the demands of war should not create casualties among 
industrial personnel as well as among military personnel. 

The important thing is that the job has been done thus far, and bids 
well to continue to a successful conclusion. With all the shortcomings of 
the Selective Service system, and they have been many, military leaders 
have built an Army and a Navy, and they have equipped it adequately, 
and no industry has collapsed in the process. Some might have come 
dangerously close, but the effectiveness of allocation of manpower can be 
judged only by results, and the results justify the methods. 

Lumber has been one of the most sorely taxed of all industries, and the 
pressure, instead of abating continues to increase. Today the number of 
men in the forests and mills is less than it was a year ago, and the demand 
for lumber for military uses is greater than at any time before. It is well 
for lumbermen to be concerned but not worried. Serious concern de- 
velops ability to get the last ounce of production from inadequate equip- 
ment and under manned forces. That is the first job of every civilian 
in the United States. Worry, on the other hand, is the forerunner of pro- 
duction collapse. 

It is well to keep in mind, as the pressure tightens, the record of the 
Army and Navy leaders. Not yet have they drawn the line too thin in 
their allocation of men to the armed forces and men to the production 
forces, and there is no reason to believe that the lumber industry will be 
the exception. 

At the moment, lumber is desperately needed, and so are men for the 
Army and the Navy, but the latter, under the policy of “‘first things first,”’ 
are momentarily “‘first."” If the drain of manpower from the lumber in- 
dustry threatens to render that industry impotent, the generals and the 
admirals can be depended upon to halt the drain, and if need be, to di- 
vert men back to producing lumber. We should keep our military leaders 
informed of our condition, while at the same time continuing to exert the 
last ounce of energy consistent with the sacrifices of our men in uniform. 
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Ho years our advertising in farm 

papers has been telling your cus- 
tomers about American Fence and 
how good it is. Even during the re- 
cent acute fence shortage, our adver- 
tisements appeared as regularly as 
always. They helped keep a famous 


name alive... explained to your farm 
trade just why American Fence was 
so hard to get. 

We are making American Fence in 
substantial quantities, but there still 
isn’t enough to fill all demands. So, 
today, our advertising is telling 


JONES HARDWARE CO. 


SALES 


farmers why they may have to wait 
a little longer for American Fence. 
And it urges them to place orders 
with you now for future needs so that 
incoming fence shipments will be put 
to use as quickly as possible. Your con- 
stant record of these orders will help 
you continue to do the grand job you 
have been doing of distributing fence 


stock fairly and equitably as rapidly 
as it is available. 

We are offering a booklet “How to 
Make Your Fences Last Longer” for 
free distribution to your fence cus- 
tomers. We will be glad to send you 
copies if you will ask our repre- 
sentative who calls, or write direct to 
our nearest branch office. 


AMERICAN STEEL & WIRE COMPANY, Cleveland, Chicago and New York 
COLUMBIA STEEL COMPANY, San Francisco 


TENNESSEE COAL, 


IRON & RAILROAD COMPANY, Birmingham 


United States Steel Export Company, New York 


AMERICAN FENCE 
heed moe tn ule Wan any Cher beand 


Puerewp sTATES STERL 
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Hardwood lumber Order M-364 
revised to tighten control, effective 
March 27. Delivery restrictions 
now apply to all sawmills produc- 
ing 5,000 feet of lumber of any 
kind per eight hour day. Amend- 
ment now controls oak, ash, hick- 
ory, pecan, birch (except white 
produced in New England) hard 
maple, rock elm and beech. Con- 
centration yards processing by 
drying more than 29 percent of 
lumber received now included in 
order. 


All major consumers of lumber must file applica- 
tions giving their requirements for the second and 
third quarters of 1944 on or before April 25. Unless 
these applications are filed, no lumber may be re- 
ceived from any source, irrespective of preference 
ratings or authorizations under other WPB orders, 
regulations, or certificates. Except for the required 
filing of applications, lumber for the second quarter 
of 1944 will continue to be controlled and distrib- 
uted under existing orders. 

Lumber required for the following purposes need 
not be reported in applications: (1) projects for 
which producers have been assigned serial num- 
bers under Order P-56 (mines and smelters); (2) 
lumber directly needed in the discovery, develop- 
ment or depletion of a petroleum pool as authorized 
by the Petroleum Administration Order 11; (3) for 
resale by a sawmill or distributor; (4) for use out- 
side of the 48 states and the District of Columbia; 
and (5) for construction jobs specifically authorized 
by WPB or other Federal agency when the authori- 
zation makes it unnecessary to get WPB permission 
for construction. An example of this exemption is 
lumber required for a job authorized under L-41. 


Retail sales by sawmills in areas not served by 
retail yards prohibited except under authorization 


of WPB. Applications for authorization to be made 
on 2720. 


Order M-361 also amended in substantially the 
same way. Result of both orders will place about 
75 percent of total Southern yellow pine under con- 
trol and about 70 percent of hardwoods. 


Both orders exempt off-fall or trim, considered 
non-critical. War agencies to whom producers may 
sell are Army, Navy, Maritime Commission, War 
Shipping Administration, Panama Canal and Vet- 
erans Administration. 


Rough and finished aircraft lumber less than one- 
inch thick placed under specific ceiling prices, effec- 
tive March 25. Ceilings are 6.6 percent higher than 
previous maximum, because now include allow- 
ances for actual cost of remanufacturing these thin- 
ner sizes from cants and flitches. 


The WPB has asked some ten thousand persons 
who manufacture and distribute 36 essential types 
of containers and pulpboard to co-operate in a 
Voluntary exchange of orders. Purpose, to avoid 
unnecessary transportation. WPB Haulage Request 
TR-2 and Certificate No. 93, approved by the Attor- 
ney General. 


Persons who arrange to sell, purchase, exchange 
ot loan materials listed in Schedule X, under provi- 
sions of the Haulage Request, or who engage in 
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busy lumber and building 
material executives. 


common transportation and storage facilities, will 
not be prosecuted under the anti-trust laws during 
the war or in a period of six months thereafter. 


AA-3 rated orders for plumbing, heating and 
cooking equipment, placed prior to Jan. 15, will 
take precedence over lower rated orders which 
have been re-rated AA-3 in accordance with provi- 
sions of amended order L-79. This special prefer- 
ence is allowed by Direction 1 to Order L-79. 


WPB official estimate of ‘43 lumber production is 
34,630,000,000 feet. A decline of approximately five 
percent from the ‘42 figure. Consumptions in ‘43 
exceeded production by 4,200,000,000 feet. Con- 
sumption in ‘42 exceeded production by 6,900,000,- 
000 feet. 


The tax bill, passed over the President's veto, 
wrote into law a provision that gain from the har- 
vesting of timber is to be taxed as capital gains 
and not as ordinary income. The reason for this 
provision, of course, is that growth of forest trees 
is slow and that ordinary taxation is essentially 
confiscatory. This new provision corrects a serious 
inequity. 


Watch the matter of the revision of building 
codes. This will have an important bearing upon 
post-war construction and upon fair competition as 
among different building materials. Many codes 
are holdovers from a generation or more ago; do 
not represent the newer processes and the newer 
scientific knowledge about materials. 


The Willamette Valley Wood Chemical Co. has 
applied to the WPB for approval to build a govern- 
ment-owned wood-sugar and ethyl alcohol plant. It 
is to be located at Springfield, Oregon; is planned 
to process 200 tons of sawmill wastes daily; is ex- 
pected to produce more than four million gallons of 
alcohol a year. 


Draft deferment hearings before Congressional 
committees have publicized the manpower difficul- 
ties of this industry. Representative Patman, Chair- 
man of the House Small Business Committee, re- 
peated his statement that lack of manpower is the 
chief barrier to lumber production. Henry Bahr, of 
the NLMA, stated that forest industries have 24 per- 
cent less labor than is needed for full production. 


OPA is working toward more exact prices for pre- 
fabricated farm buildings. A six-man board, con- 


sisting of industry men from Indiana, Illinois, Iowa, 
New York, Texas and Idaho has been. working on 
the problem. 
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2 SUNS 


In the galaky of 
convertion speéches 


€) When you arbitrarily decide to 

use lumber for non-essential 
purposes you are planning the 
strategy of the war by retarding 
troop movements that depend 
upon a supply of lumber — the 
war's most critical material. Don't 
assume the responsibilities of Mar- 


shall and King. 


€91 want only one freedom—not 

four. That one is to be allowed 
to work out my own life, and | 
think that most of the men in our 
armed forces conceive that that is 
what they are fighting for. 


Don't talk postwar period. 
Talk pre-postwar and then sev- 
eral postwar periods. 


€)1 am perfectly content to let 

the government run the locks 
and dams and handle the mail. 
Beyond that I want them to keep 
their hands entirely off of busi- 
ness. 


© Never before has there been 
such a wave of religious fervor 
in the world. It will be well for 
those of us who practice the 
Christian religion of fellowship to 
believe in it as completely as 
those who practice the Nazi re- 
ligion of radicalism, the Russian 
religion of materialism and the 
Japanese religion of brutality. 


Oi private business does not 

operate in the interest of the 
greatest good for the greatest 
number after the war we can ex- 
pect lasting bureaucratic control. 


©) Statistics are never the cause 

of human behavior. They are 
always the results. If you don't 
like statistics it lies within your 
power to change the next set you 
see by changing your thinking 
and acting now. 


Put your house in order to get 
along without lumber until the 
war needs have been satisfied. 


Association presidents, (top to bottom): 
F. E. Fitzgerald, Southwestern; James H. 
Brannum, Wisconsin; Roy O. Sykes, North- 
eastern; H. M. Holmquist, Nebraska; Leon- 
ard Lampert, Jr., National Retail Lumber 
Dealers; Mark Alexander, Northwestern. 
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VA ve 


HE MOST ENCOURAGING 
ie significant’ result of the 

1944 annual meetings of retail] 

dealers is an obvious and prac- 
tically unanimous conviction that 
the united front afforded the deal- 
ers through association membership 
is essential to surviving the war 
and solving the functional and com- 
petitive problems that will confront 
the industry when the shooting 
part of the conflict is over. This 
was evidenced throughout 1943 by 
memberships mounting to record 
heights in all the retail associa- 
tions. In practically all of the 
meetings held during the past three 
months it has been evidenced by 
record attendance and interest at 
the sessions. 

Association members arrived at 
their State and regional meetings 
for the avowed purpose of listening 
to practical discussions of wartime 
operation problems and _ realistic 
analyses of postwar planning and 
preparation. Nearly all of the 
program framers sensed this atti- 
tude, and selected speakers and 
subjects accordingly. 

Most of the programs were con- 
structed to develop a major theme, 
and in many cases, both a major 
and a minor theme. There was no 
pot pourri of unrelated subjects 
likely to confuse an audience, but 
instead speakers and their subjects 
were complemented and integrated 
to simplify presentation and con- 
tribute definitely to the theme. 

Panels and addresses dealing with 
wartime regulations occupied a 
less important place on most of 
the programs than was true in 
1948. This, no doubt, is due to 
better understanding of how to do 
business under government war 
regulations, and to more intelligent 
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phrasing of recent orders. Both 
wartime and postwar merchandis- 
ing loomed much more importantly 
on many of the programs than they 
did last year. This was as it 
should be, because the supply prob- 
lem has leveled off to a point where 
it is possible to predict with rea- 
sonable accuracy what materials 
are likely to be available, and in 
what quantities dealers can get 
them. It does not imply that the 
supply situation is good for all ma- 
terials. Many, and most notable 
among them is lumber, are not in 
good supply. Knowing what the 
situation is, however, it is now pos- 
sible and advisable to discuss mer- 
dising procedure. Merchandising at 
the 1945 meetings will probably be 
the dominant topic. 


Not the least important result of 
the meetings was a lift in morale 
for many of the dealers who at- 
tended. Most of the addresses dealt 
with a realistic appraisal of condi- 
tions as they are and are likely to 
be in the coming year, and while 
they were singularly free of false 
optimism, they left no room for 
pessimism or doubt. There was a 
distinct patriotic flavor to all of the 
meetings. It was not of the flag 
waving variety, but it did define 
the responsibility of the retail lum- 
ber and building materials indus- 
try with regard to the war and to 
the postwar adjustment periods, 
and offered practical, workable sug- 
gestions to help in meeting the 
problems that lie ahead. 


On the whole, the series of an- 
nual meetings more than justified 
the time, money and effort ex- 
pended to conduct them, and are 
entitled to recognition as a con- 
tribution toward winning the war 


abroad and winning the peace at 
home. 
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2 SANS 


Iréthe galaky of 


convertion speeches 


Thirty-two per cent of 3,000 


© manufacturers will produce.new 
products as soon as wartime re- 
strictions are lifted; and 65 per 
cent of the new products of these 


manufacturers have to do with 
the home. Sale of most of them 
will belong to the retail lumber 
and building materials dealer. 


In England all lumber over 
© 


one inch thick, three inches 
wide and 12 inches long must be 
salvaged, and may not be used 
without a government permit on 
penalty of a fine and imprison- 
ment. 


Every dealer in this room can 


© write a striking newspaper ad 


of his own. There are no tricks 
to it. Just tell simply what you 
have to sell. 


© The most devastating disease 
of all is mental. Its effects are 
inferiorities, lack of confidence 
and self-underrating. 


+) Watch the way people react to 
what you do and say, not how 
you think they should react. 


Dynamic convention programs 

can have the effect of some 
radio programs. After you have 
sat through one you wonder how 
you can live and do business, 
knowing so little about any- 
thing. 


A business man’s first respon- 
sibility is to his business. 


Every island we take in the 

Pacific will require more lum- 
ber for docks and wharves. In 
this war we destroy before we 
take, then we have to rebuild. 


eq business mortality rate 
among retail lumber and build- 
ing materials dealers is no greater 
now than in normal years. 

The best time to do a selling 
job is when you have nothing 
to sell. 


Association presidents (top to bottom): 
George Gerlinger, National Lumber Manu- 
facturers; E. W. Nuttle, Middle Atlantic; 
Brooks Baughman, lowa; Joseph Springman, 
Ilinois; C. T. Vaughan, Texas; H. F. Stowell, 
Western Retail. 
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nore OL ANS 


gm, A salesman wired his home of- 
“ fice that there were six compet- 
ing salesmen ahead of him on the 
route, and asked permission to 
change his itinerary. Home office 


wired, ‘““There are 500 behind 
you. Keep going.” 


e> In Britain there is no lumber in 

private hands at all. Civilians 
can buy one pound per person 
per year without a permit. 


e~ Nothing has been rebuilt in 
Me . ° 

England, and it is safe to as- 
sume that the same is true all over 
continental Europe. 


It doesn’t matter how a house 

is built or what you call it. 
What matters is what the house 
will do. 


€) The annual labor of 265,000 

farmers is required in the 
United States to feed the country 
rat population. Think about that 


when you build farm storage 
buildings. 
The new 786-mile-an-hour 


© 

plane can leave London at 3 
P. M. and arrive in New York 
at | P. M. on the same day. Does 
that make any change in your 
thinking about postwar inter- 
national relations? 


ey One thing that amazes a soldier 
“ at the front is labor strikes at 
home. We can be thankful that 
he is sufficiently intent on doing 
his job to be not more than 
amazed. 


679 It required 386 compromises 
among the colonies to create 
the United States of America. 
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View of Northwestern Lumbermen's Associa- ey You will never see your smooth- 


tion war conference at Minneapolis, March 


14 and 15. faced, wide-eyed, 18-year-old 


boy again. When he gets back 
from the war he will be a hard- 
ened, fully developed man. Don't 
lose sight of that. 


gm The question before the Ameri- 
can people is whether in 25 
years the capital of the world will 
be Washington or Moscow. 


a 


~, When the shooting stops the 
a) 

“” second phase of the war be- 
gins here at home. It will be the 
home front offensive to guarantee 
survival of the American way of 
life that we have told our boys 
they are fighting for. 












ey Government never determines 
public thinking. Public think- 
ing determines government. So, 
if you don't like the govern- 





Above right: A. J. 
Voye, president of 
Western Pine Assn. 
Left: Dean Johnson, 
president of West 
Coast Lumbermen's 
Assn. Right: C. W. 
Merrill, J. C. Rob- 
inson and John Day, 
Utah lumber deal- 
ers at the 1944 war 
conference of their 
state association. 
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the first meeting held early in 
March of a “Plan Your Home 
Club” instigated in Milwau- 
kee, Wis., Fy a department store 
with the co-operation of the Wis- 
consin chapter of the AIA, local 


en 600 persons ettended 





the iF utilities and a local banking insti- 
‘old tution. More than 400 of this 
ack group signed up for membership in 
ard- the club, which, among other 
on't things entitles them to join a 


“Plan Your Home Savings Ac- 
count” system of depositing funds 


the according to a prearranged plan 
be- based on the approximate cost of a 
the projected home. 
ge Although no retail lumber deal- 
he ers are reported to be cooperating 
a in the plan, it is to be noted that 
the project is not intended to 
aia stimulate possible home sales by 
ai. the department store itself. The 
So latter company (The Boston 
edi: Store) sees it as a builder of house 


furnishing business in the future. 

Addresses by authorities on 
home construction and moderniza- 
tion are the bases of the meeting 
programs. A Milwaukee attorney 
aa addressed the first meeting and 
supplied information about zoning 
laws and subdivision restrictions 
and building codes. At subsequent 
meetings discussions of these sub- 


jects will take place: “Financial 
Preparation & Methods of Financ- 
ing,’ “Selecting a Location,” 





“Modern Home Designs for Mod- 
est Incomes,” “Construction,” 
“Lighting and Wiring,” “Heating 
& Air Conditioning,” ‘“Landscap- 
ing,” “Interior Decoration & Home 
Furnishing.” 

In addition to a booklet, Plan 
Your Home Club Plan Book, which 
the Boston Store has prepared to 
describe the aims and purposes of 
the project, each meeting-goer is 
Ziven literature of prominent 
building material manufacturers 
and home furnishing supply houses. 
Each meeting will include a display 
of materials and ideas on the sub- 
ject covered by the speaker. Local 
architects are co-operating by 
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Jwo More Cities Become Organized for 
HELPING THE HOME-PLANNER 





-WHEN- YOUR DREAMS 
CAN COME TRUE 





tt 
‘yy 


You Can Have the Money to 
Build Your New Home 


For the first time, you have an opportunity to put your patriotic 
savings into the finest home planning program ever offered Den- 
ver residents. A program that will make dreams come true... 
provide jobs for returning servicemen. 


The Denver Home Planning Institute offers the exsiest, quickest: mos 
ay to accumulate 


ate the ary down-payment for a new 
the funds to 


this month THERE IS NO 
CHARGE FOR THESE CLASSES 





Register, NOW. Use the coupon below, or 
phone for detciled information, TODAY... 


“/té DENVER HOME PLANNING 
INSTITUTE 


1726 Champa Street 
Sponsored by 






oe 


enpisien 








Send for FREE 


Corealar . 
MALTS OO?)  ——— 
TODAY =_ 


A typical Denver ad which attracted pros- 
pective home-builders 


building scale models of homes for 
display at the department store, 
the public service building and the 
co-operating bank. 


T will be remembered that Den- 
ver, Colo., did an outstanding 
job of proving that war-hous- 

ing jobs could be built as economi- 
cally and swiftly (and some say 
more soundly) by private enter- 
prise as by Federal agencies. Now 
this city has adopted the House- 
Planning Institute idea of free 
classes in home construction, re- 


modeling and related subjects for 
prospective postwar homebuilders. 
The Institute is under the auspices 
of building material dealers, bank- 
ers, and all others interested in the 
construction industries and is 
modeled on the lines originally 
used at Portland, Ore. 

A nonprofit community enter- 
prise, the Institute will give home 
planners practical instructions and 
a tangible means for attaining 
their home building dreams 
through investing in war bonds. 
The building program will provide 
postwar opportunities for return- 
ing service men and help eliminate 
the need for a tax-burdening public 
relief program after the war, offi- 
cials of the institute declare. 

To be eligible for the classes 
prospective enrollees need only show 
evidence of regular bond purchases 
or maintenance of savings accounts 
which might be applied on down 
payments for new homes within one 
or two years. 

Prospective home builders will 
be supplied with literature contain- 
ing full information, and will at- 
tend regular classes once a month 
at which architects and other build- 
ing experts wil] answer questions 
on home planning, and will speak 
generally on home building prob- 
lems. The first class will be held 
in the Chamber of Commerce build- 
ing and the subject will be “Choos- 
ing the Home Site.” 

Each phase of home construction 
will be discussed thoroughly and 
enrollees will be encouraged to keep 
scrapbooks of interesting material 
which will be furnished on floor 
plans, articles on decoration and 
sectional construction. 

Serving on the Institute commit- 
tee are I. F. Downer, Hallack & 
Howard Lumber company, and 
Charles Ringsted, East Denver 
Lumber company. Mrs. C. E. Hatch, 
recently of New York and Phila- 
delphia, who has had manv years 
of real estate, organization and ad- 
vertising experience, has been se- 
cured to direct the Institute pro- 
grams. 
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lumber dealer as the “package” 

salesman of a home and of 

home repairs, and of all the 
goods and services that contribute 
to the construction of a home, puts 
upon that dealer a responsibility 
for a substantial understanding and 
knowledge of all the features that 
are a part of a home. 

One important phase of home 
building that has come in for much 
revised and improved thinking in 
the past few years is electrical wir- 
ing and lighting. It is not expected 
that lumber and building materials 
dealers in their “package” home 
selling efforts are going to try to 
run local electricians out of busi- 
ness. Quite the contrary. The astute, 
merchandising-minded lumber deal- 
er is going to make his yard and 
showroom a sales headquarters for 
local electrical contractors, and feed 
to them the wiring and other elec- 
trical jobs that are sold by his 
(the dealer’s) skilled salesmen and 
through the use of his showrooms 
and newspaper advertising space. 
In like manner, the electrical con- 
tractor can feel free to invite a 
prospect he has located, to come 
down to the lumber and building 
materials yard showroom to inspect 
a display of the electrical fixture de- 
vices in which the prospect is inter- 
ested. The electrician can use those 
display rooms as if they were his 
own, yet he does not need to have 
the capital investment and overhead 
involved in maintaining a show- 
room of his own. 

Also controlled by the lumber 
dealer is the wiring and lighting 
job in all dealer-sold package 
homes, and the dealer must have an 
adequate conception of modern 
lighting and wiring methods to be 
able to direct this job intelligently 
and know that his customers are re- 
ceiving the ultimate value in mod- 
ern lighting technique for the 
money expended, 

This network of copper is hidden 
in the walls and ceilings of a home, 


TT MODERN conception of a 


* 


LUMBER DEALERS’ 


but in a short time a home buyer 
will know it if the dealer has built 
his post-war home on pre-war 
standards. Working in fluorescent- 
ly lighted war plants has given Mr, 
and Mrs. America a new conception 
of “see-ability,” and what lighting 
ought to be. To succeed in home 
sales dealers will have to meet the 
new accepted standards. — THE 
EDITORS. 


new lighting era, but the tools in 
the beginning will not be too 
different from prewar models. 
There will be fixtures, and floor and 
table lamps. Unfortunately much 
that is being written currently con- 
cerning what to expect from future 
home lighting is cause for amuse- 
ment and perturbation to those who 
are aware of the technical and finan- 
cial difficulties. Such statements as 
—‘“fluorescent tubes will replace in- 
candescent lamp bulbs”; “‘floor and 
table lamps will disappear”; “rooms 
will be lighted by built-in coves, 
panels, etc.”; “lighting will be built- 
in the furniture’; and so on—will 
not be consummated in the im- 
mediate post-war years. The great- 
est percentage of new homes will 
probably be in the $3,000 to $8,000 
class. Built-in lighting in this price 
home may be considered a luxury 
item. In the more expensive home 
cove lighting, window valance light- 
ing, lighted niches and panels, and 
built-in lighting will beautify and 
increase its value. These are meth- 
ods of lighting that are sound when 
the budget permits. Because light- 
ing design “looks different’’ doesn’t 
mean it is better, more efficient, or 
geared to a new post-war era. Be- 
ware of a flashy style designed to 
catch the undiscriminating eye. 
Not all home buyers are going to 


iE IS TRUE we are entering on a 


Sketches at left: Top, Fluorescent lamps in 
window valance produce direct lighting. 
Second: Same, but located for indirect light- 
ing. Third: Fluorescent lamps concealed in 
a cove by decorative molding to produce 
indirect lighting. Bottom: Suggestion for 
lighting niche with concealed tubes. 


Miss Myrtle Fahsbender is director of Home Lighting for the Westinghouse Electric 
& Mfg. Co. lamp division with offices in Bloomfield, N. J. She has at her disposal there 
the modern facilities of the company’s Illuminating Engineering Department with which 
to study home lighting problems. Miss Fahsbender was at one time home lighting con- 
sultant of the nationally known Chicago Lighting Institute. She is the author of a text- 


book on residential lighting and is active in the Illuminating Engineering Society. 


April 1, 1944, AMERICAN LUMBERMAN 
























































GUIDE TO 





yer 
wilt 
par 
nt- 
Mr. 
ion 
ing 
me 
the 
HE 


by Miss Myrtle Fahsbender* 





eth- 


ght- 
sn’t 
t, or 

Be- r— 


d to 





ig to 
ips in 
hting. 
light- 
led in 


oduce 
n for 


ectric 

there 
which 
x con- 
1 text- 
ve 








—— 





AMERICAN LUMBERMAN, April 1, 1944 











Heme Lighting 


AND HOME WIRING 


want a home of modern design. 
Many are dreaming of a Cape Cod 
Cottage, a California bungalow, a 
Colonial or a Georgian home. What- 
ever the period style modern light- 
ing but not “modernistic” lighting 
is requisite number one. 
Wiring 

A well designed copper cobweb 
woven through a home in the “blue- 
print” stage of planning is the 
foundation upon which good light- 
ing and the efficient and convenient 
use of all electrical equipment that 
is now so much a part of American 
home life, are built. It would be 
folly to continue to wire homes built 
in the future in accordance with the 
minimum standards of safety codes. 
Two-wire service equipment, 5-am- 
pere meters, number 14 wire, and 
inadequate outlets and _ switches 
cannot properly and conveniently 
take care of today’s home lighting 
and appliance demands much less 
the electrical needs of tomorrow’s 
home life. 

Adequate wiring means adequate 
entrance service, enough branch 
circuits of large enough wire size 
to give greater capacity, more out- 
lets for greater convenience and 
more switches for better control of 
lights and appliances. Therefore 
entrance services should be 3-wire, 
especially where there is a possi- 
bility of immediate or future use of 
an electric range. In the following 
table on Service Entrance Stan- 
dards the service capacity may be 
based upon computed total floor 
area or upon the number of rooms, 


Top: Two pin-hole lights recessed in the ceil- 
ing concentrate light on the table and sup- 
plement the semi-indirect ceiling fixture. 
China cabinet is lighted from concealed 
tubular bulbs. Bottom: The ceiling fixture 
has four 20 watt fluorescent tubes, the din- 
ette and over-sink fixture two 20 watt tubes 
each, and under the cabinets are 30 watt, 
36 inch lamps and |5 watt, 18 inch lamps, 
depending upon available space. 


a 



































not including bathrooms, reception 
halls of less than 100 square feet 
or unfinished basement or attic 
areas. This table includes allow- 
ances for range, water heater and 
fuel burning automatic heating de- 
vices. Additional large appliances 
would require added capacity. (See 
Figure 1.) 


Fluorescent Lighting in the Home 


Fluorescent lighting will find its 
greatest acceptance in the utili- 
tarian rooms of the home—the 
kitchen, the bathroom, the laundry, 
the garage and the workroom. 
There will be circular fluorescent 
lamps as well as long tubes. A 
smaller, compact tube will un- 
doubtedly bring forth more accept- 
able fluorescent fixture designs for 
use in the living room, dining room, 
bedroom and entrance hall. 

The fluorescent lamp was so 
dramatic that it aroused undue ex- 
pectations for home use. In the 
public’s eagerness to have fluo- 
rescent lighting, many installed 
this new source without due regard 
for proper application so that there 
are few good fluorescent lighting 
installations in American homes to- 
day. Only by trial and error did 
many of the first purchasers learn 
that too little fluorescent lighting 
can be worse than too little in- 
candescent lighting. 

Fluorescent lamp tubes have 
many advantages for home installa- 
tions. They give “cooler” light; 
they have longer life—from 750- 
2500 hours; their size and shape are 
an advantage where there is limited 
space or where lines of light are 
desired, such as: in coves, window 
valances, recessed over sink, under 
cabinets, etc., and their brightness 
is less than that of an incandescent 
bulb and, therefore, less glaring. 

No light source has had such 
rapid acceptance by the public. The 
desire to have this comparatively 
new source in homes has been ac- 
celerated by the war. It should be 
pointed out that fluorescent lamp 
bulbs must be installed with knowl- 
edge of their effect on room colors; 
whether the lighting job can be 
done best with fluorescent; and a 
knowledge of the amount of light 
the chosen number of lamps pro- 
duce. 

With incandescent fixtures it is 
a simple matter in most cases where 
more light is wanted to replace the 
lamp bulb with one of a larger size. 
Such is not the case with fluo- 
rescent lamps. The variations in 


length or overall diameter for each 
wattage rating precludes a simple 
Therefore, 


inter-change of tubes. 
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controlled from within the house. 


knowledge of the correct size and 
number of fluorescent lamps needed 
to do a good lighting job must be 
known and engineered right the 
first time. (See Figures 2 and 3). 

Review the fluorescent lighted 
rooms illustrating this article to see 
where and how fluorescent lighting 
can be planned for the homes you 
will build or remodel after the war. 
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Room By Room 

There is no set rule that applies 
to the lighting of all homes any 
more than there can be an all-ip. 
clusive decorative plan. Homes haye 
an individual personality. How. 
ever, there are a few basic lighting 
principles that will guide the build. 
er so that his home meets “see-abil- 
ity” requirements. 

The Entrance 

The architecture of the entrance 
determines whether lanterns, singly 
or in pairs, or recessed lighting can 
be used. Entrance lighting identi- 
fies the home and provides a safe- 
guard against the danger of mis- 
steps in the dark. Always provide 
a light at the rear entrance too, All 
exterior fixtures should be switch 





Provide outdoor weatherproof 
convenience outlets for the use of 
Christmas lighted decorations, elec- 
trical garden equipment, and gal- 
den parties. - An illuminated house 
number is a note of distinction. 

Halls 

The hall is no longer a dismal 

passageway from door to living 
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room. It is another carefully deco- 
rated and lighted area where guests 
are greeted, where they remove 
their coats and where they take a 
final approving glance in the hall 
mirror. Carefully choose the hall 
fixture so it provides adequate light 
in the hall and on the stairs. Avoid 
using a bare lamp fixture or one 
that can be looked into as one 
descends the stairs. The downstairs 
fixture should be supplemented by 
one in the upstairs hall and both 
fixtures should be controlled by 
separate three-way switches at the 
head and foot of the stairs so that 
they may be turned on or off from 
either floor. 

Provide convenience outlets in 
halls for the use of lamps, night- 


lights, vacuum cleaner, and other 
electrical appliances. 
The Living Room 
The most popular way of lighting 
a living room is by portable floor 
and table lamps. This means the 


builder must install enough con- 
venience outlets for the connection 
of lamps wherever a homeowner’s 
placement demands a 


furniture 








at 
abats, 
ve 


* il 3 


lamp. A rule of thumb method for 
locating convenience outlets is that 
no wall space three feet or more in 
length should be without an outlet, 
and that no point along a wall 
should be more than 6 feet from an 
outlet. This means an average 
spacing of an outlet along every 
12 feet of wall space. 

If a ceiling fixture is not pro- 
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vided, at least wire for one so it 
can be installed if the owner wishes. 
Where a ceiling fixture is omitted, 
be sure wall brackets or some of 
the convenience outlets are switch 
controlled at the living room en- 
trance. To be able to turn on a 
light when entering the living room 
—bhe it a ceiling fixture, brackets or 
lamps—is not only a convenience 
but it is a safety measure. 

In addition to the above essen- 
tial wiring and lighting require- 
ments in the living room, the keen 
post-war home designer will plan 
one or more schemes of decorative 
lighting to lift his post-war home 
above the average. Consider the 
use of fluorescent tubes concealed 
behind a simple wooden window 
valance to produce either direct, 
indirect, or semi-indirect lighting 
as illustrated in one of the eccom- 
panying sketches. Consider also 
lighted bookcases and china 
cabinets, light recessed in the tep 
of a fireplace mantel, and partial 
cove lighting as a few decorative 
lighting suggestions for the more- 
than-$8000 home. 


The Dining Room 

This room should be a cheerful, 
pleasant room but it is too often 
a room full of annoying glare from 
a ceiling fixture or wall brackets 
with exposed bulbs. First install 
a fixture in the dining room of the 
averaged price home and then add 
matching brackets for decoration if 
the budget permits. Don’t expect 
two pairs of candle-type wall 
brackets and no ceiling fixture to 
provide light on the table or light 
that will enhance the attractiveness 
of linen, china and silver. Instead 
of brackets Mrs. Post-War Home 
Owner will probably prefer to sup- 
plement the ceiling fixture by a 
lighted window valance, light with- 
in the china cabinet, pin-hole spots 
over the table, etc. 

The Kitchen 

The kitchen will be the most 
modern, carefully planned room in 
the post-war home. Don’t forget, 
however, that colorful linoleum, 
gay curtains and walls, and gleam- 
ing cabinets lose some of their at- 
tractiveness, and even the use of 
the most up-to-the-minute appli- 
ances become less efficient if the 
kitchen is inadequately lighted. 
Don’t plan a modern kitchen and 
consider it as such when the light- 
ing is from a single ceiling fixture. 
Any woman knows that if the only 
lighting unit is a fixture in the 
center of the kitchen she stands 
with her back to the light, conse- 
quently in her own shadow when 
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she is working at the sink, range or 
counters. To design that “perfect 
kitchen” with the added saleable 
feature of “see-ability” follow this 
simple lighting recipe: 

First: provide general kitchen 
lighting from a central fixture. 
Control the fixture from wall 
switches at the rear door and din- 
ing room door for greatest conven- 
ience. 

Second: provide some form of 
local lighting, (locally switch con- 
trolled) over the sink, range, and 
work counters. The light source 
may be either incandescent or 
fluorescent but it is believed that 
the post-war kitchen will probably 
be 100 per cent fluorescent. These 
long, slender tubes are ideal for 
use over the sink and under the 
cabinets to illuminate the work 
counters. The following table will 
aid those who are venturing into 
fluorescent lighting in the kitchen 
to plan an acceptable job. Since a 
central fixture is installed to pro- 
duce general lighting it may be 
stated that in kitchens up to 80 
square feet of open area (exclusive 
of areas occupied by cabinets and 
counters) the total fluorescent lamp 
wattage may vary from a minimum 
of 40 watts up to 80 watts. In 
kitchens above this figure, addi- 
tional wattage may be necessary. 

The kitchen and dining room 
should be serviced by a circuit of 
No. 12 wire for the efficient and 
convenient use of the many elec- 
trical appliances we now have and 
for the new ones that previews tell 
us will be ours in the future. Let 
us say good riddance to the pre- 
war in-adequate wiring that dic- 
tates, “You can’t use the iron 
when the roaster is going—unless 
you want to blow another fuse.” 


The Bedroom 
The bedroom today is used much 
ine same as a living room. It 
should be a restful room in which 
to dress, sew, read or write. Every 
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bedroom should have a ceiling fix- 
ture switch controlled inside the 
bedroom door. A_ single wall 
bracket, all too often installed, can 
never produce the general lighting 


needed. To provide light for the 
varying tasks requires careful 
planning. As in the living room, 


most of the lighting will be pro- 
vided by floor, table and wall 
lamps. This demands plenty of 
convenience outlets so placed that 


there can be a lamp, radio, clock 
or appliance used beside the bed: 
lamps at a vanity or dresser; g 
lamp beside a chair or chaise 
lounge; and at a desk. 

Every clothes closet larger than 
ten square feet in area should be 
lighted. The simplest way is g 
pull chain socket mounted on the 
ceiling or on the wall above the 
door. 

The Bathroom 

The most important mirror in the 
house is in the bathroom, therefore, 
first plan good lighting at the mir- 
ror. It is a mistaken idea that the 
mirror should be lighted—instead 
light the face in front of it so that 
a clear reflection is seen in the 
glass. A single bracket over the 
mirror is not the ideal installation. 
Instead put shaded lamp bulbs, in- 
candescent or fluorescent, on each 
side of the mirror so both sides of 
the face and under the chin have 
light. 

It is a convenience to have the 
mirror lights switch controlled if 
no ceiling fixture is provided, how- 


FIG. 1—SERVICE ENTRANCE STANDARDS 


Size of 
Floor Area of Number Service Rating of Service Equipment 
Dwelling sq. it. of Rooms Conductors Switch Circuit Breaker 
Up to 1000 4 No. 6 Wire 60 Amps. 50 Amps. 
1000-1500 5 No. 4 Wire 60 Amps. 70 Amps. 
1500-3000 6-9 No. 4 Wire 100 Amps. 70 Amps 
3000-4000 10-13 No. 2 Wire 100 Amps. 90 Amps. 
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FIG. 2—GUIDE TO FLUORESCENT LIGHTING IN THE KITCHEN 


Location 
1. Central Ceiling 


2. Over Sink and Range 
3. Over Dinette Table 


4. Over Counters and 
under Cabinets 
counter. 


(The low figure indicated in the wattage column is a minimum, and it is wel 


Total Lamp Wattage 
40 to 80 Watts 


30 to 60 Watts 
40 to 60 Watts 


Allow 10 Watts per 
running foot of 


Possible Lamps and 
Combinations 

2, 3 or 4-20 Watt Lamps 

1 or 2-40 Watt Lamps 

2 or 3-20 Watt Lamps 

1 or 2-30 Watt Lamps 

2 or 3-20 Watt Lamps 
1-40 Watt; 2-30 Watt Lamps 


Size and wattage of 
lamp depends on length 
of cabinet or wall area. 


i] 


to strive to produce a lighting scheme that exceeds the minimum.) 


FIG. 3—GUIDE TO FLUORESCENT LIGHTING IN THE BATHROOM 


Location 
Ceiling. Fixture 


Mirror 


Total Lamp Wattage 
30 to 40 Watts 


30 to 40 Watts 


Lamp Combinations 
2-15 Watt lamps or 
2-20 Watt lamps 
2-15 Watt lamps oF 
2-20 Watt lamps 
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ever, if the bathroom is larger than 
g0 square feet, it should have a 
switch controlled ceiling fixture. A 
moisture - proof ceiling light is 
recommended in the enclosed stall- 
type shower. 

For the use of an electric razor, 
sunlamp, etc., be sure to provide a 
convenience outlet near the mirror. 


The Basement 

The basement has gradually been 
outgrowing its dreary, dingy ap- 
pearance aS a “catch-all” cellar. 
Today it is a respectable part of 
the home with a corner for the 
laundry, a game room, and a por- 
tion for heating and ventilating. 

The first step in planning the 
lighting of this utility area is the 
installation of a fixture to insure 
good light on the stairs. The re- 
flector type or enclosing globe is 
recommended. Just a bare bulb is 
unsafe if it shines into the eyes 
of one descending the stairs. In 
planning light for the varied tasks 
carried on in this area, put the 
light where it is needed. For ex- 
ample, install a fixture over the 
wash tubs, at the ironing center, 
over the work-bench, at the furnace 
and at the recreation center. This 
may mean two or three fixtures, 
with light directed at the work 
area, and individually controlled so 
they can be turned on as needed. 

The basement area will need 
plenty of well placed convenience 
outlets for the use of electric 
laundry equipment, electric tools 
and motors, lamps and_ electric 
toys. 

Fixture Allowance 

Unfortunately. lighting fixtures 
are one of the last items bought 
for a house, and all too often a 
dwindling budget dictates the num- 
ber and type of fixtures that can 
be bought. A fund that is from 
14% to three per cent of the cost 
of the house should be set aside 
for standard lighting equipment. 
This percentage will not, as a rule, 
include the additional cost of light- 
ing which is built as an integral 
part of the design and decoration 
of an interior. 


How to Choose a Fixture 


Fixtures are designed to dis- 
tribute light downward (direct 
lighting), upward (indirect), or a 
combination of these two producing 
semi-indirect lighting. The way a 
fixture distributes its light will 
often determine whether it is ap- 
propriate for the location. A fix- 
ture that produces downward local- 
ized light, for example, is the one 
to choose for installation over the 





A 64 page highly illustrated book written especially for lumber 
dealers and other home builders and architects explains home 
wiring methods in detail. The book, entitled Better Wiring for 
Better Living, has been prepared by the Better Homes Department 
of Westinghouse Electric & Mfg. Co. Westinghouse sees inade- 
quate wiring as the bottleneck retarding the use of modern elec- 
trical appliances in the home, and is anxious that builders of post- 
war homes avoid prewar wiring methods and become informed as 
to what is up-to-date in home wiring methods. The above is one 
illustration from the book and indicates the graphic way in which 
the message is presented. A copy may be had upon request from 
the AMERICAN LUMBERMAN, 139 No. Clark St., Chicago 2, Ill. 


sink, wash tubs, work bench, ping- 
pong table, to mention but a few. 

All too often fixtures are selected 
on the basis of their artistic ap- 
pearance with little consideration 
for their primary function—to 
provide useful light. After the lo- 
cation of the fixture is determined, 
ask yourself these questions. 


1. Illumination Qualities 


(a) Does the fixture provide the 
light necessary for the 
lighting job? 


(b) Can it accommodate the 
correct size bulb or bulbs 
to do the required lighting 
job? 

(c) With the correct size bulb 
lighted, is the fixture com- 
fortable to look at, or is it 
glaring? 


2. Artistic Appearance 


(a) Is the fixture well scaled 
and in proportion to the 
room? 


(b) Is the unit harmonious 
both in color and _ finish 
with the interior and is it 

of correct period style? 
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3. Electrical and Mechanical Con- 
struction 


(a) Does the fixture meet the 
National Electrical Code 
for electrical safety, mate- 
rial, wiring and workman- 
ship? 


(b) Is the fixture designed to 
insure easy and rapid as- 
sembly and installation? 


(c) Can the home owner re- 
lamp and clean the unit 
with ease? 


Good Lighting is Good Business 


Good lighting has always been 
good business to the home builder 
who was keen to recognize this fact. 
In the homes of tomorrow good 
lighting will be imperative busi- 
ness. The post-war period will 
bring a shrewd buyer who has be- 
come more light conscious. 

A knowledge of good light prac- 
tice is the home builder’s respon- 
sibility and one that will pay divi- 
dends. ‘“See-ability” means “sale- 
ability” to every lumber dealer who 
in the post-war building boom is 
not bogged down with pre-war 
lighting conceptions. 
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iS the closing date 


in the American Lumberman’s $1500 contest 
for Postwar Preparedness Ideas 


(Plans, Suggestions etc.) 


A Contest for Retail Lumber Dealers 
and their employes 


Rush your entry--It must be postmarked not 
later than midnight April 10. 


DETAILS and RULES 


1. Any retail lumber and/or building ma- 
terials dealer, or any bona fide employee of 
such a retail dealer in the United States of 
America or its possessions, is eligible to 
compete for the awards offered in this con- 
test. 


2. Each Preparedness Idea shall be stated 
in a manuscript of 2,000 words OR LESS, 
but the contestant may support his plan 
with any additional material (photos, illus- 
trations, etc.) he may wish to furnish. 

3. All manusripts should be written legi- 
bly (preferably typewritten) on one side of 
the paper only. They should bear the name 
and address of the author and the name of 
the company with which he is affiliated and 
a description of the nature of that affilia- 


tion. This information should appear in the 
upper right hand corner of the first sheet of 
the manuscript only, as it will be clipped 
off and a key number assigned to the manu- 
script before the latter is submitted to the 
judges. 

4. By submitting an entry a contestant 
automatically agrees to be bound by the 
provision that all manuscripts become the 
property of the AMERICAN LUMBERMAN, 
and that the AMERICAN LUMBERMAN has 
the right to publish the manuscript in whole 
or in part, and the author’s name. 

5. Entries will be judged on the merit of 
the idea contained and not the literary 
style. The Board of Judges will consist of 
the Executive and Editorial Staffs of the 
AMERICAN LUMBERMAN with the excep- 
tion of the Preparedness Idea Contest Editor 
who will receive the entries as y come in 
and assign key numbers to them. Prizes as 


Even a last minute entry may 
win one of these prizes. 


in Series E War Bonds 


1st Award $350 [i2" 
2nd Award $200 | “i:-" 
3rd Award $100 | “ii” 


17 Other Awards of $50 each 


Maturity Value 


listed will be awarded in accordance with 
the decision of a majority of the judges, and 
their decision will be final. If the Board of 
Judges should determine that two ent 
are tied for a particular award, each of the 
entries will receive the full amount of that 
award. 

6. The contest closes April 10 and all 
entries must be postmarked no later than 
midnight of that day. The AMERICAN LUM- 
BE N cannot be responsible for entries 
delayed or damaged or lost in the mail. 

7 Entries should be addressed to the 


Preparedness Idea Contest Editor 


AMERICAN LUMBERMAN 
139 No. Clark Street 
Chicago 2, IIl. 
Be sure to affix adequate postage to cover 
mailing charges. Manuscripts will not be 
returned. 


Winners will be announced in the 1944 Reference Number, May 13. 
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Salvage Lumber 


Address Salvage Editor, American 
Lumberman, 139 N. Clark St., Chicage 
2, for further information. Please men- 
tion item number. 


Available 
230. 


Can furnish up to ten cars yel- 
low pine and gum box shook edg- 
ing, 4 inch thick, %4 to two inch 
widths, approximately 39 inch 
lengths. Material S3S; one edge 
has 30 degree sawn bevel. Suitable 
for tomato sticks. Chicago. 


231. 


Have available 3/16 and 4 inch 
small panels in mahogany, walnut, 
gum and fir. Also can supply one 
million glue blocks of various sizes. 
Wabash, Ind. 


232. 


We have for disposal 13,000 
board feet of 25g inch cypress lum- 
ber in lengths from five to 12 feet. 
Marion, Ind. 


233. 


Would dispose of as a unit 116,- 
000 feet of air dried mixed hard- 
woods ranging in thickness from 
¥ inch to 16/4, and grades from 
3B common through FAS. Species 
are oak, hickory, beech, birch, bass- 
wood, poplar, cherry, hard maple 
and elm. Majority of stock is in 
lower grades of oak in 4/4, 5/4, 
6/4 and 8/4 thicknesses. Needs 
sorting. Brooklyn, N. Y. 


Wanted 
234. 


We can use in fairly large quan- 
tities mill ends of one inch dressed, 
kim dried hardwoods such as ma- 
hogany, maple, birch or beech. 
Need six inch to 12 inch lengths; 
five inch to ten inch widths. Free- 
port, N. Y. 


235. 


Have need for 1x4 and wider, 
17 inches and longer, kiln dried 
trims from No. 2 and btr. yellow 
pine, Ponderosa pine, poplar, wil- 
low, or sap or red gum. Ten to 
15 percent of the material may be 
12 to 18 inches long if trimmed, 
and a small percent may be two 
inches wide. Edwardsville, II]. 


Barbed Wire Available 


3000 spools, 1214 gauge barbed 
wire; about 60 rods to the spool. 
Ire 1s new, but slightly surface 
tusted. Chicago. 
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It is no secret that the 
American Lumberman’s 70th 
Anniversary Reference Num- 
ber was widely and well re- 
ceived. Requests still come 
into this office nearly every 
day for copies of it or of one 
or more of its widely diversi- 
fied timeless articles. So we 
have decided to do an equal 
service for our readers in 
1944. There is to be a giant 
sized 1944 Reference Number 
of the American Lumberman 
published May 13. 


In planning this year’s book 
we surveyed and appraised 
the subjects we think will be 
most important to the lum- 
ber and building materials in- 
dustry in the months to come. 
One which had top billing on 
our list was farm structures, 
and the farm market. No 
dealer would deny this sub- 
ject an important post. 


We know there have been 
lots of articles and lots of 
books published about farm 
structures. We know too that 
from a practical standpoint a 
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good many of them are pretty 
far afield. We were convinced 
that someone—somewhere— 
ought to do the job right. So 
we took another hitch in our 
belt and dove in; determining 
to come up with something 
new —something down-to- 
earth practical for our rural 
dealer readers, to be pub- 
lished in the 1944 Reference 
Number. 


To this end we have en- 
listed the aid of Joe Schaff- 
hausen, widely known as one 
of the nation’s top agricul- 











tural engineers. Mr. Schaff- 
hausen maintains a sizable 
agricultural consultant serv- 
ice in Dobbs Ferry, N. Y., is 
the author of a department on 
farm building in Country 
Gentleman, and contributes 
occasionally to the Saturday 
Evening Post. Our prime ob- 
jective is to get away from 
the re-hashed, catch-as-catch- 
can type of material that 
characterizes a large percent- 
age of printed matter devoted 
to this subject, and present a 
fresh, Original, thoughtful 
approach to the whole propo- 
sition. That objective will be 
accomplished in the 1944 Ref- 
erence Number. 


This farm material is going 
to be only a part of the edi- 
torial content of our big May 
13 Number. In the next issue 
I'll tell you something about 
our new and original ap- 
proach to practical postwar 
house plans that will also be 
included therein. 


Sincerely, 























Preparing the Way for 


UTURE HOME BUILDING 





This display window of Bear Lumber Co. features a miniature house and also shows window 
assembly, glass bricks, insulation, etc. 


Bear Lumber Company of 

Montgomery, Ala., will con- 
tinue to expand its home building 
operations after the war. Some 200 
houses were built during the period 
of FHA activity, most of them 
under contract with the owners and 
the postwar outlook is bright. 
“Already people are coming to us 


T Beer up where it left off, 


This showroom gives suggestion for a breakfast nook. It has defi- 
nite attractiveness for brides or newlyweds, also for many who are 


wanting us to agree to build them 
a house as soon as materials are 
released,” says Fred Bear, one of 
the sons associated with T. L. Bear, 
president of the company. “How- 
ever, we have signed no contracts 
yet on account of the uncertain fac- 
tors of price and materials. We 
don’t think that would be wise, but 
we are giving thought to the design 


going to remodel old homes. 
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of the house and type of materials 
to be used after the war. There is 
an acute housing shortage in this 
area and it won’t be a question of 
getting prospects but of fulfilling 
their needs, and as rapidly as pos- 
sible.” 

This company has an advanta- 
geous arrangement whereby all op- 
erations are located under one roof, 


View in showrooms. Note the panels showing various types of brick 
and asbestos siding, the hardwood flooring and the model kitchen 


in left background. 
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in a three-story brick building. 
These include the offices, showroom 
and an extensive millwork shop. 
The elaborate showroom includes a 
model kitchen, a model bathroom, a 
model breakfast room and a series 
of rooms where various types of in- 
terior finishes are shown including 
dry-wall construction, plaster finish 
and wood finishes, such as knotty 
pine, Philippine mahogany and oth- 
er veneers. 

In the showroom also are panels 
showing various types of brick ve- 
neers. Another recessed space is 
given over to a display of various 
type doors including those for the 
front entrance. Hardwood floors 
are shown in varying designs, also 
ceiling insulation. A customer 
doesn’t have to use his imagination 
as to how a certain type finish or 
veneer looks. The concern has it 
right there to show. Prospects can 
even be taken back to the millwork 
shop and shown mouldings, boards, 
ete, which are not exhibited in the 
display room. 

Fred Bear expects pre-cutting to 
play a greater part in new home 
construction after the war than 
prefabrication. By that he means 
the framing will be pre-cut in the 
shop to avoid wastage on the job, 
but the house will be erected by the 
usual methods. He expects to see 
gypsum board and plywood used 
more for sub-flooring and his con- 
cern had good experience with re- 
cessed edge sheet rock for interior 
finish. However, as it now stands 
he looks for the lath and plaster job 
to continue most popular. 

As to wood versus masonry or 
clay products construction, he said 
it depended on the cost. If the 
brick or stone house doesn’t cost 
more than 5 per cent more than 
wood, then it will be favored, he 
declares. He pointed out the deple- 
tion of wood during the war and 
the fact that masonry costs have 
not risen to the same degree as 
lumber. 

Mr. Bear declares his concern 
had some trouble with water dam- 
age to floor furnaces, especially 
Where houses were built in low 
places, also with sweating from gas 
radiant heaters. He favors a cen- 
tral heating plant for the better 
type homes, and possibly in a util- 
ity room at ground level, unless the 
lot slopes so as to afford a ground 
level basement. 

More home builders, Mr. Bear 
thinks, will demand attic insulation 
and weather stripping of doo... and 
Windows. Also he expects the attic 


fan to be almost normal equipment 
in the home costing more than 
$5,000. 

“We expect to start in with our 
home building where we left off,” 
he asserts, “and add improvements 


and refinements as they present 
themselves. We don’t look for any 
material changes in exterior design, 
but we think more thought will be 
given to the interior arrangement 
and equipment of the new home. 


Ketting the Maximum 


WINDOW APPEAL 








Something new in the way of lumber product displays was this well-planned window in 
Rockefeller Center, New York. 


RAFFIC was stopped for 
T awhile by this display of the 


L. C. Andrew Co., 
Windham, Maine, in New York’s 
Rockefeller Center. 
the tremendous 
dren’s 


appeal 


furniture, this company 


made up child size models of vari- 


ous projects from commercial full 
sized patterns. The 


display these models. 
was the exhibit that the bureau 
had the greatest volume of visitors 
ever recorded. 


Featured in the cottage were the 
following pattern projects—win- 
dow valance, flower pot shelf, what- 


not shelf, bookcase, lawn chair, 


sawbuck table, magazine stand and 
All these projects can be 


bench, 
made of short length lumber. 


The old saying “As Maine Goes 
—So Goes the Nation” might well 
lumber 


be considered by many 
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South 


Recognizing 
of chil- 


State of 
Maine Information Bureau window 
in Rockefeller Center was used to 
So effective 


dealers throughout the country 
who are hard put to know what to 
sell and still plan a postwar future 
for their business. As this pro- 
gressive dealer has_ discovered, 
homes are bought and built by 
families. Anything that will at- 
tract any member of a family will 
help produce future home buyers 
and builders. 

During the present emergency 
the Andrew firm has been making 
an extensive drive to develop the 
individual over the counter trade, 
whether it’s paint or glass, seeds 
or fertilizers, roofing, insulation, 
storm sash or screens. The more 
individual home-owner customers 
that can be added to the books 
means a far greater and profitable 
volume of postwar business. Fol- 
lowing the tactics of our military 
leaders this company believes that 
the best defensive line of action is 
the “offensive.” 
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TAKE THEILE 
IN SPRINGC 


exteriors and fences becomes yj. 
dent when the premises or yr. 
roundings are thoroughly clean. 
Sales of paint can be increased 
enormously if the dealer times his 
stock and his advertising well with 
the Clean Up drive. A report from 
the National Clean Up and Paint Up 
Campaign Bureau in Washington 
gives a number of examples shoy. 
ing how painting worked hand-in- 
hand with cleaning. For instance, 
in Corning, N. Y., a city with 
population of 16,212, there were 8. 
840 paint jobs contracted for in this 
week last year—a really remarkable 
achievement. Turning to a larger 
city, metropolitan St. Louis, there 
were 1,127,227 painting and dee. 
orating jobs carried out as a direct 
result of Clean Up Week. 

The most outstanding work of the 
kind in 1943 was probably con- 
ducted in South Dakota. Here the 
State Department of Agriculture 
worked in co-operation with the 
South Dakota Retail Lumbermens 
Association, the South Dakota 
Hardwaremens Association and the 
South Dakota Pharmaceutical Asso- 
ciation. The section covered was 
predominantly rural but the idea 
was put across with astonishingly 
successful results. 

In Cincinnati and St. Louis there 

This was winning poster used in the Cincinnati Clean Up campaign of 1943. Window dis- were some well-planned programs, 

play (below) has been designed by the National Clean Up and Paint Up Campaign Bureau, 

Washington, D. C. It is die cut, in brilliant 
[OK steele! Spring Sa Seeing Ss oe 
is here again and with it 
comes the urge to brighten up 
self, home and community. The ~ NEGLECT 
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over, it’s not going to be nearly so 
tough a job this year because peo- 
ple are keyed up to the war effort 
and this movement is in harmony 
with it. 

The alert lumber dealer will be 
in the forefront of the Clean Up 
campaign in his own town. It will 
be his own fault if there is no con- 
certed drive there. Perhaps a speci- 
fied time has not been allotted. It’s 
up to him to see that his community 
establishes one. And however civic- 
minded the dealer may be, it should 
be evident that he’s serving his own 
interests as well as performing a 
public duty. 

The need for painting building 
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a few of the activities being shown 
in the illustrations. Both of these 
cities won the State Prize Awards 
for their work. In the former the 
Chamber of Commerce sponsored a 
School of Conservation, where lec- 
tures were given by competent 
speakers before large audiences on 
Clean Up-Paint Up and related mat- 
ters. In St. pte fageseteinee<s cred- 
ited with being the father of the 
Clean Up plan—an intensified plan 
was put into practice which had 
immediate, lasting and profitable 
effects. 

Nor should the repair and remod- 
eling angle be overlooked. The Fed- 
eral Housing Administration says: 
“Neglect of necessary repairs is a 
direct violation of the nation’s war 
endeavors.” The Paint Up feature 
develops naturally into the one of 
Fix Up. Those needed repairs will 
occur to the home owner when he 
rehabilitates his property other- 
wise. The wide-awake dealer will 
be at his elbow with suggestions. 

As a matter of fact, Clean Up - 
Paint Up-Fix Up Week. The scrap 
sent opportunity to create more 
business and the progressive dealer 
will be alive to that opportunity. It 
should be both a challenge and a 
privilege. He is serving not only 
his own community but himself. 

If there are no plans for this spe- 
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cial week in his community, the 
lumber dealer should take the initi- 
ative, allying himself with other 
business interests. With responsi- 
ble, efficient backing the plan should 
be a huge success in any American 
community. Besides the business- 
men, the aid of school children, civic 
bodies and housewives must be en- 
listed. The experience of other cit- 
ies show that with these forces 
lined up solidly, failure is impos- 
sible. 

Naturally, the lumberman must 
first take the idea closely to heart 
himself. He should see that his own 
yard, buildings and office are cleaned 
and renovated. Then he can go out 
and preach the gospel of cleanliness 
to the less godly in his territory. 
Perhaps in cleaning up the more 
obvious things, it will reveal to him 
certain antiquated business methods 
and practices which can be dis- 
carded for better things. Yes, 
Clean Up-Paint Up-Fix Up Week is 
a good thing any way one looks at 
it. 


Above are some scenes in the vigorous and 
successful Clean Up Week drive in St. Louis 
last year which won the state award for 
planned activity. All classes of business and 
civic interests responded to the call for work 
with enthusiasm. In Cincinnati (below) the 
“city fathers" are shown doing some public 
Painting as their part in the campaign 






























































Lumber Status 

Lumber supply and_ distribution 
problems continue tough. J. Philip 
Boyd, addressing the Southern Pine 
War Committee, said at once that the 
situation is considerably tighter than 
it was a couple of months ago. Don’t 
be too depressed by this. A Wash- 
ington tumberman tells us he’s going 
to begin to worry when government 
officials tell him the market is easy; 
just as he’d suspect a woman’s sanity 
if she admitted she didn’t want to 
lose any more weight. He’s managed 
to get along on a tight market and 
has rather forgotten how to get by 
under any other conditions. 

Of course, it isn’t funny. Boxing 
and crating are taking well over 
half the current production; and Mr. 
Boyd says frankly the government 
will have to go into the over-all con- 
trol of lumber instead of merely talk- 
ing about it. One of the first steps, 
long contemplated of course, is reduc- 
ing the daily production figure, below 
which a mill is exempt from control. 
This figure as you know has been 
10,000 feet; will be reduced to 5,000; 
in fact, may have been so reduced 
by the time you read these lines. 
Other and broadly similar control fac- 
tors are being considered. 


Armed Service Needs 

Mr. Boyd says it takes 300 feet of 
lumber just to send a man overseas; 
that it takes some 50 feet a month to 
maintain him after he’s there. That 
doesn’t seem like a big figure; not 
until you multiply it by the number 
of men in service and then add the 
figures involved in munition manu- 
facture and the like. Another impor- 
tant and at present unknown figure 
has to do with the replacement of 
facilities, such as docks, warehouses, 
railroads and the like, destroyed in 
the course of the invasion. Not only 
U. S. lumber but also Russian and 
South American lumber is being sent 
to the various fighting fronts. 

You can collect about any statistics 
you wish. Here are a few more. 
U. S. lumber production in ’43 was 
only about five percent below that in 
’42. But during this time inventories 
dropped from seventeen billion to six 
billion feet. Sure, you can find offi- 
cial figures that don’t agree with 
these out-givings; and we’re not quar- 
relsome in defense of these particu- 
lar sums. But everybody does agree 
that inventories are now too small to 
cushion much if any excess consump- 
tion over production. 

Factory consumption has held about 
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on a level, during the past three 
years; at about four and two-tenths 
billion feet a year. Construction re- 
quirements, both civil and military, 
were a little more than twenty-seven 
billion feet in ’41; dropped to eighteen 
billion feet in ’43. Roughly seventy- 
seven percent of all lumber produced 
in ’43 was used either directly or 
indirectly for military purposes. 

You could easily add a welter, of 
other facts to this collection. But 
these are enough to indicate why lum- 
ber controls are being tightened up. 
With few reserves in the inventory 
bank, with an increasing difficulty in 
getting skilled labor, or, in fact, labor 
of any kind, with the invasion of 
Fortress Europe imminent, it becomes 
clear enough that every board must 
do a board’s full job. 

Mr. Boyd indicates that 2720 appli- 
cations will not be lifted completely 
out but that they will be used only 
in genuine and inescapable emer- 
gencies. This is good news. There 
ought to be a reasonable flexibility in 
all control machinery, to allow for 
real emergencies; but if any urgent 
need is called an emergency and is 
treated according to emergency for- 
mulas, pretty soon “emergency” has 
lost its meaning. As we understand 
it, this tightening up on 2720 applica- 
tions is for the special purpose of 
helping CPA catch up on its deficit 
of 330 million feet of southern pine 
requirements. 


Distribution Troubles 

M. L. Fleishel stated that produc- 
tion, generally, is falling; added that 
nonetheless the industry is making 
more lumber stock of the kind wanted 
by Army and Navy than ever before 
in the history of the industry; de- 
clared that there would be enough for 
the Armed Forces if the drainage of 
stock into less urgent purposes and 
uses could be stopped. In Mr. Flei- 
shel’s opinion, much of the housing 
currently built by means of 2720 
applications is not needed and never 
will be needed. A realistic check-up 
on these uses would, in his opinion, 
disclose that there is now being pro- 
duced enough lumber to carry the war 
effort. This housing effort is taking 
exactly the sizes, species and grades 
of lumber needed in the genuine mili- 
tary effort. The industry, Mr. Fleishel 
insisted, is not trying to manage dis- 
tribution in order to make a profit. 
These lumbermen long since reached 
the conclusion that the function of 
lumber during the emergency is to 
meet the emergency; which means 
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getting lumber to the Army and 
Navy. Of course, they resent the 
effort to divert this stock to uses that 
can’t be fully justified under the war 
emergency effort. 


MPR 19-Al 


This shortleaf order, as you doubt- 
less know, applies to mills without 
planing facilities and that cut, each, 
four million feet or less in 1943. It 
makes possible the sales of rough 
lumber, -green or dry, under a “No, 2 
Common & Better” grade. This grade 
can be arrived at by various listed 
combinations, on a percentage basis, 
of other grades. If a producer wishes 
to sell this grade, he must agree to 
sell only this grade. A producer who 
wishes to change from No. 2 Common 
& Better to standard grades can do so 
by following a _ prescribed course. 
This change-over takes some 90 days 
and involves complete abandonment 
of this special rough grade. 

The MPR 215 schedule has _ been 
changed by cutting the dealer’s mark- 
up to $5 and five percent on truck 
delivery. All retail yards selling 
southern pine for truck delivery must 
make use of MPR 19. 


Lumber Quotas 


WPB has stated that large con- 
sumers of lumber must file applica- 
tions, by or before April 25, for their 
estimated needs during the _ second 
and third quarters. This affects con- 
sumers who used 50,000 feet or more 
during the last quarter of ’43 or 
whose plans call for that amount in 
the second or the third quarter. 

Out of this accumulated statistical 
information, the WPB expects to get 
a comprehensive picture of lumber 
consumption drawn in terms of end 
uses. Following this, it is expected 
that a fairly comprehensive system 
of allocations will be put into effect; 
assigning lumber to individual users, 
within a framework of general quotas. 
At this writing, it hasn’t been decided 
whether or not to combine the sys- 
tem of priorities with the allocation 
method. As this page has often said 
in regard to technical details, you'll 
know what these things are when 
they’re issued. Meanwhile, it’s plenty 
clear that controls are going to be 
tightened up. 


OPA Extension 


One of the important Washington 
performances this spring, from the 
viewpoint of business, is the Cor 
gressional debate over the renewal of 
the legislation under which the OPA 
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The Dowicides are doing an outstand- 
ing job of controlling decay of all kinds 
in many industries. The 17 related prod- 
ucts that have proven themselves so 
well in the paint, paper, leather, and 
textile fields are also providing a 
“strong dose of rot resistance” for 
the products of the lumber and electri- 
cal industries. 
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Dowicide in oil solution is a highly 
effective and permanent preservative 
for wood products. The treated lumber 
is paintable, non-bleeding and easily 
handled by workmen. Application of 
Dowicide 7 is made either by pressure 
impregnation or by open tank soaking 





methods. Protection against rot and 
termite attack is assured for long pe- 
riods of time. Complete information on 
how Dowicide can be applied is avail- 
able on request. 
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operates. Without such extension the 
OPA would automatically expire on 
June 30. 

It’s an easy guess that the agency 
will be continued. No one can think 
of any plausible way of meeting the 
economic impacts of the war without 
price legislation. But it isn’t so easy 
to guess the form the new legislation 
will take. Early official statements 
indicate the Administration will ask 
for a continuation of the agency in 
substantially its present form. Of 
course, the OPA has been jumped on 
by all and sundry; always with 
enthusiasm and occasionally with rea- 
son. It’s safe to say that every citi- 
zen at large has been mad at the 
agency at least once a month, ever 
since its large ears first rose above 
the horizon. The saving factor is that 
not everybody gets mad at once; and 
that those who do blow off simul- 
taneously always select a multitude 
of targets. In short, while the popu- 
lace thinks periodically it can’t live 
with the lousy outfit, it knows well 
enough some nine-tenths of the time 
that living without the control agency 
would be infinitely worse. 


Here’s Mr. Bowles’ picture of the 
OPA; quoted from the release of the 
National Hardwood Lumber Associa- 
tion: The Administrator stated that 
“. . . OPA receives each week 4% 
million outside telephone calls; that 
its daily mail contains about 12,000 
letters; that its personnel consists of 
17,000 paid workers (3,700 in Wash- 
ington) assisted by some 55,000 vol- 
unteer workers; that it costs each 
citizen $1.14 a year and that each 
person saved, during 1943, $169 in 
store purchases as a result of con- 
trolled prices. This saving was fig- 
ured by using price increases during 
the last war as a base.” 

Congress isn’t quite sure what the 
public thinks about the agency. The 
daily complaining mail convinced the 
legislators for a time that most citi- 
zens were in favor of putting it out 
of its misery. But the roar of pro- 
test that rose when the Solons began 
drawing up bills to that end led them 
hastily to go into reverse. Right now 
Congress is claiming an open mind 
on the subject; which is that other 
name for you know what. 

Meanwhile the agency itself is in- 
dustriously fixing up its public rela- 
tions. It admits that some things 
were not done so well; insists that 
this wasn’t the fault of the law but 
issued from a preliminary lack of 
know-how and from the mistaken 
presence of a few would-be reform- 
ers. These latter boys didn’t care 
much, according to the present story, 
about price control; used it merely 
as a spring board to prove that the 
economic syllogism is quicker than the 
mercantile eye. These lads, it seems, 
are no longer present but are other- 
wise aceounted for. One notable and 
important change in procedure is the 
honest and actual use of the Industry 
Advisory Committees. Time was when 
these committees were called in for 
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advice and consent; found everything 
completed and even printed; were in- 
vited to sign or more or less to walk 
home. Now they are really asked for 
advice and information; have a crea- 
tive effect upon public controls, as 
they should have done from the be- 
ginning. 

Whatever you think about the OPA, 
don’t get this wrong: It’s one of the 
most important questions now before 
Congress or likely to come before 
Congress this spring and summer. 
Sure, there may be more important 
questions; though we don’t think of 
them at the moment. But we’re talk- 
ing of those that will come up for 
Congressional decision. We can lose 
this war—or win it quicker—depend- 
ing upon what’s done in a practical 
way about price control. This page 
has some changes it would like to see 
stuck into the new OPA legislation; 
notably in regard to court reviews 
and also in regard to the exact status 
of Judge Vinson’s power of veto. But 
the danger is that a few million other 
reformers will stick in their nickel’s 
worth, to the confusion of Congress; 
and that the resulting legislation will 
not be a law but will be a review of 
the war’s domestic irritations. We 
don’t want Uncle Sam saying to us, 
as Jonah is reputed to have said to 
the whale: “This thing wouldn’t have 
happened if you’d kept your big 
mouth shut.” 


Capitol Circus 


It’s never the intention of this page 
to make like a politician. But, as 
we’ve remarked before, nobody under- 
stands much about Washington and 
the passes it makes unless he keeps 
the city’s first industry in mind. And 
of course, at this time, these indus- 
trial smokestacks darken the skies 
with the fog of their partisan ex- 
haust. 

The campaign now getting up speed 
is going to have a deep influence on 
business. It isn’t much fun to be 
nonpartisan, and nobody works at the 
job with any energy; but a brief turn 
on that platform may help get the 
circus into perspective. First, there’s 
this guerilla warfare between Con- 
gress and the Administration. No 
question about it; the two ends of 
Pennsylvania Avenue are squeaking 
their faces at each other. Maybe it’s 
just good, clean sport. But we don’t 
think so. . Too often, in the past, when 
this kind of fight developed, both con- 
testants destroyed themselves. Sure, 
party names continued; at least 
usually. But party leadership, party 
policies, party objectives and national 
interests largely went down the drain. 
No use to labor it. It happened in 
1800, in 1837, in 1866, in 1892, in 
1918. The country always recovered 
in time; and if this were the neces- 
sary price of progress we’d all be for 
it. But we’re still paying the bills for 
some of those political shenanigans 
that were pulled off when our grand- 
fathers were youngsters. The fact is 


we never can afford a fight between 
Administration and Congress; and it’s 
the price of our kind of government 
that these two agencies must find 
honest ways of agreement and co-9 
eration. Neither can operate without 
the other; and either side that trieg 
it is an ass in uppercase letters, 

The recent dreary tax bill is a cage 
in point. Nobody who was a party 
to that battle wants it remembered, 
Note how quickly the partisan press 
on both sides dropped it. The Pregj. 
dent didn’t make clear why this legis- 
lation deserved the heavy shot in the 
veto message. Of course, the bill 
stopped short of the revenue that was 
asked by the Treasury and that the 
public was prepared to pay. But it 
did add an amount that a few years 
ago would have astounded the most 
energetic tax engineer. But on the 
other hand, the bill was far from good 
enough to warrant the weight of 
bombs let loose by Congress in its 
defense. In short, a commonplace, 
mediocre, perfunctory bill, neither 
very good nor very bad, got fought 
over as though it were the arcanum 
of national liberties. No one not up 
to the ears in partisan doings was 
fooled by the performance. It recalls 
the old story about Willie and his 
mama. Mama says to big sister: “Go 
find out what Willie is doing and tell 
him to stop.” Make no mistake about 
it, brethren, we can’t afford this kind 
of political doings; not at any time, 
and especially not in war. 

We’re probably not going to have 
too much of it. Here’s a hunch. If 
you’ve set up your political holdings, 
for this campaign, on the theory that 
it’s going to be fought out on the 
basis of domestic administration, bet- 
ter sell out at the market. The fight 
is shifting. You may still think that 
Washington is inefficient. And of 
course, it may be inefficient. But that 
idea as a political tool seems to be 
losing its starch. For one reason, 
there are many ranking Republicans 
administering the top offices of the 
war agencies who don’t care for this 
idea about their own administrative 
ineptitude; and that idea, of course, is 
involved in every shot taken at the 
“mess of Washington.” 

So expect the campaign to be 
fought out on foreign and not 
domestic issues. Examples? Russia 
is committed to land warfare against 
the Axis; but Britain is committed to 
air war. The U. S. is in the middle. 
You can expand that one through 4 
hundred ramifications. The spotlight 
is going to shift from domestic agen 
cies to the Department of State and 
to a swarm of foreign policies. Better 
find where business, including the 
lumber business, hitches onto interna 
tional relations. Because it does ! 
on there. What the lumber busines 
will be for a generation after the 
war, here at home, will be determine® 
largely by what happens to foreigt 
policies and practices during the next 
six months. Foreign policies; not d& 
mestic. ’ 
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It takes many peacetime years of 
slow growth to produce Long Leaf 
Yellow Pine logs like the ones being 
loaded here. Yet in war, their period 
of service may be brief. Today. a part 
of almost every log we cut helps 
to pack the weapons of war—the 
weapons that provide the punch in 
any attack . . . There is the crate in 
which a 155 mm. howitzer travels to 
a far Pacific base; or the case from 
which, somewhere in England, a 
ground crew carefully removes the 
bomb that later will be dropped on 
Germany ... Every gun, shell, bomb, 
tank, and many plane parts, miscel- 
laneous supplies and equipment 
must be crated for shipment to distant 
fighting fronts. Crate material has 
taken on a new importance, and we 
are busy here at Brooks-Scanlon fur- 
nishing our share of the lumber that 
‘packs’ the punch of America’s attack. 
































































The camera here catches a view that tells a very complete story of forest practices on 


Biles‘Coleman lands. 


A heavy cut has been made, as shown by the stumps, but there is a 


fine stand of young trees to take the place of those removed. The picture also reveals 
the company's slash disposal policy. 


OMPLETE UTILIZATION and a 

policy of carrying production 

through to finished products, ac- 

counts, for the fact that Biles- 
Coleman Lumber Co., Inc., of Omak, 
in north central Washington State, 
employs about three times as many 
people as would normally work in a 
lumber operation of its capacity. Logs 
enter the sawmill at the rate of about 
200,000 feet per day, and finished 
products leave at the other end of the 
production line. There is no fuel for 
a waste burner and there is no lum- 
ber stored in the yard. 

Morning conferences of depart- 
ment heads serve to coordinate the 
entire operation. Ross L. MeNutt, 
president and general manager, pre- 
sides at these meetings. Incoming 
logs to meet the day’s needs are the 
responsibility of Emmett R. Aston, 
logging manager. 

Sales Manager A. M. Aston sched- 
ules orders and the time limits in- 
volved in each, and from these master 
plans the individual functions of de- 
partments are drawn. O. S. Brender, 
sawmill superintendent, guides the 
sawmill output to fit the needs of 
other departments. Henry Sauer, fac- 
‘ory superintendent, takes the raw 
material and directs its fabrication 
into finished products. All the “plus” 
employees are under his guidance. 

Trouble shooting is the field of Bob 
Hampton, who is also Mayor of Omak. 
All of these department heads have 
Worked up through the mill and been 
‘ssociated with the company practi- 
cally from the time it was started in 
1921. Most of them began with rela- 
tively humble jobs. 


It would be difficult to enumerate 
all the different items turned out in 
the mill. Even Bob Hampton seems 
to be stumped when he is questioned 
about it. Mouldings are one instance. 
Close to 10,000 patterns are available. 
Every knife used on a moulding order 
is saved and filed so that repeat or- 
ders will be exact duplicates of the 
original. Furniture items cover a 
wide range. Of casket boxes used in 
the U. S., 85 per cent come from this 
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Lumber Operation 
Stresses Teamwork 
and Complete 

Utilization 





mill. There is also a sizable box 
business. 

Daily quotas on various cuts are 
posted, and when one quota is met a 
whistle blows and production shifts 
to another cut. Nothing is produced 
for storage. There is no lumber stored 
awaiting manufacture or shipment. 
Neither is there anything left for a 
waste burner to consume. 

Four glue machines, and two glue 
clamp machines convert many small 
pieces into useful material. Imperfect 
boards are plugged and patched. 

Forest conservation goes hand in 
hand with complete utilization, and 
all Biles-Coleman lands are included 
in the first Western Pine Tree Farm 
to be authorized in Washington state. 
The farm also includes land owned by 
the Aston brothers. Strict adherence 
to all the good forestry principles that 
“tree farming” implies (selective log- 
ging, fire protection, etc.) are part of 
the company system. The Biles- 
Coleman Tree Farm was dedicated 
Nov. 10, 1948, with a ceremony in 
which all company officials and Gov. 
A. B. Langlie, of Washington, took 
part. 





A glimpse of varied products turned out in the plant of the Biles-Coleman Lumber Co. 


at Omak, Wash. Two of these battery-powered lift trucks are used. 


In the background 


is the Honor Roll of Employes in the Service. 
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Postwar Heavy Construction 


A $26 billion program of public 
works and other public construction, 
consisting entirely of urgently needed 
and desirable projects, was forecast 
for the five-year period starting 
twelve months after the end of the 
war, in a statement issued by Russell 
G. Creviston, general postwar chair- 
man of The Producers’ Council, 
national organization of manufactur- 
ers of building materials and equip- 
ment. 

Although the volume of new public 
construction would be less than half 
as great as the estimated amount of 
private building during the period in 
question, the expenditures for needed 
projects to be financed by Federal, 
State, and local governments would be 
sufficient to provide annual employ- 
ment for more than 2,000,000 on-site 
and off-site workers and should re- 
move all need for resorting to work 
relief plans or the building of non- 
essential public projects merely to 
provide employment after the war, 
Creviston stated. 

Pointing out that the estimates, 
prepared by the Council’s Market 
Analysis Committee, are based on the 
level of prices expected to prevail 
after the war and on the assumption 
that the national economy will be 
maintained on a plane which will 
provide jobs for virtually the entire 
labor force of the nation, Creviston 
stated that adequate advance planning 
of needed projects by public officials 
also is a controlling factor. Recent 
reports indicate that planning of post- 
war public projects is gaining momen- 
tum, he said, but many localities still 
have failed to make a satisfactory 
start on this important responsibility. 


“Less than $1 billion of municipal 
public works construction is now ready 
for contract, according to a recent 
survey,” he stated. “Even if planned 
Federal and State projects are added, 
the total will fall far short of $3.5 
billions of public construction which 
our committee believes can be accom- 
plished during the first 12 months 
after the war. At the very minimum, 
blueprints should be ready in advance 
for much more than this first year’s 
work in order to assure a steadily 
expanding volume and to reach the 
higher levels of the succeeding five- 
year period. 

“The average annual volume of pub- 
lic construction during the five-year 
period is estimated at $5.3 billion, of 
which highway construction, both 
state and Federal, is expected to 
account for $2 billion. This would 
mean a total expenditure for high- 


38 


ways of $10 billion during the five 
years, exceeding any past record. 
“Construction of public buildings, 
water and sewerage systems, school 
buildings, and other essential public 
projects will amount to $2.8 billion 
per year, according to the committee’s 


estimate. Industrial construction by 
the government is esitmated at only 
a nominal figure, while military and 
naval construction in _ continental 
United States should not exceed an 
average of $280 million after the war, 
in the committee’s opinion. 

“Public residential construction, 
which was valued at $205 million in 
the pre-war year 1940 and which 
reached a peak of about $800 million 
in 1943 to supply war housing needs, 
is estimated at only $140 million a 
year after the war, on the assumption 
that the Federal government will re- 
tain its recently announced policy of 
encouraging private enterprise to 
accept primary responsibility for the 
housing of low-income families, thus 
greatly reducing the volume of public 
housing.” 


NHA Takes Control of 
Non-Farm Home Building 


Effective April 1, the War Produc- 
tion Board has delegated to the Na- 
tional Housing Agency authority to 
handle most housing applications. It 
includes virtually all types of non- 
farm construction. 

Previously NHA had power only to 
approve projects specifically pro- 
grammed for essential war workers. 
Some see the action as the beginning 
of a trend toward the subsequent re- 
laxation of WPB’s building restric- 
tions. Approval of housing to “relieve 
conditions of extreme general hard- 
ship” caused by lack of housing facili- 
ties is the power specifically lodged 
in the NHA. 

The WPB has not relinquished any 
of its control over disposition of 
building material. 


1943 Mortgage Financing 


The decline in real estate mortgage 
financing that began in 1942 was 
almost halted in 1943, according to a 
report from the Federal Home Loan 
Bank Administration, which shows 
total recordings of non-farm mort- 
gages for the past year amounting to 
$3,861,000,000. This compares with 
$3,942,000,000 for 1942 and $4,732,- 
000,000 in the record year of 1941. In 
1943, the recordings volume was espe- 
cially heavy in the last six months. 

Because of an increase in mort- 
gages to finance the sale of existing 
properties, the slight decrease in re- 
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cordings from 1942 to 1943 did not 
parallel the sharp drop in home build. 
ing which was a consequence of War. 
time restrictions. Lenders in the dis. 
trict of the Federal Home Loan Bank 
of Los Angeles, embracing California 
Nevada and Arizona, reported a 1g; 
percent gain in recordings for 1943 
while the Little Rock district (Arkan. 
sas, Texas, New Mexico, Louisiana 
and Mississippi) underwent a 13 per. 
cent decline. 


Building in 1943 

During 1943 the United States com. 
pleted the most ambitious program of 
new construction ever undertaken in 
building a war machine. Howeye 
most of the groundwork was finished 
in 1942, with the result that during 
the year there was a shifting of me, 
and materials to the direct production 
of war supplies. 

Consequently total new construction 
in 1943 was 42 percent below the 194 
level. According to the reports of the 
United States Department of Con. 
merce, total new construction for 1943 
was valued at $7,748,000,000 as 
against $13,549,000,000 in 1942. The 
value of private construction amounted 
to $1,620,000,000, the lowest in a dee. 
ade, as against $2,877,000,000 in the 
previous year, a decline of 43.7 per. 
cent. During the same period publicly 
financed construction decreased by 
42.5 percent from $10,672,000,000 to 
$6,129,000,000. The large reduction in 
publicly financed construction was due 
to the completion of the army ani 
navy building program. 

Non-residential building, both pri- 
vate and public, was valued at $6,263, 
000,000, a decline of 45.4 percent from 
the 1942 total of $11,489,000,000. In 
this group industrial construction 
amounted to $2,191,000,000 as com- 
pared with $3,900,000,000 in the pre 
vious year, while all public utility 
construction declined from $695,000, 
000 to $492,000,000. All other con- 
struction contracts were valued at 
$773,000,000 as against $1,574,000,000 
in 1942. 

Although most groups of construc- 
tion recorded sharp declines, residen- 
tial building activity, both public and 
private, was one of the best sustained 
types, the decline being only about % 
percent from the 1942 level. This was 
a result of the continued upward trend 
in public housing, which practically 
offset the decrease in construction by 
private enterprise. Total residentid 
building contracts for 1943 were 
valued at $1,485,000,000 as compared 
with $2,060,000,000 in the previous 
year. Privately financed residential 
building totaled $805,000,000 % 
against $1,460,000,000 in 1942, whil 
the value of publicly financed res 
dential construction amounted to 
$680,000,000 as compared with $60; 
000,000, a gain of 13.3 percent. _Rest 
dential farm construction, which 5 
not included in the figures for total 
residential building, totalled $64,00 
000 in 1943 as compared with $14 
000,000 in the previous year. 
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B sales Offices 
@ Manufacturing Plants 


¥& Warehouses 


Over the length and breadth of the nation spreads 
a mighty structure of service—mills located to 
supply you quickly and economically . . . methods 
proved through more than 40 years of continual 
growth ... men highly skilled in creating, pro- 
ducing and merchandising roofing, siding and 
dozens of other building products. 

These three vital factors . . . mills—methods— 
men... are backed by an aggressive institution 
with the ability, integrity and resources to deliver 
—a name that for more than 40 years has stood 


--BY MILLS, METHODS, MEN 


WHEN YOU SELL U-S-G ROOFING YOU ARE 





for highest quality, proved on millions of jobs 
. your assurance of uniform excellence of ma- 
terials and service and of complete satisfaction. 

U-S-G respects the service rendered by dealers. 
That is why we seek every opportunity to place 
our vast national resources of mills, methods and 
men at your constant command. 

These are the things with which U-S-G dealers 
are Fortified*. These are reasons why U-S-G dealers 
keep on the profit side—going ahead—reasons that 
“when you sell U-S-G roofing you are Fortified.” 

*Trademark Reg. U. S. Pat. Off. 


UNITED STATES GYPSUM 


300 W. ADAMS STREET, CHICAGO 6, ILLINOIS 





This famous trademark identifies products of United States Gypsum Company 
—where for 40 years research has developed better, safer building materials. 
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Hundreds of Lumber Dealers 


Are Already Using This Plan to 
BUILD A GILT-EDGE LIST OF PROSPECTS 


When a couple starts to think about a new home, 
what is the first thing they do? They clip ideas. They 
collect booklets. They make sketches. They want a 
scrapbook in which to keep all their ideas. If you 
knew who these couples were in your sales territory, 
you would have a gilt-edged list of prospects who will 
build after the war. With the Andersen Scrapbook 
you can help these home planners in the planning 
stage and they will come to you in the building stage. 

The Andersen Scrapbook plan is helping hundreds 
of lumber dealers to build such a list right now. To 
put this plan to work costs you nothing. Hundreds of 
new homes are being planned right now in your ter- 
ritory. If you could get a scrapbook into the hands of 
just one-half of these prospects, you would be off to 
a flying start, when building starts again. 


Here’s What Lumber Dealers Think of the Scrapbook 
“You are certainly to be congratulated upon making 
this book available to dealers and prospective home 
builders. It is the finest thing I have ever seen.” 


LUMBERMAN’S ASSOCIATION DIRECTOR 


“The ideal link between the dealer and prospect for 
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a future home. WISCONSIN LUMBER DEALER 


“It is just about the best thing we have seen, from 
our standpoint, for post-war home planning.” 


DENVER, COLORADO LUMBER DEALER 


**We want to compliment you and thank you for such 
a fine piece of real ‘prospect’ advertising. This is 4 
most unusual and useful article for the purpose of 
promoting home building.” 


MASSACHUSETTS LUMBER DEALER 


Order your sample Scrapbook, window display and other selling helps ... write today 
to your Andersen Jobber or direct to 


Mndersen Corporation - BAYPORT, MINN. 
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JERE’S THE ANDERSEN SCRAPBOOK PLAN 
aEADY TO GO TO WORK FOR YOU NOW! 
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Scrapbook Ci 
Mail or spam ™ Publicity Story for Your 
sed Local Newspaper. Mats 
Sent Free 


Ads for Your Local Newspaper. 
Mats Sent Free 


Sold to you at less than cost. You sell them for 50c. 


SOME DEALERS GIVE THEM AWAY to a selected list 
of known prospects. 


“REMEMBER, ANDERSEN PRODUCTS ARE SOLD AND WILL CONTINUE TO BE SOLD 
ONLY THROUGH THE REGULAR RETAIL CHANNELS OF THE MILLWORK INDUSTRY.” 
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- « « ASSOCIATIONS & CLUBS 





Northern Californians in 
Spring Meeting 

The Lumber Merchants Association 
of Northern California held a hustling 
spring meeting at the Palace Hotel in 
San Francisco on March 18. A break- 
fast meeting of officers and directors 
was followed by a well attended lunch- 
eon session, with Charles Shepard, 
Friend & Terry Lumber Co., Sacra- 
mento, acting as master of ceremonies. 
Luncheon speakers were: James Mus- 
atti, manager, California State 
Chamber of Commerce, who discussed 
“The Constitution”; S. V. Fullaway, 
Jr., secretary-manager, Western Pine 
Association, who talked on the “Civil- 
ian Lumber Supply for 1944”, and D. 
C. McGinness, regional director, Fed- 
eral Housing Administrator, who 
spoke on “The FHA After the War.” 

C. D. Dart, assistant to Secretary- 
Manager Bernard B. Barber, was 
available all during the day to answer 
questions regarding the various Fed- 
eral regulations affecting the retail 
lumber business. 

Outstanding speaker of the meeting 
was Fulton Lewis, Jr., radio station 
WOL, Washington, D. C., whose ad- 
dress at the dinner session covered 
the “Inside of Washington, D. C.”, an 
off-the-record talk revealing dangers 
of bureaucratic machinations to free 
enterprise. 

Ray Clotfelter, W. R. Spalding Lum- 
ber Co., Visalia, Calif., is president of 
the association. 


Carolina-Virginia Club 

Thomas B. Bledsoe, president, pre- 
sided over the one-day session of the 
Carolina-Virginia Lumbermen’s Club 
held March 14 at the O. Henry Hotel 
in Greensboro, N. C., with about forty 
members present. The meeting was 
the second of this year and began 
with a business session, including 
reports, and an open forum in the 
afternoon, followed by a dinner in the 
evening. 

Membership, attendance, and pro- 
gram committee appointments were 
announced by President Bledsoe. Sub- 
jects such as “Grading Standards— 
Now and Then,” “Production Difficul- 
ties,” “Government Assistance,” “The 
Wholesalers’ Problems,” “Timber 
Taxation—Recent Legislation,” “C. M. 
P.- Allotment Program,” “Current 
Events,” and a round table discussion 
brought out many suggestions of 
benefit to the attendants. 

C. F. Korstian, president of the 
North Carolina Forestry Association 
and dean of the Duke School of For- 
estry, commented briefly but wisely 
on the timber conservation and timber 
farm system being sponsored by the 
N. C. Forestry Association. 

A telegram was sent to Peter 
Stone, Lumber Branch, OPA, Wash- 
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ington, D. C., opposing any change 
in the present 6 percent markup 
allowed wholesalers of Southern Pine 
lumber. 

Dr. I. G. Greer, superintendent of 
the Baptist Orphanage, Thomasville, 
N. C., held his listeners spellbound as 
the dinner speaker, on the theme 
“Self Reliance and Individuality.” 

H. Wiley Sholar, Lenoir, N. C., is 
secretary of the organization. 


Willamette Valley 
Lumbermen's Annual 

More than 200 members of the 
Willamette Valley Lumbermen’s Asso- 
ciation and their wives, meeting in 
the seventeenth annual convention 
and third wartime conference at 
Eugene, Ore., on March 17, heard 
leaders in industry and government 





C. W. Ingham H. J. Cox 


discuss vital problems affecting lum- 
ber and logging. 

“The toughest and hardest part of 
the lumberman’s contribution to this 
war is just ahead,” Col. W. B. Greeley, 
Seattle, secretary-manager of the 
West Coast Lumbermen’s Association, 
told the Oregon lumber group. “Our 
winning of this war calls for deeds 
beyond duty. We must work as hard 
as our boys overseas.” 

Commenting on the urgent require- 
ments of selective service which 
threatens to take many key men in 
the 26 to 38 year group, Col. Greeley 
said: “Keep fighting to hold your 
skilled key men. Dig up the evidence 
which selective service needs, for lum- 
ber production must be maintained if 
victory is to be won?” 

U. S. Senator Guy Cordon, recently 
appointed to succeed the late Senator 
Charles L. McNary, made his first 
public appearance in Oregon before 
the Willamette Valley lumbermen. 
“Keep me informed on your prob- 
lems,” he urged lumbermen. 

Another speaker was Dean Victor 
P. Morris, of the school of business 
at University of Oregon and chair- 
man of the Oregon state postwar 
readjustment and development com- 
mittee. He told of the problems 








which would confront industry afte; 
the war and what responsibilities 
industry must assume to insure 
smooth working economy. 

C. W. Ingham, Ingham Lumber Cp. 
Glendale, Ore., was re-elected presi. 
dent of the group for the second year, 
H. J. Cox, secretary-manager, was 
re-elected for the seventeenth eon. 
secutive year. Other officers are. 
Guy Haynes, LHL Lumber Co., Cayj. 
ton, vice president; and Frank 4. 
Graham, Hills Creek Lumber (Cp. 
Jasper, treasurer. 

Directors named in addition to the 
above are: J. H. Chambers, J, 4 
Chambers & Son Lumber Co., Cottage 
Grove; Stewart Weiss, West Gate 
Lumber Co., Sweet Home; T. V. Lar. 
sen, Forcia-Larsen Lumber Co., Noti; 
T. W. Rosborough, Rosboro Lumber 
Co., Springfield; Kenneth Ford, Rose. 
burg Lumber Co., Roseburg; and 
A. A. Lausmann, Tiller Mill & Lum. 
ber Co., Medford. 


Philadelphia Wholesalers Will 
Celebrate Fiftieth Anniversary 

The Philadelphia Wholesale Lum- 
ber Dealers’ Association will celebrate 
its fiftieth anniversary in the Frank- 
lin Room of the Benjamin Franklin 
Hotel, Philadelphia, Pa., on Thursday 
evening, April 27. Appropriate speak- 
ers and entertainment will be provided 
by the entertainment committee. 


Philadelphia Exchange 

The Lumbermen’s Exchange of Phil- 
adelphia on March 9 elected J. Nor- 
man Riley as president, succeeding 
Ralph Souder, Jr. 

George L. Felter was named vice 
president, and Charles F. Kreamer 
was re-elected treasurer. Named di- 
rectors were Watson Malone 34d, G. 
Harold Buzby, Gordon T. Winagle, 
Ernest A. Heaton, G. Walter Ketcham 
and Francis A. Tague. 

W. D. D. Smith is secretary of the 
organization. 


Baltimore Hoo-Hoo 

At the meeting of Hoo-Hoo Club No. 
100 of Baltimore, Md., at the Stafford 
Hotel on March 26, the members and 
guests heard John N. Winton, chief 
of the Marketing Control Branch of 
the Lumber Division of the WPB, dis- 
cuss the new lumber control order 
L-335. Vernon W. Malloy, president 
of the club, occupied the chair. As 
usual, a good fellowship period pre- 
ceded the dinner, which was followed 
by the business session. 


Twin Cities Hoo-Hoo 

Hoo-Hoo members attending the 
next meeting of the Twin Cities Club 
on April 6 in Minneapolis will hear 
a talk by York E. Langton, chairman 
of the speakers’panel of the Minnesota 
United Nations committee, it is al- 
nounced by President T. P. Bonner of 
the club. 

The Twin Cities club bowling league 
annual dinner will be held in Minneap- 
olis the evening of April 4. 

At a concatenation held in connet- 
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Covering Four Million Farmers 


For the Lumber Dealers! * 


Four MILLION calls is a lot of calls in any man’s 
language! But that’s what Insulite is doing every 
month for the retail lumber dealers of the nation. 

We're “calling” on four million farm homes, 
asking them to consult you—their local lumber 
dealer—for building help and advice. 

We’re doing this through the leading farm 
magazines* and month after month this message 
is repeated, 


Naturally, we’re telling them about Insulite, 
too, so if you will stock, feature and display 
Insulite products in your sales room, it will pay 
you dividends. Identify your establishment as the 
place where the widely advertised and accepted 
Insulite products can be obtained. 


INSULITE DIVISION OF MINNESOTA & ONTARIO 
PAPER COMPANY, MINNEAPOLIS 2, MINNESOTA 














COUNTRY GENTLEMAN 
HOARD’S DAIRYMAN 





The National Farm Magazines Carrying Insulite Advertising... 


MADE 
EXCLUSIVELY 
FROM WOOD 








SUCCESSFUL FARMING 
POULTRY TRIBUNE 
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Producing 
Douglas 
Fir 
Since 
1898 


The bulk of the facilities of our 
two mills are, and have been since 
Pearl Harbor, devoted to produc- 
ing for war needs. 


Buyers with high priorities have 
discovered — what thousands of 
peacetime buyers have known for 
many years—the excellent quality 
of Booth-Kelly old growth Yellow 
Douglas Fir. 


When peace comes Booth-Kelly 
will be back with the same depend- 
able values which for 45 years have 
made our product preferred by 


peacetime and wartime buyers 
alike. 

Dimension Flooring Ceiling 

Drop Siding Finish Stepping 
Mouldings Casing Base, etc. 


We are headquarters for Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 





TWO MILLS—SPRINGFIELD & WENDLING, ORE. 
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tion with the Northwestern Lumber- 
men’s Association fifty-fourth annual 
meeting and war conference, thirty- 
one kittens were inducted into Hoo- 
Hoo. The concatenation, banquet and 
show which followed were arranged 
by President Tom Bonner, William 
Wattson, Clarence Olson, Oscar Bye, 
Myron Gore, Ed Canton, and Don 
Ross of Hoo-Hoo, and Ray Gore, Fred 
Anderson, Fred Scott, and others rep- 
resenting Hoo-Hoo and the Mississippi 
Valley Lumber & Sash & Door Sales- 
men’s Association. 


National Commission Men 

The committee in charge of publi- 
cation of the year book and roster of 
the National Association of Commis- 
sion Lumber Salesmen met in Elk- 
hart, Ind., on March 23 to discuss 
the proposed current issue. Present 
at the meeting were M. E. Crow, Elk- 
hart, Ind., chairman; V. M. Kelly, 
Ypsilanti, Mich.; F. J. More, St. Louis, 
Mo.; Charles O. Aschmann, Chicago, 
and Edward J. Koza, Chicago. 


Western Canada Lumber 
Manufacturers 

Matthew Sutton, president of Sitka 
Spruce Lumber Co., Vancouver, B. C., 
has been re-elected as president of 
the Western Lumber Manufacturers’ 
Association (Canada). Directors of 
the organization appointed for 1944 
are: W. J. Van Dusen, Gerald Well- 
burn, Sam Cowan, H. W. Hunter, and 
Sam Heller. Earl King is again sec- 
retary-manager of the association. 


Organize to Protect Forests 

The Hazard and Perry County For- 
est Fire Protective Association was 
organized in Hazard, Ky., Feb. 26, 
primarily to make an energetic fight 
on the forest fire menace and to pro- 
tect the forests through an educa- 
tional campaign. J. M. Brown was’ 
named president and Brown Wooten 
was selected as secretary. 

A similar organization, the Harlan 
County Forest Association, was 
formed at Harlan, Ky., on Feb. 9, and 
James Bledsoe was named president 
of the group. 

Representative citizens from every 
section of these counties attended the 
meetings and pledged themselves to 
prosecute vigorous campaigns. Keep- 
ers will be maintained at lookout 
towers. 


Baltimore-Washington 
Sales Club 


The Baltimore and Washington 
Lumber Sales Club held a meeting on 
the evening of March 6 at the Lord 
Baltimore Hotel in Baltimore. The 
session developed into one of the most 
spirited in its history. A discussion, 
following reports of members of a 
committee appointed to see what 
might be done to obtain some easing 
in the restrictions upon supplies of 
lumber for the trade of members and 
to keep present channels of distribu- 
tion of lumber, took up the entire 
evening. 
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Scheduled Meetings 


April 10-11—Texas Mill Managers’ As- 
sociation, Adolphus Hotel, Dallas 
Tex. War conference in conjunctioy 
with Lumbermen’s Association o¢ 
Texas. 

April 10-11—Lumbermen’s Association 
of Texas, Adolphus Hotel, Dallas, Tex 
Annual. 

April 14-15—-National Retail Lumber 
Dealers’ Association, Drake Hotel, 
Chicago. Executive Committee meet. 
ing. 

April 26 — American Wood-Preserverg 
Association, Palmer House, Chicago, 
Annual conference. 

April 27—Philadelphia Wholesale Lum. 
ber Dealers’ Association, Franklipy 
Room, Benjamin Franklin Hotel, 
Philadelphia, Pa. Fiftieth anniver. 
sary celebration. 

May 16-17—Railway Tie Association, 
Hotel Netherlands Plaza, Cincinnati, 
Ohio. Annual conference. 

June 6-7—National-American Wholesale 
Lumber Association, Edgewater 
Beach Hotel, Chicago, Ill. Fifty- 
second annual meeting and war con- 
ference. 

July 26-27—Southern Woodwork Asso- 
ciation, The Cloister, Sea Island 


Beach, Ga. Executive meeting for 
members only. 
Sept. 5-6-7— Pacific Coast Wholesale 


Hardwood Distributors Association, 
Santa Barbara Biltmore Hotel, Santa 
Barbara, Calif. Twenty-second an- 
nual and war conference. 

Sept. 28-29—National Hardwood Lum- 
ber Association, LaSalle Hotel, Chi- 
cago. Forty-seventh annual and 
hardwood industry conference on 
postwar problems. 











This Ponderosa monarch of the forest stands 
guard over a host of fine young treess This 
view was taken on land operated by Biles- 


Coleman Co., Omak, Wash. 











Prisoners in W. Va. Logging 
Camps 


An auxiliary camp for German 
prisoners of war is to be opened soon 
near East Rainelle, W. Va., to help 
meet a labor shortage in the local 
lumber industry, Lt. Col. Frank A. 
Hunter, commanding officer of the 
prisoner-of-war camp at White Sul- 
phur Springs, announces. Hitler's 
erstwhile soldiers will be used in the 
construction and maintenance of 4 
logging railroad and skid tracks for 
a big lumbering concern. 
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HERE’S WHAT TRU-SIZED DOORS 
FULLY MACHINED MEAN TO YOU! 


A PERFECT installation in the shortest possible time is what 

counts on the job. That is why America’s leading builders are : 20 to 55 

depending on Tru-Sized Doors to add efficiency, greater satisfac- / minutes on 

tion, and economy of time and money, to construction projects. se? door 

Tru-Sized—the most modern development in fine doors can be : y, ee ' 
‘ : Tru-Sized! 

ordered fully-machined for locks and hinges. A carpenter can hang aNd. 

amachined Tru-Sized Door in twenty minutes! 


You have the following advantages with Tru-Sized Doors— 


aan & Precision-manufacturing to exact book opening. 
reese This % Perfect fit for jambs plumb and square. 


Ne Biles- * Uniform quality—finest of modern designing. 


Tru-Sized doors are a product of America’s largest door manufac- 
turer—designed by engineering wood-craftsmen to help carpenters 
1g and builders do a better job than ever before. 


German 
ned soon bd Wheeler Osgood Sales Corp. Dept. $ 
to help Yl: Tacoma 1, Washington 
he local Please send me free literature and detailed guide sheet for 
rank A. \ ee ordering Tru-Sized Doors. 
of the \\ e 2 
‘ite Sul America’s Modern Door 
Hitler’s 
1 in the 
e of a 


ks On \ Rush Coupon Today! 
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Victory - Peace 


Montana Retail Lumbermen’s Asso- 
ciation, Florence Hotel, Missoula, 
Mont. March 17-18. Eighth annual 
meeting and victory-peace conference. 
More than 200 attended. 

Officers elected: 

President—A. A. Kind, Helena. 

Vice president—H. C. Heinsch, Deer 
Lodge. 

Treasurer—Earl W. Brown, Town- 


send. 
Secretary - manager — Walter J. 


Montana Retailers Hold 


Conference 


Howard, Helena. 
New directors for three-year term: 


A. W. Lammers, Missoula; H. C. 
Heinsch, Deer Lodge, and Earl 
Switzer, Libby. 

Speakers: 


Frank Kendall, vice president and 
general manager, Potlatch Lumber 
Co., Spokane, and executive commit- 
tee member of National Retail Lum- 
ber Dealers’ Assn. 

H. R. Northup, secretary, National 





Building Puctwre Sales 


for KEYSTONE) “tt tates coon rences 






Fence Dealers 


Outstanding Keystone ads 
like these are appearing 
constantly in the leading 
farm magazines of the na- 
tion. They are designed 
to keep the “‘Red Brand” 
trade mark fresh in the 
minds of fence users— 
also to drive home the ad- 

vantages of good woven 

wire fence in helping 

maintain vital food 

production. 


By this extensive ad- 
vertising, Keystone is 
preparing a smooth 
road for Red Brand 
fence dealers in the 
approaching postwar 
market. This is but 
one of the many ad- 
vantages of being an 
authorized Keystone 
dealer. 


KEYSTONE 
Steel & Wire Co. 


PEORIA 7, ILLINOIS 


Above ad reduced > 
from actual size 
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Retail Lumber Dealers’ Assn., Wash. 
ington, D. C. 

J. E. Mackie, western manager, 
National Lumber Manufacturer,’ 
Assn., San Francisco, Calif. 


J. R. Blount, West Coast Lumber. 
men’s Assn., Seattle, Wash. 

Robert McKenna, State chairman of 
the Triple A, Bozeman. 

B. L. McFerran, WPB representa- 
tive, Helena. 

A. T. Peterson, State administrator 
of OPA, Helena. 

Charles E. Harmon, Northwestern 
National Bank, Minneapolis, Minn. 

The board of directors of the Mon- 
tana association met Thursday eve. 
ning, preliminary to the formal open- 
ing of the sessions. 

President J. L. Odette, general 
manager of the Monarch Lumber Co., 
with headquarters in Great Falls, pre- 
sided at the sessions. Following 
reports and other association busi- 
ness, the members heard Frank Ken- 
dall on-the subject “Tax Free Com- 
petition and Other Matters,” in the 
course of which he pointed out the 
necessity for the retail lumber indus- 
try to start thinking and planning for 
postwar business. 

Robert McKenna, discussed farm 
goals, production needs in machinery 
and lumber, and the method of 
handling distribution of these vital 
materials. 

Friday afternoon the members 
heard H. R. Northup tell about the 
Washington situation in relation to 
the War Production Board as far as 
lumber distribution and production is 
concerned. He pointed out what 
might be expected in the way of con- 
tinued lumber supplies, laying stress 
on military needs, and discussed the 
great amounts of lumber needed by 
agriculture to keep buildings in re- 
pair, to supply grain storage bins, 
and to generally keep the farmer 
producing to meet the war effort. He 
concluded his talk with a discussion 
of plans to avoid a postwar dumping 
of surpluses, and how best to get 
those surpluses into the proper hands 
to do the most good for both the 
public and the industry. 

The Friday afternoon session con- 
cluded at 3:30 to permit those who 
desired to make a trip to the Ana- 
conda Copper Mining Co. sawmill at 
Bonner. W. C. Lubrecht and Jack 
Root, manager and assistant manager, 
respectively, conducted a large dele- 
gation through the plant. 

J. E. Mackie talked on “Lumber 
Fabrication Arrives,” at the Saturday 
morning session, followed by Charles 
E. Harmon, whose topic was “Post- 
war Installment Financing Shaping 
Up.” 

At the afternoon session, J. B 
Blunt spoke on “Heroes and Homes 
of Middletown,” an address heard at 
most of the retail lumber conferences 
this season. 

The annual banquet and dance was 
held Friday evening and was entirely 
informal. 
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“Thanks, Joe, for starting me off with Flintkote 
Cold Process Roofing. 


“Now I just roll up to the job with some cans 

of Flintkote Static Asphalt, some rolls of Cold 
Process Felt and my brushes. No heating 
equipment whatsoever! No fire hazard! No time 
lost... I can cover more territory...and I make 
a good profit.” 


That’s the story many Flintkote distributors 
are getting from the contractors they have told 
about Flintkote Cold Process Roofing. 


Because Flintkote Cold Process Roofing Specifica- 
tions cover any condition encountered in repair, 








fof) Vole 14 
PYofejal ttc: 


AMERICAN LUMBERMAN, April 1, 1944 


of business NOW . 


| Figure on FUNTKOTE tor Forty-Four! 
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reconditioning, and reconstruction on flat roofs, 
they provide a ready market for you. 


Flintkote Static Asphalt outlasts any other type 
of bituminous coating exposed to the weather. 
Quickly applied with a brush. It will not 
“alligator,” crack, slip or support combustion. 
It contains no volatile materials. 


Uniform in quality—uniformly packaged. 


Right now there’s a lot of necessary roof repair 
and maintenance work and with Victory there 
will be a lot more flat roof jobs that can net you 
a profit when you sell Flintkote Cold Process 
Roofing. Write today for full details and 
specifications. 











Ponderosa Pine Woodwork 
Association Elects New Officers 


At the annual meeting of Pon- 
derosa Pine Woodwork, held in the 
Blackstone Hotel, Chicago, on Feb. 22, 
E. L. Shevlin, Shevlin Pine Sales Co., 
Minneapolis, Minn., was elected presi- 
dent and E. J. Curtis, Curtis Compa- 
nies, Inc., Clinton, Iowa, was elected 
vice president. 

Other officers elected at the meeting 
were: Secretary—Earl Kenyon, Long- 
Bell Lumber Co., Kansas City, Mo.; 
treasurer—M. P. McCullough, Alex- 
ander-Yawkey Lumber Co., Chicago, 
Ill. Robert M. Bodkin was re-elected 
general manager. 

Directors of the association who 
will serve through 1944 are: M. F. 
McCullough, Alexander-Yawkey Lum- 
ber Co., Chicago, Ill.; Arthur H. 
Mohring, Edward Hines Lumber Co., 
Chicago, Ill.; Earl Kenyon, The Long- 
Bell Lumber Co., Kansas City, Mo.; 
D. E. Brown, Long-Lake Lumber Co., 
Spokane, Wash.; Swift Berry, Michi- 
gan-California Lumber Co., Camino, 
Calif.; Archie D. Walker, The Red 
River Lumber Co., Minneapolis, Minn.; 


E. L. Shevlin, Shevlin Pine Sales Co., 
Minneapolis, Minn.; T. L. O’Gara, 
Weyerhaeuser Sales Co., St. Paul, 
Minn.; Fred C. Andersen, Andersen 
Corp., Bayport, Minn.; Glen Converse, 
Anson & Gilkey Co., Merrill, Wis.; 
Lester G. Wendt, Carr, Adams & 
Collier Co., Dubuque, Iowa; E. J. 


M. P. McCullough E. L. Shevlin 








Alert dealers will find a tremendous 
market for Cabinet Hardware in the 
kitchens of tomorrow. Of course it 
will pay to feature the finest patterns 
and improved mechanical designs 
like the Amerock raised-joint hinge 
at right. Raised-joint hinges permit 
doors to open completely without 
strain on hinges or screws, and with- 
out bumping jamb and chipping 
paint. Sturdy 5-knuckle 


doors; smooth, quiet operation; and 
longer life. Another Amerock first! 


RAISED _, PT 


5 ORDINARY 
< Tyre 
Door Bumps 





Ask Your Jobber! Right now your Jobber is 
busily searching out the post-war lines that 
will sell best in your community. You can de- 

pend on his recommendations 





joints guarantee sagless GENUINE 


because he plans to serve you 
for many years to come. 


PRODUCTS 


AMERICAN CABINET HARDWARE 


a2 eR 


ROCKFORD, 


at 2 & 


ILLINOIS 


R. M. Bodkin E. J. Curtis 


Curtis, Curtis Companies Inc., Clin- 
ton, Iowa; Frank Stevens, Ideal Co., 
Waco, Texas; A. W. Olson, Missoula 
White Pine Sash Co., Missoula, Mont.; 
U. Morgan Davies, Morgan Co., Osh- 
kosh, Wis.; A. R. Tipton, Roach & 
Musser Co., Muscatine, Iowa; Fred D. 
Vaughn, Rocky Mount Manufacturing 
Co., Rocky Mount, Va.; E. W. Dona- 
hue, The Wabash Screen Door Co., 
Chicago, Ill.; M. B. Wilcox, A. Rob- 
erson & Son, Inc., Binghamton, New 
York. 


The meeting was a combination of 
the annual meeting of members and 
first meetings of the new board of 
directors. Guest speaker at the an- 
nual meeting was John Normile, prac- 
ticing architect and associate editor 
of Better Homes & Gardens, who 
spoke on postwar building trends. 


Robert M. Bodkin delivered an 
interesting report summarizing the 
work of the association in the past 
year and problems which confront the 
industry in the future. 

John M. McDonald, of The Buchen 
Co., Chicago advertising agency, out- 
lined Ponderosa Pine promotion plans 
for 1944 in their relation to recent 
nationwide surveys of postwar build- 
ing requirements. 

In the evening, members and direc- 
tors met at dinner. 


Tacoma Lumbermen's Club 


Returning from a conference at 
Washington, D. C., on the Controlled 
Materials plan, Col. W. B. Greeley, 
secretary-manager of the West Coast 
Lumbermen’s association, was guest 
of the Tacoma Lumbermen’s club re- 
cently and explained the proposal, 
yet in a tentative stage. Yards buy- 
ing more than 50,000 feet of lumber 
at a time would be rationed lumber 
in an attempt to gain better distribu- 
tion of the limited supply. There 1s 
little lumber to ration for usual de- 
mand at present, it was agreed, but 
the agricultural districts are reported 
to be the present greatest sufferers. 


April 1, 1944, AMERICAN LUMBERMAN 





ERMAN 





SSIW"W ZZ 


— 
a. 


in, SS 


- - 


Every Farm Needs It for Hog 


Houses, Dairy Barns, Poultry Houses 


Warm floors mean fewer farrowing losses, healthier sows and litters— 
fewer chick losses, healthier pullets, bigger egg production—more milk 
with less feed—greater production and profit for the farmer in many 
ways. It’s easy to sell a product that puts money into your customer’s 
pocket—and that’s why just a little effort on your part, featuring Zonolite 
Insulating Concrete, will PAY you so well. 


New Floors for Old 
eee WARM for COLD eee 
Anyone Can Lay Them! 


Any handyman can easily lay a new, 
warm floor right over the present old, 
cold one. Just mix Zonolite Concrete 
Aggregate in- 
stead of sand 
with Portland 
Cement and you 
get a warm, dry, 
verminproof and 
fireproof insulat- 
ing concrete. It’s 
as simple as that 
—which really 
helps sales, too. 


Granular Fill 
Easily Used, Too 


Anyone who can 

pour popcorn 

from a sack can 

pour Zonolite 

Granular Fill between sidewalls and 
between joists and thus insulate homes 
and farm buildings against summer heat 
and winter cold. Home users report up to 
40% saving in fuel—poultry raisers say 
“egg production good all winter.” 


NO labor problem with 
Zonolite Insulating Concrete. 
Your customers can easily 
install new floors themselves 

. right over old ones. 


Zonolite Plaster Aggregate Also 
Cuts Labor Costs 


Use it instead of sand to get a fireproof, 
sound-deadening plaster with 3 times the 
insulating value of ordinary plaster. Cuts 
mortar weight in half. Highly resistant to 
cracking. Just the thing for patching. 


Easy to Stock 
Easy to Handle 


Attractive, easily 
handled bags 
make all 3 forms 
of Zonolite easy 
to store. Exten- 
sive advertising 
‘in a wide list of 
magazines going 
to farmers, con- 
tractors and 
architects makes 
——— _ to 
sell. hly 
sae ealer 
proposition. 


MAIL COUPON NOW 


For complete details of dealer offer, 
including FREE Work Sheets and full in- 
structions for typical Zonolite installa- 
tions in various types vty farm buildings, 
mail the coupon TOD 


PROMPT DELIVERY FROM 22 FACTORIES 


MAIL THIS 


COUPON me 
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Get Full Details 





The William Randolph house, 


Tradition Points Lhe Way 


“Tuckahoe,” 
about 1707. 


Homes of wood, enduring through the years, 
reflecting peace, contentment, freedom of 


S/SGT. ees 2 McCOY, 


Formerly assistant to Frost's 
ellow pine sales manager, 
Sot. ngoy 4 is now an as- 


sistant to Uncle Sam. 


thought, pride of posses- 
sion... all that is dear to 
human hearts... are part 
and parcel of American 
tradition. They have in- 
spired and guided the 
activities, achievements 
and habits of America 
from Colonial days 
through each succeeding 
generation. 


In the light of such 
tradition, Frost looks 


verre rrrree 


Goochland County, Va., built 
In prime condition today. 


Accurate control of every step of mod- 

ern manufacture provides far better 

quality lumber than that used ix 
Early American Homes. 


with confidence to the post-war building era 
With resumption of peacetime enterprise, 
lumber will again be in full demand for home 
building; an eager-to-buy public will again be 
looking to established retail yards for lumber 
and other standard building materials. 


Subscribing to this faith, Frost is maintaining 
its high standard of manufacture, to the end 
that as soon as building restrictions are lifted, 
Frost’s comprehensive line of lumber products 
will again be available to satisfy your custom 
ers’ up-to-the-minute needs. 


Keep in touch with Frost Service. 


FROST LUMBER INDUSTRIES, Inc. 


ST. LOUIS, 


SHREVEPORT, LOUISIANA 


NEW fveth city 





Te 
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President 
Mark H. Alexander 
Owatonna, 
Minn. 


Northwestern Lumbermen’s As- 
sociation. 54th Annual Meeting 
Radisson Hotel, Minneapolis, Minn., 
Mar. 14 and 15, 1944. 

Officers Elected: 

President—Mark H. Alexander, 
M. S. Alexander Lumber Co., Owa- 
tonna, Minn. 

Vice President—A. E. Munck, 
Merrill-Schaaf Lumber Co., Pierre, 
So. D. 

Secretary—W. H. Badeaux, Min- 
neapolis, Minn. 

Treasurer—V. E. Stocker, Mc- 
Gregor Bros. Co., Minneapolis, 
Minn. 

Directors—R. V. Porter, Hawk- 
eye Lumber Co., Oskaloosa, Iowa; 
Ward D. Briggs, Crane-Johnson 
Co Fargo, N. D.; Alfred Hall, 
Mathew Hall Lumber Co., St. Cloud, 
Minn.; Hiram G. Ross, H. W. Ross 
Lumber Co., Sioux Falls, S. D.; 
Glenn Holmes, S. Hansen Lumber 
Co., Guthrie Center, Iowa; Neal G. 
Chase, Neal Chase Lumber Co., 
Sheldon, Iowa; Glen R. Newton, 
Glen Newton Lumber Co., Nevada, 
Iowa. 

The Speakers: 

Mark H. Alexander, Owatonna, 
Minn. 

J. Philip Boyd, WPB Director of 
Lumber and Lumber Products, 
Washington, D. C. 

H. R. Northup, Secy., National 
Retail Lumber Dealers Association, 
Washington, D. C. 

Harry T. Kendall, Vice-Pres. and 
Gen. Mgr., Weyerhaeuser Sales Co., 
St. Paul, Minn. 

Roy Wenzlick, Real Estate Anal- 
ysts, Inc., St. Louis, Mo. 

Dr. J. Raymond Schutz, Standard 
Life Ins. Co., Indianapolis. 
Introductions: 

A novel feature at the start of 
the first session was the introduc- 
tion from the floor of the officers 
and directors, members of the press 
and prominent guests. This was an 
effective ice-breaker and the meet- 
ing got under way with enthusiasm. 

Pres. Alexander (introduced by 


“Get Ready for the 
Coming Peace” Is 
Northwest Theme 


A. E. Munck) gave “A Preview of 
Present-Day and Postwar Prob- 
lems” in his annual address. He 
described the work of the Associa- 
tion in the year, including the affi- 
liation of the Iowa group. “The 
mass of government regulations,” 
said he, “have caused much confu- 
sion and misunderstanding. A port- 
folio of these regulations in simpli- 
fied digest form is now being pre- 
pared by the secretary’s office. 

“One of our most severe problems 
is the procurement of lumber for 
the maintenance and repair of farm 
structures, and the building of por- 
table brooder and hog houses, all of 
which are essential in the produc- 
tion of food to help win the war. 
Much work has been done to con- 
vince war agencies that, next to 
actual war needs, the farmers 
should be first in line to receive 
lumber so essential for greater 
food production. 

“Reserve stock-piles of lumber 
and other building materials have 
been accumulated as_ insurance 
against any delay in the prosecu- 
tion of the war through break- 
downs, supply failures and similar 
causes. Hence, there is substantial 
evidence that with the termination 
of the war there will develop large 
surplus stocks of salvaged lumber 
and building materials. 

“As an equitable distribution of 
these stocks will be of mutual ben- 
efit to the federal government, busi- 
ness and the consuming public, we 
will co-operate with other agencies 
in an effort to bring about an or- 
derly disposition of these surplus 
stocks through established trade 
channels. 

“Immediate action is necessary 
to encourage the planning for both 
private and public construction so 
there will be ready a large volume 
of useful work when materials and 
labor become available. A clear-cut 
line should be drawn between the 
functions of the federal government 
and private industry in housing. 

“Federal agencies should not 
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undertake any activity in the field 
of housing which will compete with 
private builders, nor should the fed- 
eral agencies interfere with the 
community’s responsibility for the 
enforcement of minimum housing 
standards and the relief of needy 
families. If private industry can- 
not handle the housing job for the 
lower income bracket, then let it 
be the function of the state govern- 
ment assisted by the federal gov- 
ernment to help private industry 
do this job.” 

At the close of his address, Presi- 
dent Alexander read the names of 
association members who had died 
during the year while the audience 
stood in silent tribute. The asso- 
ciation’s service flag representing 
1,422 persons in the armed forces 
was then unveiled, while the “Star 
Spangled Banner” was played on a 
Hammond organ. 

J. Philip Boyd warned lumber- 
men that some further WPB con- 
trol would probably be necessary. 
Inventories are down to a danger- 
ously low level. In World War I 
the demand for lumber tapered off 
after initial cantonment building, 
but in World War II the terrific 
lumber needs have continued. This 
is the first time in history that 
there has been a sustained lumber 
shortage. 

Over half of last year’s produc- 
tion must go into boxes and crates, 
he said. This is because of the 
amphibious nature of war opera- 
tions. Everything going overseas 
that has metal in it must be com- 
pletely boxed. Salt air and sea 
water do things to metal if unpro- 
tected by wood. Ten carloads of 
lumber goes aboard each ship just 
for dunnage. None of this lumber 
ever comes back. Boxing the equip- 
ment used by one overseas soldier 
requires 300 ft. of lumber and after 
he reaches destination he needs 
over 50 ft. per month thereafter. 

H. R. Northrup reviewed the ac- 
tivities of the National Retail Lum- 
ber Dealers Association. He pointed 
out that there are 104 war agen- 
cies in Washington of which 34 are 
regularly contacted by the associa- 
tion. He also referred to the prob- 
lem of surplus government lumber, 
which sooner or later will be thown 
on the market. They are working 
vigorously he said to have this sur- 
plus distributed in retail quantities 
through regular trade channels. 

Harry T. Kendall delivered the 
splendid address “After the War, 
What?” which he made at several 
other lumber meetings and which 
has been reported before by AMER- 
ICAN LUMBERMAN. He concluded 
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with an eloquent plea for a return 
to free enterprise at the war’s end. 
Said he: 

“The $64 question is: Will you 
fight for it or sit around the stove 
and blame your troubles on some- 
body else? Under the best of cir- 
cumstances you will have plenty of 
controls, but unless you make a 
united stand, you will have more 
than you now have. 

“Isn’t it an odd thing, here we 
are in the midst of the cruelist war 
in history fighting for our liberties, 
not somebody else’s, and yet there 
are small segments of our people— 


the spiderly policy planners—who 
are seeking to take away from you 
the very liberties you are fighting 
for? 

“‘We have made all kinds of prom- 
ises to the world, absurd promises 
that we can’t keep, and the world 
knows we can’t keep them. Now is 
the time to plan to get the postwar 
government to make some promises 
to the American people. Will they 
be kept? I don’t know. You may 
have to fight for that, too!” 

A convention breakfast, attended 
by 450 was held in the Gold Room 
on Wednesday morning. The break- 
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G. W. Grandin, Cleveland, Ohio. Director, Exchange Sawmills Sales Co.; 


Director, Louisiana Central Lumber Co.; Director, Louisiana Oak Flooring Co. 


HOMES VERSUS MOTOR CARS 


Here is some encouraging news for 
dealers who might be thinking of getting 
out of the lumber business and going 
into automobiles. 


Surveys looking to the future, suchas 
the Fortune Survey and the widely pub- 
licized study made at Albert Lea, Minne- 
sota, indicate that practically as many 
people intend to build or rebuild homes 
postwar as will buy motor cars. Further- 
more, most of them plan to pay for their 
homes by borrowings or out of current 
income rather than by cashing in War 
Bonds. 


This not only indicates a tremendous 
market (far larger in dollars and cents 
thanautomotive), but a very healthy one. 
It also indicates that home buyers are 
going to be on the alert'to get the biggest 
possible value for their money. 

When it becomes possible for you to 
replenish your inventory, the twelve plus 
value advantages of Essco End-Lokt 
Lumber will give you a sales edge. It 
affords money-in-your-pocket savings 
as well as savings which you can pass 
on to your customers. 


EXCHANGE SAWMILLS SALES CO. 


1111 R. A. Long Bidg. 











Trade-Marked — Grade-Marked = 


Kansas City 6, Mo. 











SOUTHERN PINE « SOUTHERN HARDWOODS « PONDEROSA 
PINE *« WEST COAST WOODS «+ OAK FLOORING 





One of a series of messages to the retail lumber dealer from the key men behind ESSCO. 
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fasters then adjourned to the ball- 
room where a Panel Session occy- 
pied the members until noon. Most 
questions were submitted in writ- 
ing but a few were asked directly 
from the floor. Secretary Badeaux 
acted as Moderator (or Master of 
Ceremonies) and the Panel itself 
included: J. A. Skaaren, Amos An- 
derson, Sam Taber and W. |, 
Sprague from WPB; P. J. Grattan 
and C. L. Davis from OPA; Merle 
Avery from AAA and Leon Sears 
former WPB Compliance Officer, 
now Assistant Secretary, Iowa Re- 
tail Lumbermens Association. 

Roy Wenzlick, first speaker at the 
final session discussed “What About 
the Future?” He was minus the 
charts which he used with this talk 
at other conventions (the charts 
having been delayed in transit) but 
managed to make his “Twenty 
Guesses” very comprehensible. He 
said that industrial production will 
be 20 per cent below present levels 
by the end of 1944. Two general 
business depressions will occur 
within 12 years from the end of 
the war. 

The decline in production, he be- 
lieved, would be due to a consider- 
able shrinking of war requirements 
without any substantial volume of 
reconversion to take up the slack. 
Of the postwar depressions, he pre- 
dicted, the first will come “within 
a year after the war ends in 
Europe. That will be followed by 
a period of rather active business, 
lasting 7 to 10 years, and the major 
depression will begin then. 

“Building material prices will 
rise a little more this year and con- 
struction costs per unit will be 
higher after the war than now. 
Prefabricated houses are coming 
faster after the war, but more 
slowly than most people expect.” 

Dr. J. Raymond Schutz talked on 
“The Meaning of a Total Peace.” 
He argued that we can have total 
peace only when we eliminate all 
conflict from all areas. It is a mis- 
take, he believed, to impose a form 
of government on a defeated people 
for which they are not prepared. A 
widespread compromise must be 
adopted if we are to have perma- 
nent peace. There are problems at 
home which must be solved before 
worldwide peace is practical. One 
is racial relationships, which must 
be improved. Another is industrial 
relationships. In 1943 there were 
three times as many strikes as In 
1942. This is a sad state of affairs 
in wartime. Finally, the religious 
relationship must be settled. Peace 
is going to necessitate an entire 
change of individual attitude. 
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Ships, ships, more ships... fast...that has been a 















Low prime need in this global conflict. Producing unheard of 
; bs numbers of Maritime Cargo Vessels created an unprecedented 
y 
ness, need for such essential equipment as spars. 
\ajor 
" And to production-minded, wood-working men this quantity 
wl 
con- demand for quality lumber meant DISSTON-Philbrick Cutter- 
ll be 
now. DISSTON-Philbrick Cutterhead heads. These ctaaaeitaliteds and plane 40-foot spars es 
a These Generated Type heads produce rough logs or poles, turning out an accmeneey cut, beautifully 


top quality lumber at feeds of 150 to finished product at an amazing rate. 
600 feet per minute. 


Moreover, DISSTON-Philbrick Cutterheads are on many 
other equally meritorious wartime duties. For example, they 
make box board matching for ammunition boxes 
where a tongue and groove joint is required... 
they produce flooring and ceiling for barracks 
and warehouses... they turn out a variety of 


patterns for housing projects. 


pee: : h 
Gilirve Man-Minutes andl tals la he wor The DISSTON-Philbrick Cutterhead is — er 
<“E ‘< of the ingenious Disston tools which are doing 

such varied and vital service throughout wartime industry... 


For cooperation on yozr tool problems, write to 





Henry Disston & Sons, Inc., 425 Tacony, Phila- 
delphia 35, Pa., U.S. A. 
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Postwar Plans Adopted by 
Southern States Forest Fire Group 


Southern States Forestfire Commis- 
sion, Inc.: fifth annual convention in 
Selma, Ala., March 14. 


Officers elected: 


President—E. F. Dunbar, Troy, 
Ala.; accepted fourth term on condi- 
tion that the honor be passed to some 
other member at the next annual 
meeting. 

Vice presidents—Robert H. Rush, 
Hawkinsville, Ga., and C. C. Day, 
Aberdeen, Miss. 

Secretary-treasurer—W. L. Shad- 
dix, Double Springs, Ala. (re-elected). 

Directors for the forthcoming year: 
Virginia—E. F. Conger, Staunton; 
Missouri—C. D. DePew, St. Louis; 
Louisiana—S. C. Braselman, New 
Orleans; Texas — John Henderson, 
Ewing; Florida—David S. Simpson, 
Apopka; South Carolina—W. Sloane 
Chapman, Newberry, and R. W. Nor- 
mens, Darlington; Kentucky — D. 
Fisher and W. Claud Watkins, Louis- 
ville, and J. E. Stanford, Frankfort; 
Arkansas—R. S. Foster, Emerson, 
O. D. Horne, Sparkman, and John 
Ray, Cotton Plant; North Carolina— 
Mrs. W. W. Croushorn, Pisgah For- 
est, H. M. Hardy, Warrenton, and 
Norman Hutton, Hickory; Tennessee 
—P. M. Harbert, Savannah, H. R. 
Fourman, Spring City, A. J. Corley, 
Jr., Chattanooga, Hugo Gernt, Allardt, 
and L. H. Shumate, Johnson City; 
Georgia—W. H. Knox, Thomson, R. C. 
Balfour, Jr., Thomasville, E. H. 
Brownlee, Cedartown, C. W. Gillespie, 
Abbeville, and H. L. Wingate, Pel- 
ham; Alabama—A. B. Carroll, Hurts- 
boro, E. Y. Dishman, Anniston, J. D. 
Alison, Selma, B. F. Lloyd, Brantley, 
J. T. MecShan, McShan, and T. A. 
Gaskin, Birmingham; Mississippi— 
E. L. Puckett, Amory, Homer B. 
Turner, Philadelphia, V. R. Lackey, 
Forest, Henry P. Pope, Columbus, and 
D. H. Hall, New Albany. 


Speakers: 


L. W. Morgan, lumberman of Selma, 
Ala., who is president of the Chamber 
of Commerce of Selma and a director 
of the Southern Pine Assn. 

Dr. Gail L. Carver, Mercer Univer- 
sity, Macon, Ga. 

E. F. Dunbar, Troy, Ala. 

H. M. Hardy, general manager Vir- 
ginia-Carolina Lumber Co., Warren- 
ton, N. C., and a director of the com- 
mission. 

Payton Norville, Federal Bureau of 
Investigations. 

M. E. Skinner, Monroeville, Ala. 

C. H. Sims, Jr., Sims Lumber Co., 
Selma, Ala. 
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C. C. MeMillan, Federal Land Bank, 
New Orleans, La. 

E. Y. Dishman, lumberman of An- 
niston, Ala., who is chairman of the 
commission’s pulpwood conservation 
committee. 

R. W. Bright, County agent, War- 
ren County, North Carolina. 

F. A. Rew, County agent, Dallas 
County, Ala. 

W. T. Terry, Greensboro, N. C., 
County superintendent of schools. 

Forest protection and development 
on a nationwide scale as an ex-soldier 
re-employment project will be spon- 
sored as a move to perpetuate the 
lumber industry under a resolution 
adopted by the Southern States For- 
estfire Commission, at the fifth an- 
nual meeting. The resolution, offered 
by John L. Skinner of Littleton, N. C., 
proposes from ten to twenty rural 
ex-soldiers in each commissioner’s 
district in the 1,700 forest growing 
counties of the Nation, with ultimate 
profitable employment of a quarter 
million veterans of rural areas to 
keep down woods fires and otherwise 
to aid in fostering timber growing. 

The convention, which opened at 10 
a. m., featured addresses by lumber 
manufacturers, dealers, educators, re- 
search experts, and farmers from 
various southern States. E. F. Dun- 
bar, Troy, Ala., president of the Troy 
Veneer & Crate Co., presided, follow- 
ing an address of welcome by L. W. 
Morgan, local lumberman. 


Dr. Gail L. Carver of Mercer Uni- 
versity, Macon, Ga., education chair- 
man of the commission, was the prin- 
cipal speaker at the morning educa- 
tors’ session. “We are here to con- 
sider dealing with a long range future 
in timber growth,” Dr. Carver stated. 
“This is an age of wood, which now 
has 1,500 uses, and will have over 
3,000 within a decade, due to scien- 
tific research.” 


“We have a nine months’ timber 
growing season in the South,” stated 
President Dunbar. “Our program is 
to educate through the rural schools 
of the South, to get forest data into 
elementary textbooks, to show the 
farmer how he can turn eroded soils 
and gulleys into green gold by wise 
planning,” he added. 

“We have cut over some of our 
acreage in Monroe and Itawamba 
counties, Mississippi, as many as 
three times since the First World 
War, and the result is a sustained 
yield; but fire is our chief enemy,” 
stated E. L. Puckett, Gilmore-Puckett 
Lumber Co., Amory, Miss. “If we 
can stop woods fires in our area, we 


will be given a perpetual timber sup- 
ply with no assistance otherwise,” he 
added. 

The annual luncheon speaker wag 
H. M. Hardy, general manager of the 
Virginia-Carolina Lumber Co., War. 
renton, N. C., a director of the com. 
mission. He outlined the procedure 
adopted by land owners of Warren 
County in perpetuating the lumber 
industry of that area. “Up in our 
east coast territory we are using the 
media of the rural weekly papers with 
full page paid advertisements, urging 
farmers to hold back seed trees, to 
use defective trees for pulp, to thin 
out the stands, and to keep down 
fires. It is doing some good,” Mr, 
Hardy stated. He said further, “The 
nation can not defend itself a quarter 
century hence unless there is a reyo. 
lutionary change in our customs of 
conservation, and I think this group 
is taking the right steps.” 

Peyton Norville of the FBI related 
at the .afternoon session how forest 
fire brands had been tracked down 
and convictions made with effective 
results in reducing losses of lumber 
source material. “I am here to state 
that lumbermen can do well to con- 
tact their local FBI offices for imme- 
diate assistance when fires are set out 
in their forest acreage,” Mr. Norville 
stated. Following his talk, the com- 
mission directors set up a plan of 
advertising the help of the FBI in 
hundreds of rural papers in the fire 
infested areas of the South. 

A meeting in Hot Springs, Ark., to 
further the postwar plans of the or- 
ganization, is being considered. 

W. T. Terry explained the plans 
used to interest all children of his 
County in forest protection. 

Resolutions favoring passage of 
S-45 by the Congress were also 
passed. 

The meeting closed with an evening 
banquet and business session. 


Lumber Wholesaler Promotes 
Good Forestry 


Because of existing conditions in 
the lumber business which causes de- 
mand to exceed supply the P. M. 
Barger Lumber Co., wholesalers of 
Statesville, N. C. are devoting their 
promotion efforts to forestry—making 
the public tree-conscious, and farmers 
and timber owners conservation 
minded. Advertising of the concern 
has followed that pattern. In addition 
the company is sponsoring a proposed 
conference of farm agents, sawmill 
men, and leading farmers in seven 
counties surrounding Statesville, for 
discussion of farm wood lot forestry 
methods. Timber harvest on a Sus 
tained yield basis will be the fore- 
most topic. 

The annual Easter letter of the 
Barger company deals with something 
of this same idea. It cites the good 
forestry movement as a sound develop- 
ment with a long view—free from 
theory, and grounded in common sensé. 
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THORNTON (2°22 Wee DRIVE 
ON YOUR ¥f:-2 TON MEDIUM TRUCK 


@ New heavy duty trucks are very scarce, | And the cost of your converted heavy duty truck is 
yet you need one badly to handle your hauling —_less than the original cost of a new heavy truck of 
requirements, the same capabilities. 


Here’s How You Get That Truck 

Go to your nearest truck dealer and arrange 

to have a THORNTON Four-Rear-Wheel 3-4 tons 
DRIVE installed. This will convert your new tanta 
or used 114-2 ton medium into a six-wheel, 

heavy duty truck .., with two driving axles 

under the load... capable of hauling 

100% more payload, climbing steeper grades, 

moving loads over bad ground conditions, 


8-10 Tons 
PAY LOAD 


HERE’S WHAT YOU DO 


Write for complete facts, Send for free descriptive 
folders today. 


TEAR OUT AND MAIL 


ee a es ee a Oa 


Thornton Tandem Co. 
8717 Grinnell Avenue 
Detroit 13, Michigan, U.S.A. 


Please send me catalog of facts on changing my 112-2 ton 
truck into a heavy duty truck. 


This is the THORNTON DRIVE, consisting of two driving axles; two- 
speed gear case assembly; “walking beam” type springs; wheels; fires. 


THORNTON TANDEM CO. 


8717 GRINNELL AVENUE - Plaza 9700 
DETROIT 13, MICHIGAN, U.S.A. 


Name 
Address 
City State 

Make of Truck Year 
Used for 











Investigate THORNTON Aufomatic-Locking 
DIFFERENTIAL for Replacement in Truck Axles 








In Canada see: H. V. WELLES, LTD., Windsor 
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Louisiana Dealers In Record 
Annual Ponder Postwar Market 


Louisiana Building Material Deal- 
ers’ Association, Hotel Roosevelt, New 
Orleans, La., March 15-16. 23rd 
annual meeting and third wartime 
conference. 


Speakers: 


Edward G. Gavin, Editor, AMERI- 
CAN LUMBERMAN, Chicago, II. 

Lt. Earl M. McGowin, Navy Pro- 
curement Office, New Orleans, La., 
and past president, Southern Pine 
Association. 

Charles E. Devlin, Director of Pub- 
licity, Douglas Fir Plywood Assn., 
Tacoma, Wash. 

Arthur A. Hood, Director of Dealer 
Relations, Johns-Manville, New York, 
NN. ¥- 

Harnett T. Kane, author, New Or- 
leans, La. 

Peter A. Stone, Price Executive, 
Lumber Division, OPA, Washington, 
D. C. 

J. Carthell Robbins, past president, 
Southwestern Lumbermen’s_  Assn., 
Stuttgart, Ark. 

Caye Nelson, executive director, 
Louisiana Economic Development 
Committee. 

Carver Blanchard, The Blanchard 
Co., Baton Rouge, La. 

O. M. Thompson, President, Capitol 
Building & Loan Assn., Baton Rouge, 
La. 


Officers elected: 

President—Emmett D. Brown, New 
Orleans. 

First vice president—Gilbert E. De- 
rouen, Lake Charles. 

Second vice president—Lloyd C. 
Clanton, Shreveport. 

Treasurer—George E. Knoop, New 
Orleans. 

Executive secretary—R. Needham 
Ball, Baton Rouge. 


Directors (to serve three years)— 
W. L. Erwin, Lake Charles, southwest 
district; Albert H. Wolff, Vivian, 
northwest district; R. J. Abbott, 
Baton Rouge, central district; Sam 
Stone, New Orleans, southeast dis- 
trict; Charles Hatfield, Winnsboro, 
northeast district; F. Lisle Peters, 
Lake Charles, national director; 
George E. Knoop, New Orleans, di- 
rector-at-large. 

The largest and most successful 
meeting in the history of the asso- 
ciation was called to order by Presi- 
dent Jack McCrocklin of Mansfield. 
Mr. McCrocklin delivered a brief ad- 
dress of welcome to the members and 
guests, and declared that the purpose 
of the meeting was to aid dealers to 
solve their problems of wartime oper- 
ation, and to point the way to post- 
war planning and preparation. 

Ed Gavin, the first speaker, dis- 
cussed prefabrication of house and 
farm structures, and declared that no 
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one can afford to take an arbitrary 
stand for or against it. Prefabrica- 
tion of homes is an established indus- 
try with a lot of capital and ability 
invested in it. The question is not 
whether or not we will have pre- 
fabrication, but how much of it will 
develop. The speaker then sketched 
the history of prefabrication, begin- 
ning thousands of years ago, defined 
the term and stated the problems 
confronting prefabrication. He con- 
cluded with a statement of the re- 
sponsibility of dealers and other busi- 
ness groups during and after the war, 
and urged that all business stand 
squarely on its own feet as an essen- 
tial to recapturing the right of self 
determination. 

Lt. Earl M. McGowin cited the im- 
possibility of predicting in 1942 what 
the location and activity of our armed 
forces would require in 1944 as the 
reason for the current lumber short- 
age. He advanced the thought that 
there would be no more 2720s released 
until Government demands for lum- 
ber have been satisfied, and said that 
the first job of the lumber manufac- 
turer after the war is over is to re- 
establish sound and normal business 
processes. 

Charles E. Devlin said that while 
plywood production facilities in 1942 
were three and one-half times what 
they were in 1938, the great number 
of Army and Navy uses for the prod- 
uct are the reasons why there is no 
plywood for civilian use. Out of the 
war, Mr. Devlin said, there has come 
a large list of new uses for plywood, 
which will justify dealers planning to 
carry four to five times their prewar 
stock, and in addition, a stock of ply- 
wood for exterior use. He warned 
against judging prefabricated housing 
by the wartime standard, which is 
designed for shelter only, and does 
not approximate the standards pre- 
fabricators can produce. Many deal- 
ers, he said, are prefabricating houses, 
and any dealer can do that or take 
the agency for a prefabricator. He 
warned against a closed mind on pre- 
fabrication, and urged that its devel- 
opment be watched closely as an 
opportunity to the dealer. In closing, 
Mr. Devlin reaffirmed the dealer dis- 
tribution policy of the Douglas Fir 
Plywood Association. 

Arthur A. Hood, concluding speaker 
of the afternoon session, cited figures 
on the enormously improved produc- 
tion capacity of American manufac- 
turers, and said that the condition 
presages a great selling problem that 
will require a great and expertly 
trained selling force. Mr. Hood re- 
cited the postwar platform of the 
Producers Council and explained his 
own twenty merchandising ideas for 


the retailer in the postwar era, , 
urged that the industry become aware 
of the fact that it must develop ay 
international consciousness if it is to 
face the economic factors of the post. 
war years successfully. 

In the evening a cocktail party was 
followed by a banquet at which j 
Frank Carroll presided as toastmas. 
ter. The speaker was Harnett 7. 
Kane, author of “The Bayous of 
Louisiana” and “Louisiana Hayride.” 

The morning session on March 1¢ 
was presided over by W. L. Erwin, 
who introduced the DeWalt Products 
Corp. presentation of a moving pic. 
ture entitled “What a Saw Can Do.” 
Following this, Peter Stone explained 
the functions, philosophy, and opera- 
tion policies of the Lumber Division 
of OPA. 

The final hour of the morning ses. 
sien was given over to a panel dis- 
cussion of government regulations, 
presided over by Carver Blanchard, 
Panel members included Gene Eber. 
sole, executive vice president, Lun- 
bermen’s Association of Texas; Peter 
Stone, Washington, D. C.; H. W, 
Meade, WPB, New Orleans; A. A, 
Claverie, WPB, New Orleans; Harry 
Allen, WPB, New Orleans; C. 0, 
Marionneaux, OPA, New Orleans, 
Selected questions were assigned to 
the panel members by Mr. Blanchard, 
and when these were disposed of, 
questions were invited from the floor. 

A luncheon meeting was presided 
over by J. Frank Carroll. The speaker 
J. Carthell Robbins, titling his ad- 
dress, “What’s Cookin’,” faced a 
packed house. He urged lumbermen’s 
association to build a strong united 
front against confusion and competi- 
tion in the postwar months. He said 
a lot of other things equally sound 
and in a way that has to be heard, 
but cannot be described in writing 
any more than a symphony concert 
can be vitalized by an oral descrip- 
tion of it. 

F. Lisle Peters presided at the con- 
cluding session, and addressed the 
meeting on the subject, “Preparing 
Plans for Peace.” He urged dealers 
to enter the speculative building 
field, where, with pre-cutting of mate- 
rial, prefabrication of house sections 
and contracting, dealers can control 
sales of homes entirely within the 
industry. 

Caye Nelson, the next speaker, out- 
lined what is being done in Louisiana 
to bring the State to the fore through 
development of its natural resources. 

Carver Blanchard told the story of 
the Home Planners Institute which 
originated in Portland, Ore., and now 
is gaining acceptance in many other 
communities. 

O. M. Thompson, the final speaker, 
urged cooperation between financing 
interests and builders, and outlined 
methods of financing through thrift 
institutions. 

To Ned Ball must go much of the 
credit for steering a complex and 
crowded program to a successful con- 
clusion. 
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Post-War Planning NOW! 


etisiai One morning in December, 1941, bombs cascaded upon Pearl 
united Harbor; and we, as a nation, were caught unprepared because we 


ompeti- had failed to try to analyze the future. 


He = In our business, we do not propose to be in a like situation when 
' soun 


socal this war draws to its close—and which conceivably could be with 
writing an unexpected suddenness. 

concert While in no way losing sight of the main objective—winning the 
lescrip- war—we are doing our post-war planning now. This planning 


embraces: 
he con- 


ed the Post-war markets and outlets for American lumber production. 
eparing Possible types of requirements in each market. 

a Changes in international competition as a result of the war. 
f mate- New products and new uses for old products brought out 
sections during this global upheaval. 


—_ Changes and developments in production that may appear 
hin the desirable. 


er, oat And other aspects of this vital business subject. 
er, YELLOW PINE 


yuisiana HA . bs ‘ 
through crea We are analyzing these conditions now—breaking ground—laying 
sources. LUMBER foundations that will assure immediate action at the opportune 
: a f TIMBERS moment 

story 0 LOGS, POLES ; 


2 pps el And in doing this, we are doing that which is necessary for our 
ind now 


— VENEERS clientele, our industry, and ourselves. 


peak GEORGIA HARDWOOD LUMBER CO. 


nancing 


outlined General Offices, Augusta, Georgia, U.S.A. 
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New Jersey Dealers 
Anticipate 
Prosperous Period 


G. E. De Nike 


Re-elected secretary 


New Jersey Lumbermen’s Associa- 
tion: 60th annual meeting and second 
war conference at Robert Treat Hotel, 
Newark, N. J., March 22; was very 
well attended. 


All officers were re-elected as follows: 

President—G. H. Dorn, Bound 
Brook. 

Vice president—N. S. Gentile, Pomp- 
‘ton Lakes. 

Treasurer—H. H. Van Natta, Morris 
Plains. 


Secretary—G. E. De Nike, Newark. 


Assistant secretary—Miss Leonie 
Doctor, Newark. 


The following trustees were re- 
elected: A. M. Mason, South River; 
S. H. Pursel, Phillipsburg; Fred W. 
Schantz, Long Branch; Edward M. 
Searing, Dover; Charles T. P. Wolfe, 
Ridgefield Park. 


New trustees elected: Glen Miller, 
Summit; Charles B. Kennedy, Trenton. 


Principal Speakers: 

G. H. Dorn, president New Jersey 
Lumbermen’s Assn. 

John J. McCloskey, 
counsel, New Jersey 
Assn. 

W. J. Lockwood, State Director of 
FHA. 

Paul 
Bank. 

Sid L. Darling, secretary-manager, 
National-American Wholesale Lumber 
Assn. 

A. A. Hood, director of dealer rela- 
tions, Johns-Manville Corp. 

E. F. Bartel, president Associated 
Lumber & Allied Material Salesmen 
of New Jersey (ALAMS). 

Edward Searing of the “Old Guard.” 

James C. Downs, Jr., Chicago. 

Norman Mason, North Chelmsford, 
Mass. 

Thomas Roy Jones, president New 
Jersey State Chamber of Commerce. 

J. A. Birkenhead, A. C. Dutton 
Lumber Corp. 

Following a business meeting and 
the president’s address of welcome, 
John J. McCloskey, association coun- 
sel, said that he has filed denial in 
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association 
Lumbermen’s 


Smith, Rutherford National 


every particular of the charges 
brought by the Federal Trade Com- 
mission, which alleges that the dealers 
have been selling 24/32-inch yellow 
pine roofers and boards for inch in- 
stead of 25/32-inch, to the detriment 
of dealers who are selling as A.L.S. 
standards of 25/32nds. Mr. McCloskey 
said that since time immemorial New 
Jersey dealers have sold this dimen- 
sion and everyone knew it, expected it, 
and got it. 

W. J. Lockwood, State director of 
FHA, offered some interesting facts 
from the FHA survey. He said New 
Jersey lumbermen have a most favor- 
able future. 

Paul Smith said that the lumber 
dealers have missed the greatest pro- 
motion opportunity in maintenance 
and repair business. The average loan 
for maintenance and repairs needed 
every three to four years on twelve 
million houses is $400, and loans can 
be easily arranged. The lumber dealer 
must advertise and sell, though, to 
create business—but he must sell, 
sell. 

Sid Darling explained that the Na- 
tional-American Wholesale Lumber 
Assn. has applied for a new charter; 
the old one will expire this year, the 
50th Anniversary of the association. 
He spoke of the new lumber consumer 
restrictions order L-335, issued that 
day. 

Art Hood, said this was the twelfth 
convention of the season for him and 
he has the wisdom gathered from the 
other meetings as well as from the 
seventeen years since October, 1927, 
in which he has studied the retail pic- 
ture of the lumber dealer only. His 
talk titled “Building for Tomorrow,” 
was along the lines given at previous 
conventions. 

Luncheon in the main dining room 
of the Robert Treat Hotel was fol- 
lowed promptly at 2 p. m. by the 
afternoon session, conducted by Vice 
President N. S. Gentile. 

Edward Lipman of the War Food 
Administration urged the lumber deal- 
ers to contact their local farm agents 
to get priorities for their agricultural 
trade. 

James C. Downs, Jr., of Chicago, 


talked on “The Future of Building fo, 
Real Estate,” and gave many interest. 
ing facts. 

Norman Mason spoke for H, R. 
Northup, secretary-manager of the 
National Retail Lumber Dealer’s As. 
sociation, who was unable to attend. 

T. R. Jones said we can not let 
“bungling bureaucrats” do the post- 
war re-employment job for us and for 
that reason the Committee for Keo. 
nomic Rehabilitation has been formed, 
The committee is headed nationally by 
Paul Hoffman of the Studebaker 
Corp.; by Walter Fuller, president of 
the Curtis Publishing Co. in Philadel. 
phia, and by himself in New Jersey, 
He said that planning to overcome 
unemployment should be done locally, 

J. A. Birkenhead told of the West 
Coast lumber situation. 

Keynote of the meeting shows that 
New Jersey lumber dealers are antic- 
ipating the most prosperous period in 
their history. 


Possible North Carolina 
Wood Industries 


Farm machinery would be run by 
wood chips, sawdust piles turned into 
plastics and fiber board houses would 
spring up out of the woods if North 
Carolina forest resources are com- 
pletely realized. So says Dr. Egon 
Glesinger, Swedish forestry authority, 
who has been making a survey in the 
state. He thinks that the forests can 
supply even more material for pulp 
plants, besides providing material for 
fiberboard factories. Sawdust plastics, 
while not yet economically feasible, 
may be around the corner. 

A possible outlet for hardwoods is 
seen through woodgas_ generators. 
Mr. Glesinger admits there is not 
much possibility of the urban motor- 
ist using wood or charcoal in his auto, 
but points out that Swedish woodgas 
generators weigh less than 100 pounds 
and are widely used. He thinks that 
for tractors and other farm machin- 
ery, for woodworking equipment 
(small sawmills included) wood fuel 
is highly practicable. “An average 
truck or farm tractor requires annu- 
ally some 1200 galions of gasoline,” 
he says. “Instead it could run on 12 
cords of heavy hardwoods and save 
the owner a cash payment of some 
200 dollars a year.” 

Countering the belief that the 
state’s pine forests cannot support 
more wood industries, the survey sug- 
gests an intensification of forest 
regulation, management, research, 
and better fire protection. More fire 
protection alone, he thinks, would 
provide 500,000 cords of additional 
timber a year for industry. Better 
logging, perhaps co-operatively done 
by trained organizations, would re- 
sult in greatly increased yields, says 
the report, and elimination of manu- 
facturing waste would yield more. 
The report, an exhaustive handbook 
of 75 pages, analyzes the annual 
wastage of 2,510,000 cords of wood. 
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New Home Mortgage Plan 


Under a new form of mortgage 
protection plan just announced by 
Allied Building Credits, Inc. (a 
Weyerhaeuser subsidiary) the mort- 
gage is canceled if the borrower dies 
or becomes totally and permanently 
disabled. Also it will keep up his 
monthly payments in the event of 
sickness and injury. Mortgages up 
to $10,000 can be covered under the 
plan and larger ones can be protected 
up to that amount. 

This new type of home security 
should be very attractive to owners. 
It will relieve the fear of losing one’s 
home through accident, illness or 
death. While it won’t reach its maxi- 
mum possibilities until after the war, 
its importance now has already been 
demonstrated. So far the plan has 
been offered to several thousand exist- 
ing ABC home owners. 


Eastern Stumpage Ceiling 
In Preparation 


Ceiling prices on stumpage in east- 
ern states are in the works. Western 
stumpage ceilings went into effect 
about a year ago, but their method 
of tying prices to appraised prices on 


publicly owned timber is not practical 
for the eastern states. 

The thinking for the East seems 
to be slanted toward a method of bas- 
ing the stumpage ceiling on lumber 
ceilings minus logging costs and mer- 
chandising costs and manufacturing 
costs, etc. It will probably be some 
time, however, before the final order 
emerges. 


Building Material Exhibitors 
Elect Officers 


The Building Materials Exhibitors 
Association, meeting in Chicago, 
March 17, elected officers for the 
coming year and stated their desire 
for utmost friendly cooperation with 
retail lumber and building material 
dealer associations in regard to asso- 
ciation conventions and manufacturers 
exhibits at such conventions. One 
prime example of cooperative achieve- 
ment has been the elimination of all 
but a few conflicts in convention 
dates. 

Succeeding A. A. Hood as president 
of BMEA is John H. Giles, general 
sales manager of Insulite. Other offi- 
cers are: secretary, E. G. Gavin, editor 
of the American Lumberman; treas- 


urer, E. C. Rautenberg, Celotex Con. 
Eastern vice-president, Russel] Dean 
Bennett Fireplace Co.; Chicago ate, 
vice-president, Sam Cook, Curtis Com. 
panies, Inc.; Southwest vice-presiden; 
Earl Houston, Long-Bell Lumber (. 
Pacific Coast vice-president, M. ¢ 
Munson, Harbor Plywood; Souther 
vice-president, Holton Rush, §, |, 
Bruce Co.; Midwest vice-pregiden 
Thomas L. Hughes, Lehigh Portlan; 
Cement Co. 













Congress OK's Co-op Sustaineg 
Yield Measure 







Exclusive purchase rights for tim. 
ber harvesting on public lands t 
private owners of adjacent forests js 
provided for in a measure passed by 
Congress late in March. A provision 
of the act is that the private timbe 
owner must be practicing sustaing 
yield forest harvesting methods op 
his own lands to be eligible for the 
stated privilege. The Secretaries of 
Agriculture and the Interior have the 
administration of the act as their re. 
sponsibility. 

It is expected that this law wil 
have its greatest public benefit jp 
areas where private owners of forest 
lands do not possess a sufficient quan- 
tity of timber to permit them to bal. 
ance harvests with new growth, but 
where inclusion of nearby govern. 
ment-owned timber would create a 
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Dealers all over the country have 
found wood tanks the answer to 
shortages in many lines. 
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storage, and whey tanks manu- 
factured by Breyer Bros., Whiting 
& Co. have been leaders in the 
wood tank field for over 40 years. 
Use of the best materials and fine 
workinanship have earned them 
enviable reputation with dealers 
and users. Now is the time to 
stock wood tanks—you’ll find it 
pays. 


For complete information and 
prices— 


Write 


Breyer Bros. Wuitine ¢ Co. 


WAUPUN 


WISCONSIN 








Control Room of the Anaconda Dry Kilns 


Typical of Anaconda 
Modern Equipment 


is our battery of cross-circulation kilns of which the 
above shows the control and fan room. Insuring 
perfectly dried lumber now for war needs, Ane- 
conda's scientifically controlled modern kilns assure 
after-the-war customers properly dried Ponderosa 
Pine for all peacetime building and factory uses. 


Rely on Anaconda for your postwar 
Ponderosa Pine needs. 
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— White River has the facilities — big modern ment requirements — ready to pick up at a 
law will mills, equipped with the most approved moment's notice in the service of old cus- 
enefit in types of machines for manufacturing and tomers and new ones whenever lumber re- 
= pos handling lumber — valuable now in time of strictions are relaxed. Plan to put your first 
m to bel war in getting out large orders for govern- postwar lumber needs up to White River. 
ywth, but 


“| WHITE RIVER LUMBER CO., sce’ 


— SINCE 1896 


ENWEDEAN fire pumps 


are the 
. o 
solution to your fire 
= 
protection problems.-- 
use them on 
Me ae 
. , inside and 
gh anges ges” oe ee 8 8 
: 
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guishers for control of all fires in 
their early stages. Only clear water 
used—no chemicals. 5 gal. tank car- 
ries slung on the back. An INDIAN 
ch the FIRE PUMP is as efficient inside for 
suring the same size fires as outside. Pump 
hie throws strong pressure stream 30 to 
o0 ft. or nozzle adjusts for a spray. 
assure Fire departments, foresters, lumber- 
Jerosa men and factories all use and recom- 
uses. mend INDIAN FIRE PUMPS. Be 
sure to send for catalog describing 
these great fire fighters. 


D. B. SMITH & CO. 
NG at 420 Main St. - UTICA, 2, N. Y. 
rment Pacific Ceast Branch 

ITANA Hercules Equip. & Rubber Co. 


435 Brannan St. San Francisco, Cal. 
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unit large enough to make balanced 
harvesting possible. 

The measure was introduced by the 
late Senator Charles L. McNary of 
Oregon in January, 1943, and is the 
second measure adopted in the past 
thirty days to foster perpetuation of 
timber resources. 


New Glass Show 

Rapid growth of listener interest in 
the radio show, “Broadway Matinee,” 
sponsored by Owens-Illinois Glass 
Company, indicates the company has 
reached, after considerable research, 
a highly satisfactory formula fer its 
purposes. 

Purposes of the company’s radio in- 
vestment are three-fold. They aim at 
“service to the government in war- 
time, service to the users of glass 
containers, and service to the firm’s 
own employes.” 

Listener appeal has been stepped 
up materially. Alfred Drake, who is 
currently appearing on the New York 
stage in “Oklahoma,” is the pro- 
gram’s mainstay and stars from other 
Broadway attractions are daily fea- 
tures on the show, including Hilde- 
garde, Ginny Simms, and Ethel Mer- 
man. 

Owens-Illinois “plugs” on the air 


are combined with enthusiastic “sa- 
lutes” to the industries which the 
company serves. Much attention has 
been drawn to the program by the 
appearance of so many prominent 
governmental leaders. 


Alcohol from Wood Blocked 


After long experiments in a pilot 
wood processing plant at Marquette, 
Mich., plans were recently completed 
to build a commercial plant at Spring- 
field, Ore., as reported in the last issue 
of American Lumberman. The process 
developed in Germany is the distilla- 
tion of alcohol from sawdust and wood 
waste. All over the United States 
there is a great surplus of sawdust 
and wood scraps from saw mills. In 
some areas, its disposal is a problem. 
But in Germany, some 30 plants are 
in operation turning sawdust not only 
into alcohol, but yeast and cattle feed. 

This same process was tested at a 
United States Forest Service pilot 
plant, and recently plans were all set 
to open a commercial plant at Willam- 
ette, Ore. The Vulcan Copper & 
Supply Company was scheduled to do 
the job, and J. Alfred Hall, borrowed 
from the Forest Service by WPB’s 
office of production research and de- 








When It’s Wise To “Make It Do--” 


There comes a time in the life of any roof when a 
comparatively small amount, well-spent, can add 
years of satisfactory service. 


ABESTO COLD APPLICATION spreads a tough, 
tight seal that is highly resistant to oxidation 
over the old roof. 
so the natural expansion and contraction of the 
roof will not check or crack the surface. 


SAVE A ROOF AND BUY A BOND WITH THE 


Send for our literature and free specification 


Abesto Manufacturing Co., 


It cures retaining its elasticity 


DIFFERENCE! 
sheets. 


Michigan City, 
Indiana 








velopment, actually had gone out to 
Oregon to inspect the proposed site, 

However, something has now hap- 
pened to block the plans. It is yy. 
mored that Cuban molasses interests 
are placing obstacles in the way, but 
it is hoped that the holding up of the 
application by WPB will be only tem. 
porary and that the project will go 
through in a short time. 


Response to Woodwork Ads 
Indicates Strong Interest in 
Homebuilding 


Unusually heavy inquiries have re. 
sulted from the 1944 national con- 
sumer magazine advertising program 
launched in March issues by Curtis 
Companies, Inc., woodwork manufac- 
turers at Clinton, Iowa, according to 
H. H. Hobart, sales manager of that 
concern. 

The first ad (half pages in home 
magazines) was geared into the pub- 
lic’s interest in more windows and 
featured the line: “More Windows— 
Here’s Help in Choosing Them for 
Your Postwar Home”. A _ book on 
windows is offered free of charge in 
the ad. 

A second Curtis consumer ad urges 
the builder of the postwar home to 
“Choose His Woodwork Now for His 
Home of Tomorrow’, features photos 
of entrances, mantels, china cases, 
stairways, and offers a woodwork 
book free. 

The heavy returns from these ads 
are felt by Curtis Companies to be a 
graphic demonstration of postwar 
home building interest. 


Masonite Reports Profit 


For the second quarter of three 
months ended Feb. 29, 1944, the 
Masonite Corporation reported net 
profits of $227,164.21, after all 
charges, including income taxes sub- 
ject to final audit. This is equal to 
31 cents a share on the outstanding 
common stock of 600,000 shares after 
providing for preferred dividends. 
Profit before federal and state in- 
come taxes and contingent reserves 
amounted to $838,163.21. Provision 
for federal and state income taxes 
amounted to $526,999.00, of which 
$289,141.00 was for federal excess 
profits tax. In addition provision was 
made for $84,000.00 taxable contin- 
gency reserve. Net sales for the 
quarter amounted to $4,062,381.95. 

For the six months ended Febru- 
ary 29, 1944, net profits, subject to 
final audit, were $509,719.19 or 72 
cents a share on the basis of present 
outstanding 600,000 shares of com- 
mon stock after provision for pre- 
ferred dividends. Profits before fed- 
eral and state income taxes and con- 
tingent reserve were $2,221,991.19, 
out of which provision was made for 
contingent reserve of $219,000 and 
income taxes of $1,493,272.00, includ- 
ing excess profits tax of $987,000.00. 
Sales amounted to $8,763,645.00. 
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More PURITAN cord 
wailable when 
shipping lanes 
are safe! .... 


Allied ships require unbelievable quantities 
of sash cord — for essential purposes. They 
must be supplied! 

Even day and night production at the 
PURITAN Mills can’t meet their demands 
—and yours, too. 

War uses, of course, come first. But it’s 
a grand feeling to know our customers 
would want it that way—regardless of 
priorities, Your cooperation helps a lot! 


PURITAN CORDAGE MILLS, Ine. 
LOUISVILLE > KENTUCKY 


Manufacturers of sash cord, clothes line, 
and braided and twisted cotton cords. 
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Large quantities of Craig 
Mountain Pine are now going 
into the boxing and crating 
needs of the armed forces. As 
a result, our usual service to 
dealers and industrial users has 
been impaired. We ask the in- 
dulgence of all we are forced to 
disappoint. We'll be back with 
Craig Mountain quality and 
service as soon as the Victory 








CRAIG MOUNTAIN LUMBER Co. 
Winchester, Idaho. 


Natural Reseeding of Timber 


Future Timber 
Supply Assured 


Progressive forest management 
policies assure Ozan’s customers 
long-time, continuous service on 
this famous Shortleaf Pine. 


OZAN 


Lumber Company 
Prescott, Ark. 


Sawing Wood Since 1891 
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Management by Graphic 
Control 411 


A new book designed to deliver 
“Fact-Power” to management through 
the means of graphic control has just 
been issued by Remington Rand, Inc., 
for limited distribution. Well-illus- 
trated, handsomely bound and printed 
in four colors it is a real addition to 
any business library. It leads the 
reader expertly through the mazes of 
Material Control, Production Control, 


aneneeunat | 


Cover of Graphic Control Book 


Sales Control, Personnel Control, Pro- 
curement Control and all other phases 
of scientific management. Of course, 
it is built chiefly around “systems” 
applicable to various types of busi- 
ness. Not all of it can be utilized by 
the lumber and building supply deal- 
ers, but it is surprising what a large 
portion can be fitted into this line. 
Examples of graphic controls in many 
different companies are included. 


Building Wire for 


Wet Locations 413 


A new small-diameter Type SNW 
Flamenol building wire for wet loca- 
tions has been added to the standard 
Type SN Flamenol for dry locations, 
it is announced by General Electric 
Co. This new type wire has a special 
thermo-plastic insulation with low 
moisture absorption. It is designed 
for use in accordance with Section 
3035 of National Electrical Code for 
installations in raceway systems in 
wet locations, and is approved by the 
Underwriters’ Laboratories in sizes 
14 to 4/0 inclusive. 

The insulation of new building wire, 
in addition to its low moisture absorp- 
tion properties, has the desirable 
qualities of the standard type. It is 
said to be superaging, high in dielec- 
tric strength and resistant to oils, 
acids and alkalies. It is flame-resist- 
ant and will not support combustion. 
Temperature rating is 50 deg. C. 

This wire is self-protecting and 


requires no braid. Its finish is hard, 
smooth and glossy, striped for grade 
identification. Dirt and foreign mat. 
ter do not readily adhere to its sy, 
face. The small diameter of this wire 
saves space permitting more op. 
ductors to be used in one conduit or 
duct, or permitting smaller conduits 
or ducts to be used. 


"Dream" Plans Sifted 414 


Recent pleas for more conservative 
promotions in the field of postwar 
planning have been made coincident 
with the publication of a_ booklet, 
“Kitchen Predictions,” which sifts 
many practical ideas from a maze of 
dreams. Miss Virginia Hamill, home 
decorations editor of ‘“‘Woman’s Home 
Companion,” who has _ studied the 
products of many fertile minds, is the 
author of the booklet, which is a com. 
pact summary of what she considers 
the “cream of the crop.” This “pack- 
age” of ideas is published, by the 
Owens-Illinois Glass Co. Interesting 
new products of manufacturers other 
than Owens-Illinois are featured, 
many of them in full color pictures, 

A portion of the booklet is devoted 
to a “dream” kitchen built largely of 
plastic materials. Another shows a 
kitchen largely of glass. The use of 
glass blocks as a material for interior 
walls and also for exterior panels is 
graphically illustrated. 


Quiet Phone Booth . 415 


Typical of dealers’ ingenious use of 
materials and aggressive determina- 
tion to obtain business under today’s 
varied restrictions, are the Phon-0- 


Miceul 


Phon-O-Quiet telephone booth. Side panels 

back and top are Plain-Color Marlite and 

Marsh plastic moldings are used. High- 

sound absorbing material is used to line 
interior 
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Quiet telephone booths now being 
nstructed from Marlite prefinished 
 sneling, a product of Marsh Wall 
Products, Inc., Dover, Ohio. Designed 
marily for use in war plants, these 
mits are adapted to many other 
laces. They are said to reduce initial 
cost, conserve critical materials and 
ave maintenance time. ; 

"Resulting from an intensive study 
of communication problems in war 
slants, the _Phon-O-Quiet booth pro- 
vides telephone service (from various 
plant locations) 75% free from noise 
interference; a tremendous advantage 
to faster and better service, in that 
orders and other vital information can 
be phoned clearly from place to place. 


B these booths are portable and main- 


tenance time and cost are reduced 
without sacrificing appearance and 
long life. 
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New bulletins have recently been 
issued by the Gypsum Association on 
Gypsum Sheathing, Gypsum Lath and 
Gypsum Board. Supplementing these 
is the new bulletin of the American 
Institute of Architects (AIA File 
1-4-2) on “Standard Specifications 
for Gypsum Plastering.” In addition, 
the following separate leaflets have 
just been made available for distribu- 


tion: Specifications for Erection of 
laminated Gypsum Board Roof 
Decks; Specifications for Gypsum 


Board Used as Exterior Wall Cover- 
ing; Specifications for Use of 14-inch 
Gypsum Board as Roof Sheathing; 
Specifications for Applying Shingles 
Over Laminated Gypsum Board Roof 
Decks for Temporary Construction; 


Specifications for Applying Built-up 
Roofing Over Gypsum Board Roof 
Decks for Temporary Construction; 
Specifications for Applying Roll Roof- 
ing Over Laminated Gypsum Board 
Roof Decks for Temporary Construc- 
tion; Specifications for Applying 19- 
inch Selvage Edge Roofing Over 
Laminated Gypsum Board Roof Decks 
for Temporary Construction. All of 
these bulletins and leaflets have a 
definite place in the dealer’s refer- 
ence library. 


New Folder on 
Stake Pockets 412 


A new folder describing the time 
and money saving features of the Van 
Donk No. 25 series Automatic Safety 
Stake Pocket for logging trucks, trail- 
ers and timber sleds has just been 
released. As set forth in the folder, 
Van Donk Stake Pockets, receiving 
stakes 4%” x 4%”, are needed only 
on the trip side. One man standing 
at the end of the load, clear of dan- 
ger, takes only a few seconds to trip 
the load. A copy of the folder may 
be obtained by checking number 412. 


First Indiana Short Course 


Thirty Indiana lumbermen attended 
the institute early in March at Indiana 
University, Bloomington, Ind., for 
retail building material dealers to 
study postwar distribution and per- 
sonnel. The institute (or short course) 
was planned by the Indiana Lumber 
and Builders’ Supply Association and 
John H. Dillon, teacher trainer of 
distributive education at the univer- 
sity, was in charge. 
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information will be forwarded. 
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erature described in this department 
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411 412 413 

414 415 416 
EE ila aa lid innidhln Sea wana ansaaon win alten tenn a eee 
och coi wun ciwlens whut exdaceeameanecsiaiaagenenees 
EET Ree A Geer e tale eae ee Nee Pe Bi oe 
City and State 


MERICAN LUMBERMAN, April 1, 1944 











Plant) at Elkins, West Va. 
dismantled and shipped to South America. 
following items are s 

sale, for cash, as is, f.o. 
prior sale and withdrawal without notice: . 


GOVERNMENT SURPLUS USED 
WOODWORKING MACHINERY 


As agents for the U. S. Government we have 
urchased all woodworking equipment of the 
est Virginia Flooring Company (Williamson 
he mill is being 
The 
lus and are offered for 
. cars ins, subject to 


1—S. A. Woods No. 502 M, Serial No. 25536, full 
electric ball-bearing, hardwood flooring ma- 
chine, with automatic feed table, heads, hol- 
low backer, setting stand and standard fit- 

and controls; with 1 set (2) S. A. 
Woods ‘“‘Rose-woods” full electric, ball- 
be . flooring and matchers, Serials No. 
25317-G and No. 25317-T, with heads and 
saws for tongue and groove, with standard 
fittings and controls: and with 2 gradin 
and end matcher belt conveyors with 
HP, 1800 rpm motor drives, direct connected 
to DeLaval speed reducers $8,000. 

1—Yates American No. 1, 24°’ double end 
tenoner, Serial No. 302391 with heads and 
cut-off saws, belted to 10 HP, 900 rpm head 
motor and 3 HP, 900 rpm feed motor, with 
controls $900. 

1—Berlin 48°’ Royal Invincible, 3-drum roll feed 
sander, Serial No. 16718, with 30 HP G. E. 
motor and controls $450. 
Note—All motors 3 ph., 60 cycle, 220 volts. 

ELKINS LUMBER CORP., Agents 
295 Madison Avenue, New York 
Tel. Caledonia 5-7757 











Save space—time—costs—release men 
for productive work—handle lumber with 
conveyors. 


Write for special bulletin A.L.-44 de- 


scribing Standard 
Conveyors designed 
to speed and cut the 
cost of handling in 
lumber and building 
supply yards. 


STANDARD 
; CONVEYOR CO. 


| General Offices: 
No. St. Paul, Minn. 














Direct Importers of 


BALSA WOOD 


Balsa Substitutes 
Available Without Restrictions 


F.C. LUTHI& CO., 2h7cil ans fs 











(Cut) (Coupon) Ml (Sign) MM (Address) i (Write) i (Now) 


WANTED: 3tatt"acents 
Know-- as Eng’rs Sell 


FIRE PROOF 


Wood Lumber & Timber 
**12U. S. PLANTS °° 
Get Circular 104A Now 
Answers 31 stions 


1038 Hartman Square, Kenilworth, N. J. 





wo naMtene 
PROTEXOL CORP. 








PACIFIC Coast 
LUMBER PRODUCT; 


“The Summit of Service” 


PINE Fock Yard Stocks, Long Joists, Lo 
AINA PLYWOOD VENEER — | [EMeRMERGH Denson, Font. rion, 
5.) ARMitage 7100— Teletype CG 305 | iE: MIXED CARS. Dependable values 


| a Your orders will receive prompi, 
| 1732 ELSTON AVE., CHICAGO 22, ILL. careful attention. Write us aboy 


your needs. 


THE GRISWOLD LUMBER ([o, 
FAILING BLOG. PORTLAND. ORE 





Douglas Fir “& Lumber 


Treated and Untreated : Ties Poles Piling 


Portland, Eugene, Seattle, New York, 
Los Angeles, San Francisco, San Diego, Phoenix 


MILLS AT PORT GAMBLE, WASH., ST. HELENS, ORE. 
Rail and Cargo Since 1853 














RAINELLE, W. VA. 


“Cream of the 
West Virginia SS ELaeh keLeLek) | Appalachian’ 


STEPPING & RISERS FLOORING—Red and TRIM & MOULDINGS Solid or Edge-Ci 
Oak & Birch White Oak, Maple, Chestnut, Ash, Birch, _ Dimension Maple, 
door stock, panels for every need @ aircraft REVEL SIDING —Poplar Birch and Beech Poplar, Oak. Basswood Oak and Poplar 


specials @ odd sizes @ water resistant and 


. rs 
waterproof glued @ softwood and hardwood American Car Door Rolle 


of Aetna wallboard, box stock, form stock, 





plywood for every purpose @ fancy and 
figured veneers, common veneers @ over 
5 million feet 


EVERY YARD SHOULD HAVE ONE 


Best and cheapest helper for load- 

ing and unloading lumber. Often 

pays for itself in one lumber ship- ‘ ‘ 

IN STOCK ment. Adjustable to fit openings joan. “American” Logging Tools a 
5 to 6 ft. wide: double extension Appliances best on the market. Wri 


roller for door 5 to 8 ft. wide. for catalog and information. 
ms 


Under One Root — “Same Doy” Service AMERICAN LOGGING TOOL CO., Exar, 
TELEPLY TICKER SEEKING A LOCATION 


byron FOR INDUSTRY? 
nt 3) A Piywood a VEN EER Ideal Labor Conditions 


aumne cate ARMitage 7100 — Teletype CG 305 and a superb place to live in the heart of the fishing 
ABOUT THE ehh: Milf ELSTON AVE, CHICAGO 22, ILL. and hunting region of Wisconsin at 


AVAILABILITY : 
1771 48296 .148.30| 1/4” 3-PLY PerM ASHLAND 


OF PLYwooD 
Ft 


142.25 | 2965 48'x%120 60°00 On Lake Superior at the Top of Wisconsin 
our 2 SE. 3/8” 3-PLY _— Excellent Schools—Northland College, co-educational, fully 
pe 2 24x72 62.85 accredited by State Department of Education—A city w! 


—: outstanding opportunities for musical education. 























Two hospitals accredited by American College of Surgeons. 
Several Buildings With Large Floor Space Available 


Write John B. Chapple, chairman, Locations committee, Post-War 
Planning committee, Ashland, Wis. 











————— 
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- Reports from Lumber Markets 





Information contained in this department comes directly from American Lumber- 
man representatives located in these cities. 


Baltimore, Md.; Buffale, N. Y.; Cincinnati, Ohio; New York City: Philadelphia, Pa.; Norfolk, Va.; 


Shreveport, La.; Memphis, Tenn.; New Orleans, La.; Jacksonville, Fla.; 
Minneapolis, Minn.; Portland, Ore.; Seattle, Wash.: 


ham. Ala.; Kansas City. Mo.; St. Louis, Mo.; 


ouston, Tex.: Birming- 


Spokane. Wash.; Tacoma, Wash.; San Francisco, Calif.: Boston, Mass. 


General Review 


A composite review of the develop- 
ments of the past two weeks as they 
apply to the production and distribu- 
tion of lumber cannot fail to list WPB 
Order No. L-335 as of outstanding 
importance. It is the long-awaited 
“frst step” in the overall plan for 
bringing lumber supplies into balance 
with the strategic requirements of the 
impending war drives. 

The order was released on March 22 
and will continue in force through the 
second quarter of the year ending 
June 30, when a revision is promised 
in meeting the supply situation as it 
is disclosed on that date. Of primary 
importance is the need for lumber 
supplies in the scores of combat areas, 
while better than 50 percent of our 
estimated mill output in 1944 is 
already earmarked for use as boxing 
and crating for war material and 
other supplies. This new order is in 
force through April, May and June 
insofar as it applies to applications 
for consumer lumber through the third 
quarter of the year, while the old L 
and M orders will continue to control 
deliveries through the current quarter. 

The larger consumer who is to re- 
quire in excess of 50,000 feet through 
the third quarter must file application 
on WPB form 3640, prior to April 25. 
The total “demand” will then be 
checked against the available supply 
to determine to what extent these ap- 
plications must be reduced (if any) 
to bring supply and demand into bal- 
ance. It is a drastic though essential 
move in meeting a supply situation 
that is rapidly developing to the acute 
stage. 

It is significant that in 1942 con- 
sumption exceeded production by 
nearly seven billion board feet while 
the 1948 deficit was under 4% billion 
feet. Official estimates of requirements 
in 1944 are 35% billion feet but, due 
to manpower and equipment short- 
ages, production can hardly exceed 31 
billion board feet. This gap between 
production and consumption has made 
a steadily enlarging dent in mill and 
yatd inventories, dropping from 17,- 
299 million feet in the first quarter of 
1942 to approximately 7,284 million 
feet in the first quarter of 1924. All 
of this adds up to the classification of 
lumber as the No. 1 critical material 
in WPB listings. 

You must list your consumer re- 
quirements through the second and 
third quarters on blanks that may be 
had from any branch WPB office. Fail- 
Ing to do so, the order prohibits you 
from receiving lumber after April 25. 


The control under Order L-335 is com- 
parable to those applying to steel, 
copper and aluminum. That the mili- 
tary requirements for lumber will be 
fully met is said to be assured pro- 
vided civilian and semi-war projects 
such as housing are drastically cur- 
tailed. As an aid to that end much 
will depend upon the degree of co- 
operation given this new move by the 
lumber distributors of the country. 

CPA is making an intensive drive 
to commit the mills to heavier deliv- 
eries through liberal “lettings” at 
auctions at the production centers, and 
with some success. In excess of 90 
million feet of fir and hemlock was 
absorbed at the Portland, Ore., auction 
2 weeks ago, and the schedules fol- 
lowed the current pattern by running 
well over 50 percent to boards. Favor- 
able weather and a minimum rain fall 
has served to step up log production 
in most sections. 

To further accelerate log production 
the Army, working through Forest 
Service experts are allocating groups 
of war prisoners for service with log- 
ging crews in many sections. A total 
of 2,500 has already been offered to 
the Northeastern operators. The first 
contingent will comprise 250 prisoners 
to cut pulpwood in the Brown Com- 
pany’s forests north of Berlin, N. H., 
where the quota of woodsworkers is 
usually 2,000, drawn chiefly from 
Canada. From all sources the com- 
pany’s crew is well below 1,000. 

Lumber operators in that section 
are studying the problem involved in 
the employment of prisoners, wholly 
without experience in woods work at 
prevailing wage scales and under 
Army regulations and controls, while 
the market value of the lumber prod- 
uct must be held to the “ceiling” levels 
set by OPA. Canada is allowing less 
than half the usual quota to cross the 
line under bond for work in our woods 
crews, and she is granting no permits 
for the shipment of lumber to the 
“States” except for top priority war 
use. Of her own product every foot 
possible is moving overseas to Eng- 
land. The crux of the lumber situa- 
tion in North America is the ability 
of the industry to adequately supply 
our fighting forces at all fronts in- 
cluding the vitally imminent invasion 
of Europe. This is the outstanding 
MUST. 

Lumber shipments of 529 mills re- 
porting to the National Lumber Trade 
Barometer were 11.5 percent above 
production for the week ended March 
18, 1944. In the same week new 
orders of these mills were 16.4 percent 
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greater than production. Unfilled 
order files of the reporting mills 
amounted to 124 percent of stocks. 
For reporting softwood mills, unfilled 
orders are equivalent to 40 days’ pro- 
duction at the current rate, and gross 
stocks are equivalent to 33 days’ pro- 
duction. 

The wholesale lumber price index 
(1926=100) was 144.5 for the week 
ended March 18, 1944. 


Demand 


Eastern Market 


With the distribution and consump- 
tion of lumber for civilian construction 
and remodeling still further circum- 
scribed by the drastic control order 
L-335, issued as recently as March 22, 
dealers incline to the belief that (for 
the duration) their classification with 
the “smaller business” group will be 
fully justified. Industrial production 
throughout New England while con- 
tinuing at a high level—now at 172 
per cent of the 1935-39 level—there has 
been a steady drop of a few points in 
each recent month by reason of com- 
pletion of contracts that are not re- 
newed for materials that are now in 
adequate supply. But most industries 
in the East are still operating to ca- 
pacity and calling for fresh supplies 
of lumber, ‘chiefly for the box shops 
and for crating war equipment to be 
shipped to the fighting fronts overseas. 

There are no items in the lumber 
list that are moving at prices under 
ceiling but all offices report a mass of 
directives by the various Washington 
bureaus that are in more or less con- 
flict and cause some concern as to 
whether each new order or amendment 
changes the basis under which delayed 
deliveries are now moving. In this sit- 
uation it is current practice among 
most distributors that, if the order goes 
through to the shipper and a permit 
for delivery is regularly issued, there 
should be no further concern as to the 
validity of each transaction. 

The government, and its agencies, 
are still demanding a lot of lumber 
from sawmills and planing mills in the 
NORFOLK area and are holding auc- 
tions in various cities frequently. The 
demand from regular retail yards is 
very small because they are limited in 
their buying. The box manufacturers, 
holding government contracts, need 
more and more lumber but will be un- 
der more difficulty securing proper au- 
thorizations from Washington. 


North Central Market 


While there is a continued heavy de- 
mand for Northern pine lumber in both 
city and rural districts of Minnesota, 
only a fraction of it, and that chiefly 
in the rural districts, is being supplied. 
Some third-rate material is finding its 
way to the farmers and they are using 
all they can get, chiefly for repair work 
and the building of small structures 
such as chicken houses, hog houses and 
brooder houses, according to MINNE- 
APOLIS sources. Government agencies, 
of course, still are demanding and get- 
ting practically all the Northern pine. 
Orders accepted during the past two 
weeks by the six mills of the Northern 
Pine Manufacturers Association, total 
approximately 2,200,000 feet, bringing 
the total of orders accepted for the 
year to date to about 12,560,000 feet. 
The unfilled order file now stands at 
about 11,500,000 feet. 


Southwest Market 


Demand for lumber in the KANSAS 
CITY area still remained large and the 
bulk of the supplies continued to go to 
the military. Little lumber was going 
to civilians. Several housing projects 
are going up in the district, the re- 
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lease of lumber and other critical ma- 
terials being made to alleviate the 
housing shortage in war centers. A 
large demand for boxing and crating 
supplies still exists. In the KANSAS 
CITY area 141 retail line yards re- 
ported to the Federal Reserve bank 
this week that sales in February were 
22 per cent smaller than a year ago 
and they were 8 per cent less than in 
January. For the first two months of 
this year volume was 21 per cent under 
a year ago. 


Wes? Coast Market 


The toughest market in the world 
was the way a discouraged eastern 
lumber buyer characterized the West 
Coast lumber market after a recent 
round of mills on a fruitless search for 
lumber. He wanted it to supply a mid- 
west yard catering to farm needs. Rea- 
son for his failure was that the gov- 
ernment had beat him to the one and 
two inch items that go into crating for 
offshore cargoes essential to the war 
machine. The railroads fare next best 
to the government. They are taking a 
considerable quantity of repair and re- 
placement items on high priority rat- 
ing but first have to pass rigid WPB 
tests of needs. The demand of agricul- 
tural districts for farm construction 
and houses continues strong. Defense 
areas on the coast continue moderate 
housing programs if houses are held 
for defense plant workers. Word has 
come to local buyers of tremendous 
depletions recently of eastern stock 
piles by the demand of the government 
for lumber to reconstruct razed Italian 


Supply 


Softwoods 


In addition to the price hikes on 
Southern pine it has been revealed that 
the WPB will tighten the delivery con- 
trols. The delivery control of about 75 
percent of the total output of Southern 
pine is now affected, compared with 
about 50 percent heretofore. Mills with 
a daily output of 5,000 feet are affected 
instead of limiting the field to mills 
with a 10,000-foot daily output. 

Retail yards in the KANSAS CITY 
area were able to increase their inven- 
tories 2 percent in February, as com- 
pared with the previous month and a 
year ago. The slightly larger stocks 
was due to the fact the sale of lumber 
to other than the military was sharply 
curtailed. 

The CPA has announced that it ob- 
tained nearly 100 million feet of South- 
ern pine at a long series of lettings 
Weather conditions have not been sat- 
isfactory to increased production and 
manpower shortages still prevail. The 
boosting of prices of Southern pine has 
proved to be a stimulant to some op- 
erators who have been reluctant to cut 
at capacity owing to the high operat- 
ing costs. 

Production of Northern pine, already 
falling far short of meeting the de- 
mand of government agencies alone, to 
say nothing of civilian needs, is run- 
ning far short of the 1943 figures up 
to a corresponding date, according to 
MINNEAPOLIS sources. The output for 
the last 2 weeks was less than 600,000 
feet and the total for the year is un- 
der 3,700,000 feet. Stocks on hand are 
at their lowest ebb in years, around 
34,500,000 feet, and under present labor 
conditions there is little hope for im- 
provement in the immediate future. 
Shipments during the past fortnight 
totaled about 2,800,000 feet, or around 
500 per cent of production. 

Production of short leaf pine in the 
last two weeks has proceeded as well 
as weather and other conditions per- 











mitted, with the inadequacy of the 
available labor still the most important 
problem confronting the mills and 
holding output down to proportions 
that fail to meet the requirements of 
the government, while the supply al- 
lowed to reach the hands of the dis- 
tributors, such as commission men and 
wholesalers, fails to provide enough 
material for the repairs and replace- 
ments needed to keep construction in 
proper condition. With the season when 
the weather becomes more favorable 
close at hand, it may be possible to 
effect some improvement, but the sit- 
uation still leaves much to be desired, 
and the change for the better is not 
at all what could be wished for. 

Long leaf pine is in great demand 
because of the qualities of the wood, 
but there are indications that the sit- 
uation, especially as to the availabil- 
ity of the larger dimensions, seems 
gradually to be tightening. With the 
drain upon the stocks of logs showing 
no let-up, it is becoming harder to take 
care of the demand, and while the mills 
engaged in supplying, the big dimen- 
sions are working under better condi- 
tions because of their large resources 
and more efficient organization than 
are possible for the small plants en- 
gaged in getting out short leaf, the 
drain upon the timber volume is begin- 
ning to tell, and the limitations thus 
imposed are increasingly felt. 

Activities in getting out stocks of 
cypress in the various sizes and grades 
are progressing about as well as could 
be expected under the circumstances, 
but the labor scarcity adds to the dif- 
ficulties of operators, who are ham- 
pered more and more in their work, but 
who have managed so far to keep down 
prices to moderate levels and at the 
same time taken care of the needs for 
the activities engaged in work more 
or less closely connected with the war 
effort. 

There is no particular change in the 
market situation at SHREVEPORT. All 
the mills are badly behind in filling 
orders and on account of that releases 
are expiring daily, having reached the 
limit of 90 days. Such lapsed orders 
have to be resubmitted to the WPB and 
may or not be reinstated, despite the 
approval of the mill holding same. Nat- 
urally there is a continuous demand 
for more than can be released to the 
civilian trade. The plain spoken pur- 
pose of the WPB is to secure for war 
time needs fully 75% of the output of 
mills, and all (both small and large) 
are included in the new order. 

The mills in the NORFOLK area now 
trying to operate are doing their level 
best to get out all the lumber they 
possibly can but these mills for the 
past 4 to 6 weeks have been handi- 
capped by continuous rains and a con- 
tinued lack of adequate labor. Some 
have been using Italian prisoners and 
these after some education may be 
worth something to millmen. The 
woods and roads have been in such 
condition that very little activity could 
be carried on and some weeks will pass 
before normal conditions again obtain, 
even if no more rain falls. In addition, 
many small mills are going to close 
down under present price regulations. 
This will mean a further reduction in 
production for the aggregate of small 
mill production in the past has been 
very large. 


Hardwoods 


Information obtainable from Appala- 
chian hardwood areas continue dis- 
couraging, and no progress seems to 
have been made toward an easing up 
in the tightness of the market. In 
fact, operators of men mills in a posi- 
tion to speak with authority report 
that conditions have not reached any 
turn for the better, and production is 
undergoing further curtailment  be- 
cause of the scarcity of labor, the con- 
tinued deterioration in equipment, and 








other difficulties. Exports are heayy 
and stocks that could be put to better 
uses are going out as dunnage anq 
other low classifications. 

Southern hardwood buyers are fyr. 
ther handicapped because wet weather 
of the past 3 months has slowed ship- 
ments heavily. There has been very 
little good seasoning weather for hard. 
woods on stick. A government buyer 
spent a week among the mills and wags 
able to get but one car of hardwood. 
This report came through the MEM. 
PHIS office. Pecan, which is commonly 
considered a variety of hickory, has 
been included in the list of frozen 
items. The recent raise of ceiling 
prices did not include Southern harq- 
woods, except for the readjustment of 
eypress prices. Demand continues 
greater than can be supplied, and the 
government is taking a large amount 
of boards which is too heavy for ship- 
ment on civilian orders. In fact after 
filling government orders, there is very 
little hardwood stock left for the 
civilian trade, which simply must wait 
till the present urgent war needs are 
satisfied. So the hardwood market pre- 
sents the appearance of a stalemate— 
very little doing. 

Stocks around MEMPHIS are at anall 
time minimum, and with production 
currently running at between 58 and 
64 per cent of normal—unfilled orders 
on the books of manufacturers are ap- 
proximately sufficient to take all of the 
mills’ output for nine weeks—without 
a new order being received. Shipments 
are currently about on a parity with 
production. 

Oak flooring manufacturers are con- 
sidered producers—not consumers—but 
the quantity of lumber they are receiv- 
ing is relatively negligible—and with 
little hope of relief in sight. The fly 
in the ointment in all branches of the 
lumber and flooring producing indus- 
tries is the labor shortage. Greatest 
deficiency is in the woods but lumber- 
men say they could find some way to 
manufacture the lumber if they could 
get the logs. 


West Coast Woods 


With the government continuing to 
depend upon the large West Coast 
mills to provide it with fir, spruce, and 
other species of lumber needed in the 
war as though the contract arrange- 
ments that existed for a time had not 
been canceled the stocks called for to 
meet civilian demands are undergoing 
a fairly steady reduction, and the large 
depots here as well as in other centers 
on the East coast are left without abil- 
ity to take care of outside wants, and 
the sales agencies of these depots are 
obliged to inform buyers that they 
have nothing to sell. Meanwhile, the 
draft is making further inroads upon 
the labor resources of the milling re- 
gion, and the troubles of producers are 
augmented. 

West Coast mills are turning out 
more lumber than they did a year ago 
and it is going directly to government 
uses: largely crating, and construction 
abroad for military bases or recon- 
struction in damaged areas to high pri- 
ority construction or replacement for 
essential industries with rails leading 
and next to defense housing. New busi- 
ness accepted continues to top the out- 
put but it is all grooved by priorities. 
Mills are better off for labor than they 
were earlier in the winter but one g0Vv- 
ernment authority estimates 18,000 
more loggers could be put to work. 
Skilled ones are just not available at 
any price to add to existing crews, log- 
gers report. This is the only limit on 
mill production of the spring. Log 
dumps on Puget Sound, however, aP- 
pear well supplied at the moment. ta- 
tioning -of lumber, to give some relief 
to the eastern yards, is suggested but 
is still tentative. Favorable weather in 
the Western Washington woods has 
aided in log production. 
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.. Lumber Prices & Statistics 





National Production, Shipments, and Orders 


Following is the National Lumber Manufacturers’ 


Association’s report for 


the week ended March 18, covering mills whose statistics for both 1944 and 
1943 are available, and percentage comparisons with statistics of identical 
mills for the corresponding period of 19438: 


Av. No. Per- Per- Per- 
Mills Production cent Shipments cent Orders cent 
sOFTWOODS: Rptg. 1944 of 1943 1944 of 19438 1944 of 1943 
Southern Pine ..... 143 22,026,000 99 17,858,000 74 16,732,000 70 
West Coast! ....... 140 104,189,000 99 116,927,000 114 113,318,000 S84 
W estern See 110 64,373,000 107 70, 239, 000 93 87,407,000 92 
Calif. Redwood 13 8,868,000 92 9,467,000 70 7,383,000 33 
Southern Cypress 7 707,000 78 773,000 45 757,000 57 
Northern Pine. «<<. 6 335,000 49 1,310,000 80 850,000 57 
No. Hemlock ....-.-- 13 607,000 59 928,000 99 947,000 135 
WwooDs: ; 
ee n Hdwds. £83 690,000 83 8,596,000 77 8,996,000 106 
Northern Hdwds. 14 2,206,000 116 1,378,000 71 1,237,000 58 
; ING: 
— stone grate ee 3,617,000 84 4,103,000 67 3,602,000 71 
ies nies a0 5 10 432,000 64 624,000 79 577,000 63 
t 11944 production all West Coast mills 102.7 percent of 1943 for comparative 
week: 129.7 percent year to date. 
tUnits. 





Relation of Unfilled Orders to Stocks 

Following is a statement of seven groups of identical mills of unfilled orders 
and gross stock footage on March 18, and reports of identical mills for corre- 
sponding period of 1943: 


SOFTWOODS: 
Southern Pine 
West Coast 
Western Pine 
Calif. Redwood 
Southern Cypress 
Northern Pine 
No. Hemlock** 
HARDWOODS: 
Southern Hdwds. 
Northern 


Oak 
Maple 


**Unfilled orders reported by 10 


tUnits. 


Hdwds.**.. 
FLOORING: 


No. of 
Mills 
Rptg. 194 
.. 148 141,854,000 
.. 140 871,538,000 
x= Meo 400,101,000 
13 174,011,000 
7 4,437,000 
eis 6 11,180,000 
13 8,668,000 
$83 61,160,000 
13 1 3.5 930,000 
65 28,976,000 
ae 10 6,344,000 


and 


Unfilled Orders 
4 


19 


ia 


Gross Stocks 

1943 
164,470,000 
396,777,000 
696,691,000 


1943 1944 

141,739,000 
367,110,000 
659,974,000 


128,213,000 
803,494,000 
440,598,000 


122,033,000 68,491,000 134,212,000 
12,834,000 23,175,000 52,905,000 
14,100,000 33,770,000 42,276,000 

7,376,000 7,177,000 18,001,000 


79,622,000 
16,872,000 


140,990,000 
19,678,000 


189,671,000 
39,948,000 


26,587,000 
4,880,000 


mills, 


6,848,000 49,322,000 
1,958,000 6,217,000 


respectively; stocks by 13 mills. 





Southern Hardwoods 


Following are ranges of f. o. b. mill 
prices on rough, air dried southern 


hardwoods, from 
made during the 
99. 


Plain Red Gum 
FAS— 


4-4 98.00 
No. 1 ‘& Sel.— 

4-4 53.00 
6-4 64.00 
No. 2 Com.— 

4-4 40.50 
Quartrd. Sap Gum 
FAS— 

8-4, 76.00 
No. 1 i. Sel. —_— 
8-4. 61.00 


Plain Sap Gum 
FAS— 


4-4 62.00 @ 62.50 





4... 69.50 
No. 1 . 

4-4 -48.00@48.50 
6-4 2... 56.50 
No. 2 Com.— 
ae 34.50 
&-4 38.00 
Plain Black Gum 
=! ... 56.50 
No. : = Sei. 

4-4. 46.50 
ma, tra. White Oak 
a ‘ 106.50 
No. 1 ~* Sel.— 

4-4 66.50 
Plain Ww hite Oak 
6-4 10 

No. i & Sel._— = 
6-4 -54.00@54.5 


No. 2 Com. — 
-4 -41.00@ 41.50 


reports 


of sal 


es 


week ended March 


Plain Red Oak 


FAS— 

eS 79.00 

No. 1 & Sel.— 

6- 5 si 52.00 

No. 2 Com.— 

4-4 ... 38.50 

5-4 40.50 

6-4 41.00 
Beech 

FAS— 

6-4 . 60.50 

No. 1 i Sel.— 

6-4 . 50.50 

No. 2 Com.— 

6-4 ... 38.50 
Elm 

FAS— 

6-4 .51.00@ 51.50 

12-4 57.00 

No. 1 & Sel.— 

6-4 - 41.00 @ 41.50 

12- 4 47.00 

No. 2 Com.— 

6-4 . 36.00 @ 36.50 
Pecan 

FAS— 

4-4 ...61.00@61.50 

cy, eee 66.00 

8-4 3... 71.00 

No. 1 & Sel.— 

4- .. -42.00@ 42.50 

are 49.00 

Yo. 2 Com.— 

-4 . 29.00 @ 29.50 

6-4 38.00 
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Southern Pine Statistics 


Following is a summary of reports 
from southern pine mills for the week 
ended March 18: 


Number of Mills, 
Three-year aver. 
Actual production 
Shipments 


144; Units?, 89 

WEOG. . 0.55 25,662,000 
shaalie Gree tone nt 20,356,000 

17,983,000 


OPGSIS: TOCEIVER ~6.6 cociccccas 17,250,000 
*Oct. 28, 1940, to Oct. 30, 1943. 
*Unit is 288,000 feet of “3-year aver- 

age’”’ production. 





Western Pine Summary 


The Western Pine Association re- 
ports as follows on operation of iden- 
tical Inland Empire and California 


mills during the week ended March 18: 
Comparative Report of 110 Mills: 


Mar. 18, 1944 Mar. 20, 1943 
Production ... 64,373,000 4 23 3,000 
Shipments 70,239,000 5,338,000 
Orders rec’d.. 87,407,000 94°940. 000 


Report of 110 Identical Mills: 
Mar. 18, 1944 Mar. 20, 1943 
Unfilled orders 400,101,000 440,598,000 
Gross stocks.. 659,974,000 696,691,000 
Report of 110 Identical Mills: 
--Total for year to date 


1944 1943 
Production 660,089,000 589,985,000 
Shipments 822'293'000 825,945,000 
Orders ....... 853,554,000 850,360,000 





Maple Flooring 


Northern maple flooring mills re- 
port the following average prices 
realized f.o.b. flooring mill basis, dur- 
ing the week ended March 25: 


First Second 
ah seeeNs $102.85 $97.37 


Third 
$80.30 
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Nationally Advertised 
Aromatic Red Cedar 


CLOSET LINING 







LUMBER 


Packaged 

and Sealed 
GUARANTEED 

90% Red Heart 

or Better 





PRODUCT OF 


Geo. C. BROWN & Co. 


GREENSBORO, NORTH CAROLINA 





LARGEST MANUFACTURERS OF 
AROMATIC RED CEDAR IN THE WORLD 


Cuapman & Dewey 
LUMBER CO. 


Memphis, Tenn. 


Manufacturers of “C & D” Brand 


OAK FLOORING 


and 


HARDWOOD LUMBER 


From 


FAMOUS ST. FRANCIS BASIN 
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Mariel Sharp, daughter of Selwyn 
J. Sharp, secretary of the California 
Redwood Association, San Francisco, 
Calif., recently became the bride of 
Capt. Geo. M. Gentner, U.S. Army 
Medical Corps, at his home in Buffalo, 
N. Y., following his recent return from 
17 months’ service in the Southwest 
Pacific. And just a short while be- 
fore, Mr. Sharp’s son, Lt. Harwood S. 
Sharp, U.S.N.R., scout bomber pilot 
now on duty in the Pacific, married 
Irene Ficker, daughter of Capt. Peter 
Ficker, U.S. Marine Corps, El Centro, 
Calif. 


The Wood Conversion Co., St. Paul, 
Minn., manufac- 
turers of Balsam- 
Wool and Nu- 
W ood, announce 
the appointment 
of R. L. Stewart 
as representative 
of the Albany 
territory formerly 
covered by M. E. 
Smith. Mr. Stew- 
art has been asso- 
ciated with Allied 
Building Credits 
Inc., since 1935. Mr. Stewart is located 
at 7 Berkshire Drive, East Greenbush, 
New York. 


Because of the illness of Fred J. 
DeSale of the Fraser-DeSale Lumber 
Co., Chicago, Ill., H. L. Adams has 
given up his own commission lumber 
business in Chicago to join the Fraser- 
DeSale Lumber Co.’s selling staff. Mr. 
Adams will cover the Chicago terri- 
tory, specializing in fir, yellow pine, 
and hardwood flooring. 





R. L. Stewart 


William Clancy, who was recently 
elected chairman of the board of the 
Lumbermen’s Credit Association, Inc., 
of which he formerly was president 
and treasurer, will observe the 85th 
anniversary of his birth on April 5. 
W. C. Clancy has succeeded his father 
as president and treasurer and S. V. 
Hoefflin continues as secretary. The 
Lumbermen’s Credit Association, Inc., 
publishes the Red Book, lumbermen’s 
credit rating reference book. 


Capt. Walter J. Overend, Army Air 
Corps, and son of Paul E. Overrend, 
California Redwood Association, San 
Francisco, Calif., is expected home 
shortly after two and one-half years 
of overseas service. He was originally 
with the Royal Air Force, American 
Eagle Squadron. He served through 
North Africa, Sicily, and Italian cam- 
paigns and is the holder of the Dis- 
tinguished Flying Cross, Air Medal, 
with six Oakleaf clusters. 


Ed. R. Linn, for a number of years 
secretary-manager of Southern Hard- 
wood Producers, Inc., at Memphis, 
Tenn., has resigned that position to 


70 


become associated with the Germain 
Lumber Co. of Pittsburgh, Pa., as 
manager of its Montgomery (Ala.) 
office, effective March 1. The Germain 
company specializes in western forest 
products and has headquarters in 
Pittsburgh, Pa. 

E. C. Bolds of the Long-Bell Lum- 
ber Co.’s Minneapolis office has been 
commissioned lieutenant (j.g.) in the 
U. S. Navy and is slated to begin 
training at Princeton University on 
April 28. Mr. Bolds has been active 
in the Twin Cities Hoo-Hoo Club and 
International Hoo-Hoo. 


W. B. Hart, sales mar.ager for S. H. 
Bolinger & Co., Shreveport, La., re- 
signed at the recent annual meeting 
of the board of directors. His son, 
J. P. Hart, recently was inducted into 
the army and closed his commission 
sales office in San Antonio, Tex. His 
father has taken over J. P.’s unfilled 
order file and has opened a lumber 
sales office at his home on Greenwood 
Road, Shreveport, La., and says some 
nice business already is coming his 
way. 

Dardis Lumber & Fuel Co., Burling- 
ton, Wis., suffered damage by fire on 
March 11; loss is estimated to run to 
$50,000. A considerable amount of 
merchandise escaped the fire. Re- 
construction of the company will begin 
as soon as ground can be cleared, Don 
Dardis, head of the company, said. 
Temporary offices have been opened. 


Arthur Penberthy of Tacoma Lum- 
ber Sales, Los Angeles, returned re- 
cently from a month’s business trip 
to the Panama Canal Zone and Costa 
Rica. 


R. M. Castell, formerly with the 
California Door Co., Los Angeles, is 
now serving as a chief boatswain’s 
mate in the Navy Seabees in Trinidad. 


Lloyd Miller has resigned as sales 
manager at Los Angeles for I. F. 
Laucks, Inc., and has joined the U. S. 
Merchant Marine; he has been suc- 
ceeded by Claude Riese, manager of 
the firms Portland (Ore.) office. 


Weyerhaeuser Timber Co. executives, 
visiting the company’s Longview, 
Wash. property on March 9, were 
entertained by local officials at a din- 
ner. The visitors included F. E. Weyer- 
haeuser of St. Paul, Minn.; H. H. 
Irvine, J. P. Weyerhaeuser, Jr., 
Charles H. Ingram, Minot Davis and 
A. W. Clapp, all of Tacoma; Edmund 
Hayes, Portland, and R. R. Macartney, 
Klamath Falls branch manager. 


Fire on March 22 destroyed the 
Brew Manufacturing Co. veneer plant 
in Puyallup, Wash., with all ma- 
chinery, and burned a portion of a 
neighboring warehouse and apartment 
house owned by the same firm. T. H. 
Brew and his son Hal Brew, operators 


of plant, which made shooks for fruit 
and vegetable containers, could not be 
reached for an estimate of loss but 
unofficial estimates run above $100,000, 


Harry T. Kendall, vice president ang 
general manager, Weyerhaeuser Sales 
Co., St. Paul, Minn., and Mrs. Kendall 
were recent San Francisco visitors, 


Penn Supply Co., Baltimore, Md, 
had its lumber yard destroyed by fire 
on March 14. The flames spread to 
the adjacent millwork shop. No esti- 
mate of the damage was given out. 


H. H. Barg, Barg Lumber Co., San 
Francisco, Calif., has entered the lum- 
ber manufacturing business, having 
purchased two small mills in Hum- 
boldt County. Mr. Barg was an im- 
porter of Philippine hardwoods before 
the war. Output of the two mills js 
60 percent redwood and 40 percent fir. 


Eugene W. Hall, former salesman 
with Harbor Plywood Corp. of Cali- 
fornia, San Francisco, left recently on 
his twelfth trip to the South Pacific 
area as a navigator with the Air 
Transport Command. 


William S. Price, Forest Service 
logging engineer, San Francisco, is in 
charge of a training project at 
Feather River Training Camp, north 
of Quincy, Calif., at which twenty-five 
Forest Service timber scalers are 
being trained for special assignment 
to government timber sales in central 
California. The new scalers will be 
needed to handle the heavily increased 
sale of timber contemplated this year. 


Morrill Wiggin, widely known in 
shipping and warehouse circles, and a 
son of the late Harry H. Wiggin, life- 
long lumberman and founder of the 
Wiggin Lumber Terminal in Charles- 
ton, Mass., has just been commissioned 
a lieutenant colonel in the Army, after 
serving as a civilian employee of the 
Army Transport Ship Operations 
Branch at the Army Base in South 
Boston. Col. Wiggin is now in charge 
of overseas shipments of supplies. 


Comdr. Roger W. Cutler, formerly 
identified with the old Boston spruce 
firm of Stetson, Cutler & Co, was 
recently reported by the Associated 
Press as being in the South Pacific, 
in charge of the old landing ship No. 
446, which by reason of its exploits 
has been dubbed by the Navy as the 
“Lone Wolf of the Pacific.” After 
serving as an aviation trainer at a 
southern training camp, he was given 
charge of Old 446 and ordered to 
the Pacific, where he ran nine mis- 
sions into the Russell Islands to 
deliver a total of 19,000 tons of guns, 
tanks and supplies. The writer recalls 
one of Comdr. Cutler’s exploits im 
World War I when his plane sought 
out a German submarine in the North 
Sea early one morning. Spotting the 
periscope his pilot swung into the 
sun’s ray, swooped down upon the 
enemy and let go the bomb that tore 
the sub in two amidship, ending its 
career. As far back as 1911, Comdr. 
Cutler captained the Harvard Varsity 






April 1, 1944, AMERICAN LUMBERMAN 











ANY ‘ ~wWdds. 





ot be 
- but 
),000, 


t and 
Sales 
ndal] 


Md., 
y fire 
ud to 

esti- 
ut. 


, San 
lum- 
aving 
tum- 
1 im- 
efore 
lls is 
it fir. 


sman 
Cali- 
ly on 
acific 

Air 


Vice 
is in 
c a 
north 
y-five 

are 
iment 
ntral 
ill be 
eased 
year. 
m in 
and a 
, life- 
f the 
arles- 
ioned 
after 
f the 
itions 
South 
harge 


merly 
pruce 
was 
riated 
acific, 
p No. 
ploits 
s the 
After 
at a 
given 
od to 
mis- 
is to 
guns, 
ecalls 
ts in 
ought 
North 
g the 
» the 
1 the 
tL tore 
ig its 
omdr. 
arsity 











W.T. FERGUSON 
LUMBER Co. 


ST. LOUIS, MISSOURI | 





























Auaitable Now for prompt shipment 
CREO-DIPT 


SHINGLE STAINS AND DOUBLE STRENGTH WHITE 
J 


There are many existing homes that 
need restaining today-- 
BOTH ROOFS and SIDEWALLS 


CREO-DIPT Co., Inc., North Tonawanda, N. Y. 








WE HAVE METAL CONTAINERS -- 1’s -- 5’s - 55 GAL. DRUMS 
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When you’re glazing a 
big order, is no time to be wrestling 
putty problems. That’s why so many 
sash and door makers have turned 
to MASTER GLAZIERS Primeless 
Putty. They know our laboratory 
control assures the uniform consis- 
tency, minimum shrinkage and fast 
setting of every batch. Want proof? 
Mail the coupon...no obligation. 


i l} | 7 AMERICA’S LARGEST“EXCLUSIVE 
THE D co. Ally Makerr 
ae, 


hey 









The Biddle Company 
612 S. Main St., St. Louis 2, Mo. 
Gentlemen: 
0 Please furnish us with further information 
about MASTER GLAZIERS Primeless Putty. 
0 Please send us the Introductory Offer of 
100 Ibs. at the 1,000-Ib. barrel price. 








Street Address 
City. 
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<p 
PATENT INSERTED TOOTH GROOVER FIRTHITE TIPPED SAW = FIRTHITE TIPPED SAW 
Firthite Tipped Inserts Inserted Type, for Wood Solid Type, for Wood 


LONG-LIVED SAWS FOR LONG-RUN ECONOMY 


Firthite Tipped Saws made by Huther Bros. Saw Mfg. Teak, Fire-proof Lumber, Plywood, Linoleum, etc. 


Co. are made to stand hard service and are, there- Huther Bros. have long taken special pride in the 
fore, long-lived Saws insuring long-run economy to the quality of their manufacture, and the service and 
user. These saws are used for cutting hard Masonite, satisfaction all Huther Bros. saws give the customer, 


Write for Huther Bros. Catalog No. 60 


HUTHER BROS. SAW MFG. CO., Rochester, New York 














This Long Douglas Fir 
Will Soon Be 112 ft. Keel 

















(Fidewater Red) 


Hardwoods 


A Pacific National workman is setting the choker on a 
long Douglas Fir preparatory to hauling it into the mill 
where it will shortly be transformed into a Navy mine- 





sweeper keel. With peace Pacific National will again be Members Nail. - ° 

putting choice quality logs of this kind into big timbers, Hdwd. Lbr. Modern manufacturing facil- 
stringers, structurals, yard and shed items, etc. to meet Assn., So. re ‘ ais 
your varied postwar needs. Hdwd. Produc- ities—band mill, dry kilns, 
ers, Inc., So. i i 
caine _ Ss complete planing mill. We 
Pacific National Lumber Co Aun S0.'Pins | can grade-mark and_trade- 
& Assn., Natl. k . 
T Washi Lor. Exporters mark. 5 R. R. connections. 
acoma, Washington Assn. 


= 
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crew, an honor that had come to his 
father George C. Cutler, head of Stet- 
on, Cutler & Co., a generation earlier, 
and to his son, Roger W. Cutler, Jr., 
a few years ago. All three were well 
known in eastern lumber circles. 


¢. E. Matkin has been appointed 
eneral superintendent of the North- 
erm Redwood Lumber Co. mill at 
Korbel, Calif. He was formerly 
superintendent of the Lamm Lumber 
Co, mill at Modoc Point, Ore. Bert 
King, formerly with The Pacific Lum- 
ber Co., Scotia, Calif., has been named 
logging superintendent for Northern 
Redwood Lumber Co. 


g 


George F. Grant, formerly sales 
manager of the Coos Bay Lumber Co., 
San Francisco, Calif., is now asso- 
ciated with the W. B. Jones Lumber 
Co. as manager at Los Angeles. Mr. 
Grant was with the Coos Bay Lumber 
(o, for the past nineteen years, the 
last ten years as sales manager. 


"Cotton" Northup Visits 
Pacific Northwest 


H. R. (Cotton) Northup, secretary- 
manager of the National Retail Lum- 
ber Dealers’ Association, made his 
first official visit to the Pacific North- 
west from March 17-25. The object 
was to meet face to face the lumber- 
men of the area, get acquainted with 
them, learn something of their prob- 
lems and their thinking. His tour 
of as many points in the district as 
possible was arranged and managed 
by W. C. Bell, Seattle, managing 
director of the Western Retail Lum- 
brmen’s Association, who was 
anxious for the retailers, wholesalers, 
and manufacturers to see and hear 
Mr. Northup in person. 


Five Sons in Service 


Maj. Roy Craft, son of Dale Craft, 
manager of the Willapa Shingle Co., 
Raymond, Wash., is a member of the 
staff of Maj. Gen. Charles H. Corlett 
who commanded the 7th division of 
the U.S. Army on its recent invasion 
of Kwajalein Island in the Marshalls. 
His twin brother, Capt. Ray Craft, is 
with the U. S. Army public relations 
department in England. They have 
three other brothers also in the serv- 
ice, Stanley Craft, a radioman second 
class with the U. S. Navy; Orva Craft, 
with the U. S. Army air forces sta- 
tioned at Great Bend, Kan., and Car- 
roll Craft, employed in the U. S. Navy 
fice in Portland, Ore. 


Appointed Assistant Director 
Forest Products Laboratory 


George M. Hunt, who for many 








yeats has been chief of the Division 
of Wood Preservation at the U. S. 
Forest Products Laboratory, has been 
‘ppointed an assistant director of the 
laboratory, Director Carlile P. Wins- 
low announced on March 15. Mr. Hunt 
a been on the laboratory staff for 


for than thirty years as a chemist. 


Since 1920 he has directed the research 
of the Laboratory’s division of wood 
preservation, which covers glues, ply- 
wood manufacture, wood finishing, and 
fireproofing, in addition to wood pres- 
ervatives and preservative treatments. 
T. R. Truax, who has been Mr. Hunt’s 
associate, is now directing the wood 
preservation division. 

In his new capacity, Mr. Hunt will 
serve as Director Winslow’s represent- 
ative in planning, integrating, and co- 
ordinating the Laboratory’s research 
program and in developing postwar 


needs and plans. 


Joins Research Department 


Dr. Clarence 


D. Stone 


recently 


joined the Henry Mill & Timber Co., 








Dr. C. D. Stone 


Tacoma, Wash., 
as technical direc- 
tor and manager 
of the company’s 
research depart- 
ment. Since 1941, 
Dr. Stone had 
been wood tech- 
nologist with I. F. 
Laucks, Ine, 
chemical en gi- 
neers, of Seattle. 

Dr. Stone is a 
graduate of the 
University of 
Washington, and 
received the de- 
gree of Ph.D. in 
Science in 1939. 
In connection 
with his research 
work, Dr. Stone 


has traveled extensively in the various 
forest regions of the United States 
and has visited many of the leading 
forest laboratories and wood produc- 
tion and preserving plants. 

The Henry Mill & Timber Co. is 
one of the old lumbering firms of the 


Pacific Northwest. 


In 1939 it began 


developing design and manufacturing 
techniques to employ machine methods 


in timber 


fabrication. 


Its Tacoma 


plant occupies a strategic location on 
Puget Sound, where it is served by 
water and by four -trans-continental 


railroads. 


It has a balanced materials 


handling and fabricating capacity of 


130,000 F.B.M. daily. 


An affiliated 


company, Timber Erectors, has a plant 
at Wilmington, Calif., with a handling 
and fabricating capacity of 55,000 


F.B.M. a day. 


New Sales Appointments 


Milcor Steel Co., Milwaukee, Wis., 
through its president, E. A. Tanner, 
has announced the appointment of 
C. G. Wollaeger as vice president in 
charge of sales, W. P. Schwarm as 
sales manager, and E. J. Cullen as 
manager of sales of sheets and roofing 
products. Mr. Wollaeger, who has been 
with the firm since 1926, has been in 
charge of Milcor’s war contract divi- 
sion which supervised the company’s 
work for the Army ordnance, Army 
engineers, Navy department, and Chi- 
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. Webster Lumber Co. 
Kansas City, Mo. 















SULLIVAN LUMBER CO. 
PORTLAND, OREGON 
vand stock FE RR 'Siiens’ 
SPRUCE, HEMLOCK, CEDAR, PINE 


Reliable Shippers 32 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 
















LEMIEUX BROS., INC. 


FORESTERS--TIMBER ESTIMATORS 
APPRAISERS--CIVIL ENGINEERS 
410-22 Maritime Bldg. NEW ORLEANS, LA. 


















































DYKE BROS. 


Mfrs. and Jobbers of Building Materials 


Little Rock, Ark. Dallas, Texas 

Fort Smith, Ark. Texarkana, U. S. A. 

Oklahoma City, Okla. Memphis, Tenn. 

Kansas City. Mo. Chattanooga, Tenn. 

Joplin, Mo. New Orleans, La. 

Shreveport, La. Birmingham, Ala. 
Houston, Texas 


C. V. CLARKE 


TIMBER ESTIMATES 


Long experience plus modern methods 


605 First Federal Savings & Loan Bldg. 
P. O. Box 1385 Jackson, Mississippi 





HOUSTON BLOW PIPE 
AND SHEET METAL WORKS 
HOUSTON, TEXAS 
37 Years’ Experience 


Engineering Service and Estimates Without 
bligation -- Send Us Your Inquiry 
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NiGiG a 


iDEPENDABLEEOUAT ITY 
JANDISER hay ee 


Fly Reena Cloth 


KEYSTONE BRAND” 


BLACK GALVANIZED 
PLASTICS 


Complete range of widths 
and meshes to conform with 
government regulations. 


Allow us to quote 
Phone 631 


THE 


Seneca Wire & Mfg Co. 


FOSTORIA, OHIO 














cago chemical warfare procurement 
district. 














Here is a brand of flooring you can 
build business on. For satisfied cus- 
tomers, stock and sell “Diamond 
Hard” Maple and Birch flooring. 


J.W. WELLS 


TwWRERS 


MICHIGAN 


MACHINERY 
co. 


CORINT 


CORINTH, MISS. 


Sawmills, Edgers 
Smooth End Trimmers 
Mill Supplies 












AMERICAN LUMBERMAN, Publisher 


VEST POCKET 
READY RECKONER 


A useful vest pocket manual 
including a lumber calcula- 
tor for standard sizes, log 
rules, estimated weights of 
lumber and miscellaneous 
useful lumber tabulations. 


Prepaid, 50 cents 


139 N. Clark St. Chicago 2, Illinois 
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W. B. Turner will continue as man- 


ager of sales of the fireproof mate- 
rials division and G. H. Schneider as 
manager of sales of the heating and 
ventilating division. 


These new sales appointments are 


in line with Milcor’s plans for post- 
war business. 


Honored 


In honor of his sixtieth birthday 


and in recognition of the company’s 
completion of its first quarter-century, 
a group of old-timers of United States 
Plywood Corp., New York City, in an 
impromptu 
presented Lawrence Ottinger, presi- 
dent and founder of the company, with 
a sterling silver cigar humidor. 


Plywood Plant Sold 


“ceremony” March 24, 


E. S. Evans, president of the Evans 


Products Co., announces the sale of 
its Lebanon, Ore., plant to a newly 
formed company, The Cascades Ply- 
wood Corp., Portland, Ore. 
Tucker, formerly vice president of the 
Evans company, is president of the 
Cascades Plywood Corp. The Lebanon 
plant has an annual capacity in excess 
of 120,000,000 feet of fir plywood 
The entire production will be sold 
through the distribution facilities of 
the United States Plywood Corp. of 
New York. 

The sale was consummated so that 
the Evans Products Co. can concen- 
trate its war products efforts to the 
output of vital battery separators in 
its Marshfiield, Ore., and Vancouver, 
B. C., plants. 


M. D. 


New Members on ‘Northeastern 
Softwood Committee 


Appointment of four new members 
to the Industry Advisory Committee 
for Northeastern Softwood Lumber 
was announced March 24 by the Office 
of Price Administration. 

Karl G. Upton, member of Upton 


They are: 





& Whitcomb, Hancock, N. H.; Erneg 
Barre, president, Holden & Martin (y 
Brattleboro, Vt.; R. E. Henderson, 
manager, Stearns Coal & Lumber Co, 
Stearns, Ky.; Edwin Mower, president 
Mower Lumber Co., Charleston, W, Va 

Appointment of the four men, Op, 
said, broadens the membership of the 
committee to cover additional types 
of Northeastern softwood production 
and lower Appalachian area pine 
spruce and hemlock production. 


Acquires Appalachian Timber 


The management of Georgia Hard. 
wood Lumber Co., with general offices 
at Augusta, Ga., recently announced 
the purchase of 34,000 acres of Appa- 
lachian timber from the Baker-Fep. 
tress & Co. interests of Chicago. The 
34,000 acres lie in the Blue Ridge 
Mountains in Greenville and Pickens 
Counties, South Carolina, and border. 
ing on the North Carolina line. The 
tract comprises one of the finest 
stands of Appalachian timber standing 
today and consists largely of soft- 
textured mountain white oak and 
yellow poplar. 


In addition to the tract, the com- 
pany has also purchased the plant 
formerly owned by the Saluda River 
Lumber Co., at Cleveland, S. C., in 
which to manufacture this _ timber. 
This plant is a modern one, and was 
constructed about two years ago. The 
property consists of a band mill, 
resaw, dry kilns, planing mill, and 
complete equipment of all necessary 
types for the operation of such a 
plant. 


It is expected that operations will 
begin in the immediate future. The 
Georgia Hardwood Lumber Co. has 
branch offices in New York and Wash- 
ington, D. C. The company’s plants 
are located at Jackson, Miss., Winona, 
Miss., Cleveland, S. C., Walterboro, 
S. C., Fairfax, S. C., Tabor City, N. ¢, 
and Shawboro, N. C. 


Foreign sales offices are located at 








Audience listening to Marc L. Fleischel at opening ceremonies of Lee Cypress Co. Perry 
Fla. Inset (upper left) is President J. A. Currey and (lower right) Senator Claude Pepper 
who also spoke. 
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"FOR CONTINUED EXCELLENCE IN WAR PRODUCTION" 


First Award— Renewal with Star 
24th August, 1943 6th February, 1944 


ANGELINA COUNTY LUMBER CO. 


KELTYS, TEXAS 
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LUMBER CORPORATION 


Head Sales Office Manufacturing Plant 
PORTLAND, OREGON ° TOLEDO, OREGON 











Only the Best is "good enough" when 
meeting Government Specifications. 


That's why War Contractors choose 
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when specifications call for toxic water re- 
pellent treatment of lumber and wood 


products. 


Protection Products Mfg. Co. 


Mfrs. of PRESERVATIVE SOLUTIONS for Years 
Research Laboratory and Plant KALAMAZOO, 























Shevlin Pine Sales Company 














SELLING THE PRODUCTS OF DISTRIBUTORS OF SPECIES 
mewccuosee une | SEEWLIN PONE | rors me 
McCloud. Calif. Reg. U. 8. Pat. Off. (PINUS PONDEROSA) 
: EXECUTIVE OFFICE 
*THE -_—<e7 COMPANY 900 First National Soo Line Building SUGAR (Genuine White) PINE 
e ’ egon 
i ot ee thi es MINNEAPOLIS, MINNESOTA (PINUS LAMBERTIANA) 
tion, Portland, Oregon. DISTRICT SALES OFFICES: 
... NEW YORK canes? . oan See 
: - . k 4 
M « Fine Woodwork 1Coheake 4-017" OFeleshone Central 9162" Exbrook 7041 
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Buenos Aires, Argentina, Havana, 
Cuba, Belfast, Northern Ireland, Cape 
Town, S. A., and Cairo, Egypt. The 
company does a large and important 
domestic and export business in yellow 
pine, hardwoods and cypress in lum- 
ber, timbers, veneers, plywood, logs, 
poles and piling. 


President and Director Elected 


At a recent meeting of the board 
of directors of the C. J. Tagliabue 
Manufacturing Co., Brooklyn, N. Y., 
A. F. Rucks, who has been associated 


with the company for over thirty 
years, was elected president and gen- 
eral manager; he succeeds the late 
C. D. Waters. 

At the same meeting, J. T. Kott- 
camp, vice president of the Johns- 
Manville Products Corp., was elected 
to the board of directors of the Taglia- 
bue company. 

The Tagliabue company is a prom- 
inent manufacturer of thermometers, 
oil testing instruments, potentiometers, 
moisture testers, and instruments for 
recording and controlling temperature 
and pressure. 





PRODUCERS an 


CAR and CARGO 


d SHIPPERS 


WHOLESALE ONLY 


Large and Long Timbers - Fir Piling up to 120 ft. 





TREMONT LUMBER COMPANY 


HERBERT MOSS, 
General Sales Manager 


Pre ond STAMPS 


The big Tremont mills are 
now producing as fully as 
possible to help Uncle Sam. 
As soon as war needs will 
permit we'll be back with the 
same reliable quality, same 
prompt service, to all custom- 
ers as before the war. 


BUY 
WAR BONDS 














We have been many years building 
up our reputation for quality and cus- 
tomer satisfaction. It distresses us 
that under current operating and sup- 
ply conditions we are unable to meet 
even the needs of our regular custo- 
mers. whose forbearance we solicit. 


Midwest Representative 


The Douglas Fir Plywood Associa. 
tion, Tacoma, Wash., has appointed 
Donald M. Crooks 
midwest field rep- 
resentative, with 
offices in Chicago. 
Mr. Crooks suc- 
ceeds David S. 
Betcone, now 
eastern represen- 
tative for the fir 
plywood industry 
at Washington, 
D. C. A third 
association field 
man, Joseph Wes- 
ton, is located at 
Los Angeles, 
Calif. 

Mr. Crooks has been associated with 
manufacture and marketing of pre-cut 
and prefabricated structures almost 
continuously since 1912. Until recently 
he was in charge of engineering for 
Hayward Lumber & Investment Co., 
Los Angeles, and formerly held a 
similar position with Gorman Lumber 
Sales Co., Oakland, Calif. At Chicago, 
Mr. Crooks will serve as a consultant 
on applications of plywood in the 
industrial and prefabrication fields 
principally. 


Donald M. Crooks 


Enters West Coast 
Industrial Field 


A contract was signed in Seattle 
on March 13 by which the Monsanto 
Chemical Co., St. Louis, Mo., will ac- 
auire I. F. Laucks, Inc., of Seattle, 
manufacturing chemists and leading 
producers by plywood glues. The 
transaction was announced jointly in 
St. Louis by Charles Belknap, presi- 
dent of Monsanto, and in Seattle by 
H. P. Banks, vice president and gen- 
eral manager of I. F. Laucks, Inc. 

Through this transaction, Monsanto 
will acquire the two Laucks plants in 
Seattle and other company interests 
at Vancouver, B. C., Los Angeles, 
Portsmouth, Va., Lockport, N. Y., 
Stanbridge, Que., and interests which 
Laucks holds in companies in Aus- 
tralia and Sweden. 

The acquisition of Laucks marks 
the entry of Monsanto into the Pacific 
Coast manufacturing field. Founded 
in 1901 in St. Louis by the late John 
F. Queeny, Monsanto manufactures 
more than 300 commodities in the 
pharmaceutical, plastics, and heavy 
chemical fields. Monsanto owns oF 
operates nineteen plants in the United 
States and has foreign operations i 
England, Wales, Canada, Australia, 
and Brazil. Its domestic operations I- 
clude plants at St. Louis, Mo.; Mon- 
santo, Ill.; Anniston, Ala.; Monsanto, 
Tenn.; Springfield and Everett, Mass.; 
Dayton, Ohio; Trenton, Mich.; Cam- 
den, N. J.; Norfolk, Va.; Nitro, W 
Va.; Carondelet, Mo.; Texas City and 
Karnack, Tex. In addition to its plant 
operations, Monsanto has six research 
laboratories. 

Monsanto’s purchase of the Laucks 


April 1, 1944, AMERICAN LUMBERMAN 











2 APE, PERICLES  RPO e 





TOoks 


| with 
re-cut 
lmost 
cently 
ig for 
t Co., 
eld a 
umber 
‘icago, 
ultant 
n the 
fields 


Seattle 
nsanto 
rill ac- 
eattle, 
eading 
The 
ntly in 
presi- 
ttle by 
d gen- 
ne. 
ynsanto 
ants in 
terests 
ngeles, 
N. Ba 
; which 
n Aus- 


marks 
Pacific 
‘ounded 
te John 
actures 
in the 

heavy 
wns or 
United 
tions in 
istralia, 
jons in- 
.; Mon- 
nsanto, 
| Mass.; 
; Cam- 
ro, W. 
ity and 
s plant 
esearch 


Laucks 


ERMAN 


B&T Metal Trims 


Trade Marked 


CHROMEDGE 


Trade Mark Reg. U. S. Pat. Off. 


No matter what angles you consider in selecting 
interior trims, you get a better choice in the 
“B & T line’—the line trade marked CHROM. 
EDGE! They give you the utmost in lustrous, per 
manent beauty . . . make installation easier .. . 
permit the widest range of color harmonies .. . 
offer beautifully matched groups of trims ... will 
not split, crack, chip, warp, or deteriorate with age. 
All these advantages will be ready for post-war 
building needs—in a new and improved line of 
Metal Trims trade marked Chromedge. 


The 5 gl Metals Company 


COLUMBUS 16, OHIO 

















SAMSON SPOT 
SASH CORD 


the most durabl2 
material for hanging 
windows 
* 


WHERE THE NEED IS GREATEST 
Samson Braided Cords Serve Best 
Now and Always 


SAMSON CORDAGE WORKS 
BOSTON 10, MASS. 


a SPOT SASH CORD 


Se ae 


Reg. U.S. Pat. Off. 














WIRE 
CLOTH 


Heavy Wire Cloth 
For All Purposes 


Steel, Brass, Copper, etc. 
Also Window Guards, 
Screw Door Guards 


and Other Heavy 
Woven Wire Products 


Kentucky Metal Products Co. 





Louisville 4 Ky. 








CORRUGATED 
ROOFING 
The 


Loyrmarnert 
SUCCESSOr 70 
The ola fastuoned 

Corrugarea 


OISTRIBUTORS 
WRITE US.7 


CHENEY METAL PRODUCTS CO., Trenton 5, New Jersey 
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WESTERN PINE 


TREE 


ae” LOOKING TO THE FUTURE 


Timber—fine timber—as far as the eye can see. 
Yet on this vast Tree Farm, managed for the past 
16 years on the basis of permanent timber pro- 
duction, the foreground slopes already have been 
selectively logged and the remaining trees are 
growing new wood faster for the next harvest. 

In the Western Pine region, these forest lands 
in private ownership are growing timber for the 
next generation and the next—year in and year 
out—to provide an ever-flowing lumber supply 
of the versatile Western Pines.* 


WESTERN PINE ASSOCIATION 


YEON BUILDING, PORTLAND 4, OREGON 


*Idaho White Pine *Ponderosa Pine *Sugar Pine 





“THESE ARE THE WESTERN PINES 























properties will be effected through an 
exchange of stock. No changes in the 
Laucks operating personnel are con- 
templated, it was announced. Laucks 
officers are I. F. Laucks, president; 
Harry P. Banks, vice president; and 
Leo W. Eilertsen, secretary and 
treasurer. 

In addition to Mr. Belknap, other 
Monsanto officers who have been ac- 
tive in bringing about the transaction 
are Edgar M. Queeny, son of the 
founder and present chairman of the 
board of directors; William M. Rand 
and Gaston DuBois, vice presidents 
and members of the executive com- 
mittee; and John F. Brooks, vice 
president of the company and general 
manager of Monsanto’s plastics divi- 
sion. 


LINDSEY ~ zee / 


Self-Loading 22:2" 
Skidders 


are used with 
either team or 
tractor. On 
short hauls, 
snaking, and 
bunching legs, 
they are unex- 
celled. 


LINDSEY 
WAGON CO. 


Sole Manufacturers 
Laurel, - Miss. 








SCRIBNER’S LUMBER & LOG BOOK 


Indispensable for lumber merchants, sawmill men, ete., 190 
pages, vest pocket size, giving tables on scantling and plank 
measure, round timber reduced to square timber and round 
logs reduced to inch measure by Doyle’s Rule, log tally 
calculations, and other valuable information. Over 2,500,000 


copies sold. 50 : 


Published by 
A. M. SMITH 
Successor to S. E. FISHER 
197 Platt St., Rochester N. Y. POSTPAID 





LOOSE LEAF TALLY BOOKS 
TALLY SHEETS with Waterproof Lines 
Samples and Catalog on Request 
Tally Cards Car Movers Hammer Stamps 
Crayon Tally Pencils Marking Sticks 
Rule Cases Rules Leather Aprons 
Pickaroons Gauges Load Binders 

Books for Lumbermen 


FRANK R. BUCK & CO. 


2133 Touhy Ave. CHICAGO. ILL. 
Car Door Lumber Rollers Sectional Board Rules 











. . Obituaries 


BERNARD BARRETT, 69, who had 
been president of the Horstmeier Lum- 
ber Co., Baltimore, Md., since 1926, died 
March 25 after an illness of about five 
months, following a stroke of paralysis. 
Mr. Barrett took a prominent part in 
church work and was a member of 
various organizations, including the 
Baltimore Lumber Exchange. He is 
survived by a sister. 

JOHN W. BLACK, 85, founder of the 
J. W. Black Lumber Co., Corning, Ark., 
died at a hospital there on March 24. 
He was prominent in church work. He 
is survived by three daughters and two 
sons, one of whom, Charles R. Black, 
is now president of the J. W. Black 
Lumber Co. 


JOHN T. BALDWIN, JR., wholesale 
and commission lumberman of Chicago, 
died March 28 in a hospital in Elm- 
hurst, Ill., a suburb of Chicago, where 
he made his home. He had been in ill 
health for some time. Mr. Baldwin 
dealt principally in southern hard- 
woods, and in specialties for industrial 
plants. He was a director of the Na- 
tional Association of Hardwood Whole- 
salers. Following the death of his wife, 
he married his sister-in-law, who sur- 
vives him, with four daughters from 
his first marriage. Two brothers also 
survive, one of Canton, Miss., and 
Joseph G. Baldwin, manufacturer of 
chock blocks and lumber at McLeans- 
boro, Ill. 


EDWARD A. ELLEFSON, 44, part 
owner of the Ellefson Lumber Co., 
Madison, Wis., for the past seven years, 
died March 14 at his home there after 
a long illness. He was secretary of the 
firm in which his brother, E. W. Ellef- 
son, was his partner. In addition to his 
brother, survivors are Mrs. Ellefson, 
two sisters, and five nieces. 


SERGEANT JOHN W. EMMER, JR., 
26, aerial photographer-gunner and son 
of one of the brothers of the firm of 
Emmer Bros. Co., Minneapolis, Minn., 
was killed in action near Wewak, New 
Guinea, March 11, according to word 
received by his parents, Mr. and Mrs. 
J. W. Emmer of Minneapolis. Set. 
Emmer enlisted in 1941 and went to 
Australia in January, 1942. He was 
transferred to the air corps last De- 
cember and met death while aboard a 
photo reconnaissance plane. Besides 
his parents, two sisters and two broth- 
ers survive. 


OLONZO GRANT FRITCHEY, 76, 
prominent retired mid-South lumber- 
man, died March 9 in a hopital in Mem- 
phis, Tenn., following a month’s illness. 
For many years Mr. Fritchey was sales 
manager and secretary-treasurer of the 
old Goodlander-Robertson Lumber Co. 
Later he became secretary-treasurer of 
the Ford Hardwood Lumber Co., having 
retired about seven years ago. He was 
a member of various organizations and 


until his health began to fai] was a 
tive in church work. For a number ? 
years he was an active member of the 
Memphis Lumbermen’s Club, Two 
daughters survive. . 


CLIFTON S. GOODKNIGHT 
president of Lewers & 
Honolulu, Hawaii, 
Feb. 25. 


= Vice 
Cooke, Lig 
passed away re 


JAMES M. JOHNSTON, 80, proprieto: 
of the Chardon Lumber Co., Chardop 
Ohio, until a few weeks ago when 
sold his business to the Geauga County 
Farm Bureau, died March 2 at his hom 
there. He was a former mayor of Char. 
don and was active in civic and chure, 
affairs. Mr. and Mrs. Johnston ele. 
brated their fiftieth wedding anniyer. 
sary in December, 1939. Besides pig 
widow, a son and grandson survive. 


CHARLES L. HARRISON, 60, fo 
many years an Official of the Himmel. 
berger - Harrison Manufacturing (9, 
Cape Girardeau, Mo., died unexpectedly 
in a hospital in St. Louis, Mo., on Mare) 
9, following an operation for a kidney 
ailment. At the time of his death he 
was president of Harrison Securities 
Inc. He was an _ outstanding civic 
leader and had served as secretary anj 
sales manager of the Himmelberger. 
Harrison company, which was founded 
by his father and the late John H. Hin. 
melberger. He was also connected in 
an Official capacity with many other 
businesses. Mr. Harrison was active ip 
various organizations and church work 
and had been a leader in lumber trade 
associations, in the promotion of the 
use of gum lumber, and other lumber 
activities. He is survived by his widoy, 
two sons, a daughter, two brothers, ani 
a sister. 


HARRY MILTON MANN, 66, owner of 
the Exposition Lumber Co., Los Ap- 
geles, Calif., died March 20 at his home 
there. He is survived by his widow, 
son, and a daughter. 


SECOND LIEUT. CHARLES NEV- 
MAN MAUK, son of E. H. Mauk, E. # 
Mauk & Sons, Toledo, Ohio, was killed 
in an airplane accident in England o 
March 7, according to a telegram r- 
ceived from the War Department. Li 
Mauk was ordered abroad last Nov, li 
after graduating as a bomber naviga- 
tor at San Marcos, Tex. He was a navi 
gator on a Flying Fortress. Beside 
his father, he is survived by a sister 
and four brothers, three of whom ar 
in the service. 


GEORGE MONTGOMERY, 52, lumber- 
man of Greenville, Ala., who was Visit: 
ing relatives in Louisville, Ky., when lt 
became ill three months ago, died iné 
hospital there on March 12. He is sur 





a 








vived by three sons, several brother: 
and sisters, and four grandchildren. 


WILLIAM J. PIECZYNSKI, 45, vice 
president of the Manhattan Lumber¢ 





Old ways of logging have given place 


to the new. 


Mill methods have changed. But the 


bigh quality of Polson lumber never has changed. 
Sitka Spruce and Douglas Fir direct from our forests. Rail and water 
shipments. 


POLSON LUMBER & SHINGLE MILLS 


Division of Polson Logging Co. HOQUIAM, WASHINGTON 
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LuMBERY 


LANE 


Trade Mark Reg. U. BS. Pat. O8. 


AW MILL 


AVAILABLE FOR 


PROMPT DELIVERY 


Sturdy and dependable. Fast, accurate saw- 
ing assured. 

Carriages running on roller bearings. Auto- 
matic pawl release on set head. Fast, power- 
ful dogs. Friction or Belt Feed, as preferred. 
Ball Bearing arbor, and roller bearing Feed- 
works if desired. 


| Various sizes and dogs to meet your needs. 


years’ experience in building Saw 
85 Mills and woodworking machinery. 


LANE MANUFACTURING CO. : 


MONTPELIER, VT. 
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Selling the Products of 
J. A. Mathieu, Ltd., Rainy Lake, Ont 
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AND COMPANY, 
MANUFACTURERS 


Band Saum 
Hardwoods 


We are Operating Six Band-Mills 
Forty-eight Hours per Week for 


SELMA 
ALABAMA 








ILLER 


INC. 




















VICTORY 


JACKSON 
TENNESSEE 
























75 years of service 
to the sash and deor 


In addition to its long time use in 


treating sash and other millwork 


PA 


is now also serving manufacturers of 
prefabricated homes in the treatment 


of all parts vulnerable to rot or ter- 


mites. 


It assures t 


home free 






two greatest enemies of wood. 





























R-TOX 


he purchaser of a lifetime 


from the ravages of these 








Specify 
“Par-Tox Treated” 
on your next order. 





IRA PARKER & SONS CO. 


OSHKOSH, WISCONSIN 











Chicago, Ill., and alderman of the tenth 
ward in Chicago, died of a heart attack 
at the Whitcomb Hotel in St. Joseph, 
Mich., on March 11. He is survived by 
his widow and two children. 


EUGENE RYAN, 67, vice president 
and a director of Farley & Loetscher 
Manufacturing Co. and vice president 
of the Midwest Lumber Co., Dubuque, 
Iowa, died suddenly at his home there 
on March 15. Associated with the Far- 
ley & Loetscher company since 1900, he 
had been active until recently. Mr. 
Ryan was an Official in other companies 
and a member of various organizations. 
Survivors are a brother and two sisters. 


ALBERT CONRAD (BERT) SCHULTZ, 
50, head of the Klamath Moulding Co., 
Klamath Falls, Ore., died suddenly of a 
heart attack at his home there on Feb. 
21. He had returned late Sunday night 
with Mrs. Schultz from San Jose, Calif., 
where they had attended the wedding 
of their daughter. He established the 
Klamath Moulding Co. with his broth- 
ers-in-law, Claude Caldwell and Albin 
Lundell in 1923. Mr. Schultz was promi- 
nent in industrial and civic affairs of 
Klamath Falls and was active in vari- 
ous organizations. Besides his widow, 
he is survived by three daughters and 
three sisters. 


JOSEPH CORTELYOU SEGUINE, 72, 
president of Seguine-Runyon-Stiles & 
Co., Tottenville, Staten Island, N. Y., 
died at his home in Pleasant Plains, S. 
I., on March 7. He was also associated 
in an official capacity with other com- 
panies. Surviving are his widow, three 
sons, a daughter, and two brothers. 


JOHN SLONIKER, 87, manager of the 
railroad department of Mowbray & 
tobinson Lumber Co., Cincinnati, Ohio, 
for more than a quarter of a cen- 
tury before his retirement from ac- 
tive business about ten years ago, died 
March 10 at his home in Wyoming, 
Ohio, after a short illness. He is sur- 
vived by his widow, three sons, 
W., president-treasurer of Mowbray & 
Robinson Lumber Co., and Hurst R. 
and Mark I.., also connected with that 
firm; eight grandchildren, and three 
great-grandchildren. 


20sSs 


J. L. SMITH, 72, president of the West 
Frankfort Lumber Co., West Frankfort, 
Ill., died Jan. 12 after an illness of sev- 
eral months. He had spent his entire 
business career in the lumber business. 
His widow and four daughters survive. 

LOUIS SOLARI, 62, one of the organ- 
izers of the Mount Shasta Pine Manu- 
facturing Co., Mount Shasta, Calif., and 
treasurer of the concern, died March 9 
of a heart attack. He was one of the 
leading business men of the district. 
He is survived by his widow and nine 
children. 


JOHN STOLZENBURG, 71, for many 
years manager of the Searle & Chapin 
Lumber Co. yard at Beatrice, Neb., died 
at his home there on March 5. He is 
survived by his widow and five children. 


WILLIAM F. TAYLOR, 81, retired 
Bremerton, Wash., lumberman, died 
March 5 at his home near Poulsbo, 
Wash. Surviving are his widow, one 
son, and one daughter. 


THOMAS W. WEBSTER, 87, one of 
the oldest lumbermen in Baltimore, 
Md., died at his home there on March 
14. He had lived in retirement for about 


nine years. A grandson survives. 
CHARLES ROBERT WRIGHT, 69, 


retired timberman of western and 
northern Kentucky, died of a sudden 
heart attack at his home at Earlington, 
Ky., on March 12. His wife preceded 
him in death two weeks. He is sur- 
vived by two sons, a daughter, and two 
sisters. 
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ADVERTISING 


PAYABLE IN ADVANCE 
Copy must be in office of AMERICAN LUM- 


BERMAN by onday prior to publication 
date. Rates are based on number of WORDS 
and consecutive insertions as shown below. 
Be sure to count address. For “‘blind’’ ad- 
dress care this publication count 5 words. 
Advertisements are set in uniform style, in 
proper classification, with first line in capitals, 
if so ordered. 

Extra lines of white space count as 6 words. 


RATES PER WORD, PER INSERTION 


8c per word for one insertion. 

7c per word, per insertion, for 2 consecutive 
insertions. 

6c per word, per insertion, for 3 to 5 consecu- 
tive insertions. 

Sc per word, per insertion, for 6 to 12 con- 
secutive insertions. 

For rates on longer term orders, write 


AMERICAN LUMBERMAN 


139 N. Clark St., Chicago 2, Illinois 








Wanted—EMPLOYEES 


WANTED 


Experienced sash and door machine set-up 
man for western Washington, thoroughly fa- 
miliar with Greenlee all electric double end 
tenoners, sash and door stickers, etc. Re- 
muneration $3500 to $4000 per year plus 
bonus. Permanent deal for right man. 
Address “L-81,‘° American Vesdheanimn. 











WANTED 


Salesman to call on farmer trade to sell 
necessar maintenance materials, Asphalt 
Roof & bestos sidewall materials. Would 
be home nights; have choice of living in one 
of several good towns in northern [IIlinois. 
Old established firm. Guaranteed salary. 
Permanent connection. 
Address ‘“‘L-76,"" American Lumberman. 


MILLWORK SUPERINTENDENT 





Florida millwork concern may require serv- 
ices of millwork superintendent who can es- 
None 
but high class man who is draft-exempt will 


timate and detail and bill into mill. 


be considered. 
Address ‘‘M-36,’" American Lumberman. 


SALESMAN WANTED 





Salesman & Estimator for Retail Lumber & 
have experience 
and be able to read prints and make esti- 
Work inside and out- 


Building Materials. Must 


mates for repair jobs. 





side. East Tennessee. 
Address ‘‘M-41,"° American Lumberman. 
WANTED 


First class working Foreman for Sash, Door 
One capa- 
ble of laying out work and setting up ma- 
chines. This plant located in ideal northern 
Lake Michigan town with 1600 oe In 
salary 
pply to PONTIAC MILLWORK CoO., 


and Cabinet Woodworking Plant. 


replying ve past experience and 
wanted. 


Frankfort, Michigan. 





Wanted—EMPLOYEES 








—— 
ENGINEER AND ESTIMATOR 

Man with full knowledge of wood fabrication 
and estimating for position in plant with 
postwar problem. Located Chicago meito. 
politan area. State experience, dratt status 
salary desired and full particulars. . 
Address ‘‘M-39,"" American Lumberman, 








TIME STUDY 


Old established eastern millwork manufactur- 
ing concern wants man for time study work, 
Opportunity limited only 
by ability to produce and the courage to fol- 


engineering, costs. 


low through. 
Address *‘M-55."" American Lumberman. 


ar, 
WANTED 


Man bookkeeper, retail lumber yard, north. 
west side Chicago. Postwar future. 
Address *‘‘M-38,"" American Lumberman, 


ACCOUNTANT WANTED 


We have an excellent opening for man ty 
start as bookkeeper-desk man, and if sy¢. 
cessful, promotion to executive accountant, 
managing office procedure and credits {o 
four well financed, long established corporg. 
tions. Good salary for competent man. Age 
limits 38 to 45. Please enclose snapshot with 
application. Central Michigan location, 
Address ‘‘M-45,’° American Lumberman, 


WANTED 


Experienced Sawmill Foreman able to handle 
labor and take complete charge of operation 
from pond to car. Iso experienced North. 
ern Hardwood Lumber Inspector or Chain 
Grader. 
Address ‘M-46,"’ 


HARDWOOD LUMBER INSPECTOR 


For well established Hardwood Yard in Chi- 
cago: permanent work and chance for ad. 
vancement for the right man. 

Address ‘“M-48,’" American Lumberman. 


WANTED 


Draft exempt man for mill office in Mississippi 
town of about 10,000 population, to keep gen- 
eral books and handle records necessary for 
a sawmill office. Give description of quali- 
fications, salary expected, experience. 
Address ‘‘M-49,’° American Lumberman. 


WANTED 


Experienced man to manage Retail Lumber. 
ard, in Central Illinois. Must be forty to 
aredive years of age. 

Address ‘“‘M-47,’° American Lumberman. 


WANTED 
Production manager. young or young middle 
aged, draft exempt preferred, to superintend 
high speed dimension plant. Must know 
management. Prefer man with precise mod- 
em training. 
Address ‘“M-66,"" American Lumberman. 


POSTWAR POSITIONS 
Experienced or apprentice Hardwood inspec- 
tor-circle filer-millwright. War contracts, Ex- 
cellent postwar position—large Central Indi- 
ana Operator. 

Address *“M-65."" American Lumberman. 


COMPETENT YARD FOREMAN 

You must possess ability to accurately tally 
incoming and outgoing merchandise, prop- 
erly care for stocks, yard buildings and 
equipment, manage men and last but not 
least know how to keep yard expenses within 
budget. If possible, enclose snapshot of self 
with application. Work location is central 
Michican with well financed Corporation. 

Address ‘‘M-57,"’ American Lumberman. 


WANTED os 
Established line-yard in northern [Illinois has 
permanent openings for right men as yard 
managers and assistants. Also have opet- 
ings in wholesale department. State quali- 
fications and draft status. Svecial considera- 
tion qiven to discharged soldiers. 
Address ‘“M-59,"" American Lumberman. 


WANTED | 
Branch Yard requires experienced manager 
of ability, good character and salesmanship. 
Replies treated confidential. 
Address ‘‘M-60,"’ American Lumberman. 


BOOKKEEPER—SALESMAN WANTED | 
Permanent well vaid job for A-l Man. Age 
35 to 50. Yard in Toledo, Ohio, area. 

Address ‘‘M-52,"" American Lumberman. 


WANTED : 
Experienced sawyer for circular Mill meee 
ina araded lumber. Also man to set Blocks. 
Mill in Northern Illinois. 
Address ‘‘M-58,"" American Lumberman. 


Wanted—EMPLOYMENT _ 


a 











American Lumberman. 









































CUTTING ROOM FOREMAN 


Excellent opportunity for man with experience 
in running an up-to-date Cutting Department. 
Aggressiveness more important than long ex- 
perience. 

Address ‘‘M-54,"" American Lumberman. 








April 1, 1944, AMERICAN LLUMBERMAN 





PRODUCTION, COST MAN 
University education, 20 years wide exper 
ence, manufacturing, accounting, purchase# 
personnel, marketing. No restrictions oD 


sionment. Gentile. 
Address ““M-23,’" American Lumberman. 
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Wanted—EMPLOYMENT 








Wanted—RETAIL LBR. YARDS 





Wanted—MISCELLANEOUS 





————_oee 


—— 


WANTED 


iti woods Supt., Forester, Timber 
ee North or south. Railroad or truck 


ong 42 years old. Best of references. 
"(dress ““M-40,"". American Lumberman. 





WANTED 
Position wanted as buyer or assistant buyer. 


ferences. 
a ““M-64.’ American Lumberman. 


MILLWORK EXECUTIVE 


Will entertain offers for manager, assistant 
manager or sales executive. Willing to prove 
worth. Experienced; refer Prefer mid- 
dle west but will consider other locations. 
Address ‘“M-30,"" American Lumberman. 


MILL MANAGER 


Ex-superintendent of entire double pine mill 
operation desires connection. Have disman- 
tled, rebuilt and operated such includin 
railroad. Will go to Mexico; have worke 
Mexican labor. Present salary in other line 











ies “M-29,"" American Lumberman. 


DRAFTSMAN—ESTIMATOR SALESMAN 


Thoroughly experienced retail lumberman. 
Understand construction, remodeling, reroof- 
ing and sidewall covering, make and read 
blue-prints. estimate cost, j.M. Guild Grad- 
uates. Draft Exempt. Best of references. 
Best of health. 

Address ““M-56,’" American Lumberman. 


“Wanted—USED MACHINERY | 


BOX FACTORY MACHINERY WANTED 


Large manufacturer needs additional equip- 
ment for Government contracts, such as 6 
Nailing Machines, 2 shook splicers, 2 Match- 
ers, squeezer, Printer and 54” Band Resaw. 
Will pay maximum prices for quick delivery. 
Send list and prices promptly. 

Address ‘‘K-44,"" American Lumberman. 


NAILING MACHINES WANTED 
We need 3 Morgan. or Doig Nailing Machines 
quickly, any size. Wire us collect. CHAS. N. 
BRAUN MAHINERY CO., Fort Wayne, Ind. 


BOXBOARD MACHINERY WANTED 


We are in the market for nailing machines 
open and closed back anywhere from two to 
— track. Also interested in Mereen 
Johnson or Morgan Matchers, Edge Trimmers, 
Squeezers ond Band Resaws, and any other 
box equipment used in box working factories. 
Address ‘K-21,’ American Casibouhen, 


























WANTED 


Self-feed rip saw and light tractor or Diesel 
engine to run same. Two or three ton lumber 
truck, roll-off preferred. Good condition. 
Also light 4-wheel factory trucks. 
BISSELL LUMBER & WRECKING CO. 
7834 W. Grand Ave. Elmwood Park, II. 
Phone: Elmwood Park 1198 





WANTED 


Good band resaw, also power unit 100 HP. or 
more, Pca LUMBER COMPANY, Pine 





WANTED 
Machine for the Manufacture of Woven Wire 
Snow Fence & Silos. 
Address, Snow Fence, care Elston Lumber Co. 
Marietta, Ohio 





WANTED TO BUY 
Circular Sawmill, Edger Cut Off Saw. 
Steam Power Units 60 to 120 H. P. 
Picket Fence machine, Small Hand Resaw. 
Western Lumber Co. 
El Paso, Texas 


ee 


LIQUIDATING COMPLETE SAWMILL 


Hed and Stowell Horizontal Resaw, 60’ 

escott Edger, 11 saw trimmer, 2 complete 
7 d mills, 150 H.P. boilers, 350 H.P. Corliss 
eam engine, etc. This material must be 
— within the next 60 days. Write or call 
st ustrial Salvage Material Co., 718 E. Bay 
Milwaukee 7, Wis. Sheridan 1414. 








VERTICAL BAND RESAW WANTED 


M 34 to 60” Resaw with Blades 
oan be in good operating condition. 
ive full details of make, equipment 
age, condition, price and location. 
Hanson Wholesale Lumber Corp. 
14201 Tireman Avenue 
Dearborn, Michigan 





WANTED 
Have you reached the period in life when you 
would like to sell a half interest in your yard 
and retire? 
Address ‘“M-63,’° American Lumberman. 


Wanted—LBR. & DIMENSION 














WANTED TO BUY 


Eastern dealer wants to make connection with 
Western buyer or manufacturer on carload 
shipments of: 2”, 3” & 4” Fir or Hemlock; Fir, 
Hemlock or Cedar Uppers: Flooring. Siding, 
Shingles, Plywood, Idaho and Ponderosa — 





MILLS TO SAW ON PER M’ BASIS 


Would like to contact several portable saw- 
mills desiring to saw on a per M’ basis in 
Wisconsin and Northern Illinois. Write stat- 
ing when available to O. S. Anderson, 123 
Barker Place, Rockford, Ill. 





INSULATED BRICK & STONE SIDING 
Factory rejects and seconds for sale. Also 
some Erst run material for shipment 30 days 
after receipt of order. Write Gardner, 8 
Watson Ave., St. Paul, Minn. 


For Sale — LBR. & DIMENSION 














Cypress, Common & Clear; N. C. C 

Clear D4S. Also odd lots of Plywood, Pine 

Mouldings or items without a priority. 
Address ‘‘J-64,"° American Lumberman. 





HARD MAPLE WANTED 
200.000 feet per month each 6/4 and 8/4. 
Also beech and 4/4 cherry. High priority 
ratings. H. G. IRWIN LUMBER CO., Garland, 
Pennsylvania. 





WANTED 


Panels, crating. core stock, casket, furniture 

and construction lumber AD or KD Rgh. or 

Surfaced. What have you? Wire collect. 
PAUL B. BERRY, Grand Rapids 6, Mich. 





FOR SALE 
4 cars, 16/4 Com. & Btr., and Com. & Btr. 
WHND Oak. IVORYDALE LUMBER CO., 
Ivorydale, Ohio. 





FOR SALE 


Several carloads 6°’ railroad grade crossties 
81/. ft. long. FLOYD H. STARK. Medora, II. 


FOR SALE 


21,546,340 feet Fir and some Hardwood not 
estimated on 480 acres land N. California all 
tor $20,000 cash, 1/4 mile to good highway 20 
mile Truck haul to Ry. also Oregon pine up 
to 350,000,000 feet. 

Address ‘‘M-69.° American Lumberman. 














WANTED—CEDAR TIES 
CHARLES S. PATTERSON. Park Falls, Wis. 





WANTED 
Crate Shooks: 54,000 2”x151/4,”; 135,000 2”x 
223/4,”, either 3 rough sawn or SIS fin. 5/16”: 
54,000 pes. 34”x134"x13"; 54,000 34”x134”x131/2” 
rough sawn. 
Address ““M-51"’, American Lumberman. 








For Sale =—- TRANSIT SERVICES 


TRANSIT MILLING AND RESAWING 


Operating five resaws, three moulders and 
two planers. Prompt and efficient milling in 
transit service. No demurrage or piling down 
charges. Located on New York Central and 
Pere Marquette railroads. THE ALADDIN 
COMPANY, Bay City, Michigan. 











WANTED 


Carload quantities cauliflower crates. 
Address ““M-51"’, American Lumberman. 





WANTED 
Wanted to buy 2x3, 2x4, 2x6, 2x8 from 2’ to 
10° £2 Yellow Pine Air Dry. Pre-Fab Indus- 
tries, 1535 S. Main Street, South Bend 23, 
Indiana. 





WANTED—SMALL MILK STOCK 


Carload 4/4 Soft Maple or Cherry 

Carload 5/4 Hard Maple 

Quote delivered Buffalo, N. Y. 

Rochester, N. Y., Owego, N. Y. rates 5% 
Sales commission. R. W. Adams, P. O. Box 
35, East Aurora, N. Y. 





FOR SALE 

Also interested in cutting 
to 30 cars for the next 3 months. 
enos, Iron River, Mich. 


— Lumber. 
orders u 
Antone 


MILLING IN TRANSIT 


1. Resawing 
2. Ripping 
3. Dressing 
For information address 
The Mill Creek Milling Co. 
% Gruner-Fisher Co., Agts. 
3743 West Pine Blvd. 
St. Louis, Mo. 


THE MILL CREEK MILLING COMPANY 
326 S. Taylor Ave. 
St. Louis 
Mo. 








For Sale—MISCELLANEOUS 











WANTED 


2 cars 1x3 and wider, dressed, planing mill 
shorts 2’ and up. ‘“D’’ Ponderosa or better, 
or similar lumber, suitable for pickets. 
—_— MADWAY, 20th & Ridge Ave., Phila, 
a. 





WILL BUY FOR CASH 


Carloads of new or used lumber & doors. 
BISSELL LUMBER & WRECKING CO. 
7834 W. Grand Ave. Imwood Park, III. 
Phone: Elmwood Park 1198 





WANTED TO PLACE ORDER 
For carload of fence pickets bevel siding and 
flooring straight or mixed cars. Bissell Lum- 


ber & Wrecking Co., 7834 W. Grand Ave., 
Elmwood Park, Ill. Phone: Elmwood Park 1198. 


Wanted—MISCELLANEOUS 


RAILS WANTELP 
Principally 16-20-25-30 Ib. 
THE W. H. DYER CO. 
Fullerton Bldg., St. Louis, Mo. 

















RAILS: ANY SIZE OR QUANTITY 


Particularly 20 Ib. 25 lb. 30 Ib. 35 lb. & 40 lb. 
Secure our price before selling. 
MIDWEST STEEL CORP. 
Charleston, W. Va. 


American LumBerMAN, April 1, 1944 











CARPENTERS APRONS 
Write for s les and prices. 
THE MINNESOTA SPECIAL Co., Inc. 
Minneapolis, Minn. 


STEEL WINDOWS 
No priority required. 
Large stock casements, 
pivoted, double hung, etc. 
STEEL SASH SALES & SERVICE 
Weehawken, N. J. 


AROMATIC RED CEDAR SAWDUST 


Sifted-dry, in two-bushel burlap bags. 
NATIONAL CEDAR POST & POLE COMPANY 
Omaha, Nebraska 


FOR SALE 


3000 ot 121/, gauge Barbed Wire; Brand 
New; Lightly Soiled: approximately 60 rods 
per spool. 











King Midas Lumber Co. 
2221 South Ashland Ave., Chicago, IIl. 








Vest Pocket Ready Reckoner 


A useful vest pocket manual including a lum- 
ber calculator for standard sizes, log rules, 
estimated weights of lumber and miscellaneous 
useful lumber tabulations. Prepaid, 50 cents. 


American Lumberman " 
. - - CHICAGO, ILL. * 
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young men looking for s¢ the deal, but 1—Horizontal Boring Machi Pe en ey i 
Is your opportunity. something good, any} 1—Large drum 5S g Machine, 2 spindle. 1 Frick Steam Engine. 81/; eo mes ste teeed $ ‘ 
cre’not dekataly iierened. Large so this] IAmeriean 217 Moulder, 8 Genter ‘Crank Drive Pulley 42" = | - 
n hand and . rge stocks of rior Rubbing M “hi ore, 2" Valv y 42'*x12", 3" 
stant suppl good connection f off 1—Fay single spi 5 achine. 1 Wheland S' De wo ooo rere 
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Cotta ILT HOMES erican Lumb ric ut-Off Saw wi 1 
few ges, poultry houses, et ° oe Motor and table, 220-Volt — Car. 
few practical an Soe, oe. See ft Oe Oi NE POWERS PLANER eter sie ia ig + Direct Drive 1- 
rication publicl ical methods of ingle head meg ey belt dri Ar aia ee 50.00 
a. te cly accepted and FHA rt fact lt of ee |” Ps - eS So wee 
Gvane le to res <1 and license ‘ -- New Park, P i r Cylinders, valv ge ase Filan eA: $75.00 
we, ie gee cy famailiar Cc FOR SALE = | pee Air Diop. FA, +. * 
a man - are i  FORSALE ——s|_—'! %4 Yd. Concrete Mixer, 4 — 
Homes in tek ufacture an a “distribute in Engines. naa | Saw Mill Plant—Boile 1 4 Yd. Concrete Mixer, with Gasoline Mot Pa 
one will mo yg gem Ee ener. Be — ws. | 1 ten © BP Geis 7 otor 
Sir codon F'chinem Comic cet ov fat Seoetae, te Uadae tae | | Pehesow women ome ee 
; e an . ital, t ov @ ’ . pe ie i a all * 
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r effort and : gs essentiaH ° timb H just disconti 
and ready t you will be establi per. Detailed list mtinued, lack Alabama 
war homes ean ly modern, aoe ae cated ce complete plant oo OU. those inter- 1—650 FOR SALE 
ee Se oe uae aa festrictions are OMPANY. Crystal Springs, Miss. — SA See See Mee , 
- s giving us . A actory re sre. - Ss. 1— 2 rs ensing 440 — — 
ee ee nah naga your past NEW SAWMILL I 95 tA Generator, 440 Volt 
umber Co., McDonough ny Ivon R. a — sell #00 Frick mill FOR SALE 1—200 HP. eee Ae ° 10s 
_ N.Y. ey. Tele Gl te Sew. received from fac —100 H. P. Moto thn : 
- om Pe r—440- 
P FOR SALE cover. B. T. JENNINGS, Lacey stored under math B+ Motor —440-Volt 
a ey small town, st FO. ==> 3-150 FP ee Board—Starters, et 
ill, , . 8 : oP ° » etc. 
also commisea: sates ie ae pane en} No. 2 American S S oe Released hy oe Boilers 125 pressure. 
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For i oa ing gas ractive i “oe Cc. f _ : out of ice. 
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S. Wyman St QUIPMENT CO. For further parti ec 
.. Rockford, Illinoi Th r particulars write— 
ee ss Goll tae te eee 
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for Sale—USED MACHINERY For Sale—USED MACHINERY 


For Sale—USED MACHINERY 








——fOR SALE FROM STOCE 


i machinery of all kinds. : 
ser eet constantly changing but postal will | Mr. Traffic Man: 


that much needed ma- 
tell ‘golly we peed for. Everything from | YOUR OWN OWNED CARS! 


Mr. Operating Man: 





: sizer to clothespin machine. Demurrage, Avoidable Labor Expense, Extra 
= Try us—ask a pon ™ What could you SAVE? 
BOSCHO, INC.. Medford 55, Mass. What increase in Production could you 
— EFFECT? 
Consider, also, benefits from MOBILE 
“Storage’’l 


Which of these cars could you use? 


125, Hopper, Double, 50-Ton 
f 40, Hopper, Side-Discharge, 50-Ton 
Plant Liquidators and Wrecking Companies. | 10, Koppel, Side-Discharge, 24-Yd., 30-Ton 


1 
For sale as a whole, for prompt removal, | J.) Refrigerator, 40-Ft., 40-Ton 
JACKSON LUMBER CO. PLANT at Lockhart. | 16, Refrigerator, 36-Ft.. 30-Ton 


Alabama. 19, Ballast, Composite, 50-Ton 
25, Box, 36-Ft. 4-Ton; Steel Ends 


2, Dump. Western, Automatic, 20-Yd., 40-Ton 
10, Dump, K&J, Automatic, 16-Yd., 40-Ton 


5. Flat, 40-Ft., 40-Ton 
43, Gondola, Composite, 36-Ft. & 40-Ft., 40-Ton 


ATTENTION 


Capacity 125,000 feet per day 
Saw Mill and Equipment 
12 Dry Kilns and Equipment 


Pling Mill Equipment 150, Tank, 8000-Gallon, 40-Ton and 50-Ton 

2 Power Houses and Equipment ALL CARS ARE PRICED TO SELLI 

2 American Loaders IRON & STEEL PRODUCTS, INC. 

1 Locomotive 39 Years’ Experience 

Rail 13424 S. Brainard Ave., Chicago 33, Illinois 


“ANYTHING containing IRON or STEEL’ 
Tractors 





k day at Lockhart, Ala. FOR SALE 
ee oe eee id 1—Clement single spindle shaper, shop No. 
18540; 3—new slasher saws 38’ diameter, 


Address all communications to: 2%" mandrel holes, 4 bolt holes 634” cen- 
oe } nen bundle wiring machine 
JACKSON LUMBER CO. 1—Wilison electric welder, 200 amps, belt 
driven DC generator) tight & loose pulleys; 
Lockhart, Alabama belie 2550 1750 RPM: compound wound, 

o. 015484 


1—CH&E combination band saw mortiser & 
jointer; late model machine with table, 


1—Combination cut-off & rip saw: iron frame, 

















FOR SALE sliding table, tilting saw arbor & mitering 
500, 750 & 1000 GPM Steam Underwriters 1—Murray all steel tilting transfer table, 9’ 
Fire Pumps. a : wide, 10’ long: 3 live chains; reversible 
2—1500 G.P.M. Gasoline Fire Pumps friction driven worm tilting mechanism: 
7—Locomotive Cranes, 15, 20 and 25-ton tilts 12° both ways. 
Diesel Locomotives, 6, 8 and 14-ton 1—Lumber ge unit, used with tractor to 
7—Guy Derricks, 60, 90 and 110 ft. boom handle lumber from sorting shed to yard: 
Air Compressors, 150, 220 and 550 it. all steel frame, chain driven rollers; 3 sets 
Wheel Presses, 150 and 200-ton undercarriage: 1 caterpillar tread, 1 steel 
l}Electric Hoists, 35 to 100 HP. wheel, and 1 set vem ony 
$-Gasoline Hoists, 15 to 85 HP. Contact KLATZKY BRO . Calumet, Mich. 
1—63 ton Heisler Gear Locomotive 
— GPM Electric Underwriters Fire FOR SALE 
 —_ - 1—15 HP Steam Engine. 
Model ’ American 36” gauge, 10 ton capac- | j “Second hand American (R&H) 12”, 4-side, 
29,000 aol’ Tank oe 75 it. T Outside Drop Bed Moulder; standard 
a oo soe OR Me veda equipment with self-contained countershaft 
yee oe — with T&L pulleys for belt drive. 
R. C, STANHOPE, INC. (Lincoln Bldg.) GRIFFITH LUMBER CO., Huntington, W. Va. 
60 East 42nd Street, New York, N. Y. FOR SALE 
FOR SALE Complete Saw-mill, planing mill & Yard. In 
10 Simonds Band Saws in good condition. | small country town wonderful farming trade. 
width about 8’’, Gauge 15, Length 35’ 6”, Trucking distance of larger cities. Money 
Tooth Space 13,4. maker, excellent record of accomplishment. 
BISSELL LUMBER INDUSTRIES E. A. Tadder, 
Hawkins, Wisconsin Rushford, N. Y. 


AIR COMPRESSORS 


1—Westinghouse Locomotive type, 91/2x9l/.x 
10; 1 air receiver, 15x9'; safety valve. 

1—8x8 Curtis air compressor No. 4087: 2 cyl- 
inder vertical; _ & leose pulleys; 300 bb. 
air receiver 30x72; safety valve & gauge. 

Contact KLATZKY BROTHERS, Calumet, Mich. 








FOR SALE 
Following Saw Mill items, Mill now operat- 
ing in Southern Mississippi. Can be released 


promptly on an as-is, where-is basis. Com- 
plete mill and power plant, ample engine ca- 
pacity, good transmission, Hog, Filing Room 
Machinery, Log haul up from ponds, long 
cable conveyor, in fact. a modern, complete 
saw mill unit, housed in good building, which 
can be moved. 
1—400 HP Rust Type Babcock & Wilcox Water 
Tube Boiler 
2—150 HP H. R. T. Boilers, 72-18, 125+ pressure 
1—Left hand Cunningham Filer & Stowell 
Band Mill, 14°’ Blade, 84’ Wheel 
1—Filer & Stowell one-man carriage. Elec- 
tric set works, Air Dogs 
1—F. & S. 14’ Shot Gun Feed 
1—Modern Edger 
1—Multiple Saw Overhead Trimmer 
Log Kicker, Log Trip, Nigger Ample Live 
Rolls and Transfer Chains 
This is too much saw mill for remaining tim- 
ber supply and is good rig for either Pine 
or Hardwood, or mixed operation. 
Address ‘‘M-61,"° American Lumberman. 


FOR SALE 
1 Fay & Egan Double Cut-off Saw, 8’ ca- 
paci 
1 10” —— Moulder, 4 head 
1 Yates Self-Feeding Glue Jointer, Chain 





Feed 
2 Babbin Ball Bearing Blowers, Model No. 11 
3-phase, 220 volts, 60 cycle, motors, compen- 

sators and starters available for the above. 
1 QM 5095 DeVilbis Tank with Double Reg 

and Outlets 
2 MBC X510 #75 FX DeVilbis Guns 

Address *“M-62,‘° American Lumberman. 


FOR SALE 


Complete Sawmill, Planing Mill, trucks, log- 
ging equipment, tractors, power unit, belting, 
and set-up, for sale. Located in town. Will 
sell for cash only; as one unit. Mill now 
running. Immediate possession. Owner drafted. 
Mrs. Elmer Nelson, Corinth, N. Y. 











For Sale 
TIMBER & TIMBER LAND 


VIRGIN REDWOOD TIMBER 


Ten to 500 million feet or more. Price $2.00 
per M. P. O. Box 3180, San Francisco 19. 


80 MILLION SPRUCE, CEDAR & FIR 


on C. N. Ry. in British Columbia. Must be 
sold. Write for particulars. 
Address *‘M-68,‘ American Lumberman. 


FOR SALE 


20,000,000 feet standing: timber on 5000 acres 
in Central Alabama. 75% second growth, 
medium size, short leaf yellow pine, 8° & a 
25% original growth southern hardwoods, 12’ 
& up. Splendid logging. Average haul 8 
miles to L&NRR via paved highway. Land 
not for sale, 6 Bg to cut-off. Price $160,000 
(App. $8.) $50,000 Cash, balance per M 
Stumpage, as cut. 
Address *‘M-67,"" American Lumberman. 




















NEED A Good 


Calculator? 


Every Man who figures lumber footage can make good 
use of The Lumberman’s 


AMBIDEXTER 








Automatic Safety Trip 
STAKE POCKETS 
for Motor Trucks & Ry. Cars. Speed load- 
ing & unloading; haul larger loads; save 
stakes; speed dispatch of equipment. 


Save Time & Money—Order Today! 


Cc. H. VAN DONK 
1337 E. Mason St. Green Bay, Wis. 








It is named Ambidexter because of its unique arrange- 
ment, which permits left-hand manipulation, leaving the 
right hand free to write. 

Suitable for pocket, loading dock, yard, car or office. 


Only $3.50 per copy Postpaid 


Order from: 


AMERICAN LUMBERMAN 
139 N. Clark St., Chicago 2, Il. 

















KNIGHT SAW MILLS 


All lron & Steel Construction 
DOGS, SET WORKS, EDGERS 


Manufactured by 


THE KENT MACHINE COMPANY 


117 Portage St. Cuyahoga Falls, O. 
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LLOW PINE 


No need to worry about 
the future supply of 
Urania Pine and Hard- 
woods. Our sustained 
yield program of opera- 
tion assures a steady sup- 
ply of top quality lumber 
for after the war, despite 
our fast rate of war pro- 
duction. 


| 
| ¥! 
| 





HARDWOODS 











Members S. P. A., S. P, I. B., 


Southern Hardwood Producers 









Lumber Manufacturers -- Tree Farmers 
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An ideal tool for 
a great many uses, 
this Combination 
Head may be fitted 
with Bits for mak- 
ing Door, Sash and 
many odd and 
varied mouldings. 


It may be used on the Moulder or Shaper as pre- 
ferred. 


The Bits are milled to pattern, set by gauge for 
yuick changes on short or long runs of stock. 


This is a Head you cannot afford to be without. 


Write to us for particulars and a copy of our 
Catalogue and Pattern Book. 


SAMUEL J. SHIMER 2SONS.INC. 


Mianufacturers of 
> 8 8 Pe “ : 
ON The Shimer Cutter Heads PENNA 












Aduertisers’ Judex 


i 


NS ML RRs ccceee a6 ce 0% 62 
Aetna Plywood & Veneer.. . 66 
American Cabinet Hardware 
Corp.. 48 
American Logging Tool Co. €6 
American Steel & Wire Co..... 14 

Anaconda Copper Mining Co.. 60 

Andersen Corp . a ees ee 

Angelina County Lbr. Co uae 75 
B & T Metals Co., The........ 77 
Bay De Noquet Co. . 85 
Biddle Co., The. . ae en 
Bonifas Lumber Co.., Wm. 85 
Booth-Kelly Lumber Co., The. . ae 
Breyer Bros., Whiting & C 60 
Brooks-Scanlon Corp..... . 35 
Brown & Co., Geo. C.......... 69 
Buck & Co., Frank R......... 78 
Cadillac-Soo Lumber Co...... 85 
Chapman & Dewey Lbr. Co... 69 
Cheney Metal Products Co ~ ae 
Christiansen Lbr. Co.,C. MM... 85 
Clarke, C. V. is 73 
Columbia Steel Co. es 
Connor Lumber & Land ‘Co. «ow ae 
Copeland Lumber Ce......... 85 
Corinth Machinery Co........ 74 

Cotton Hanlon. . 76 
Craig Mountain Lbr. “Co. . 64 
Creo-Dipt Co., Inc.... 3 ae 

Disston & Sons, Inc., Henry... 53 

Dow Chemical Co., The....... 33 

Dyke Brothers............... 73 
Elkins Lumber Corp.......... 65 
Exchange Sawmills Sales Co... 52 
Ferguson Lumber Co., W. T... 71 
Flex-O-Glass Manufacturing Co. 86 
Flintkote Co , The............ 47 
Fordyce-Crossett Sales Co..... 9 
Frost Lumber Industries, Inc. . 50 
Georgia Hardwood Lbr. Co.... 57 
Goodman Lumber Company... 85 
Griswold Lumber Company.... 66 
Hines Lumber Co., Edward.... 85 
Holt Hardwoed Co. . 85 
Hotel Benson . . 73 
Houston Blow Pipe ‘and Sheet 

Metal Works 73 
Huther Brothers ‘Saw Mfg Co. 72 
Insulite Div., 

Minnesota & Ontario Paper Co. 43 
Johns-Manville Corp. . . 6-7 
Johnson Lumber Corp., ©. D. 75 
Kent Machine Company...... 83 
Kentucky Metal Products Co.. 77 
Keystone Steel & Wire Co..... 46 
Kinzua Pine Mills Co... 3 


See Our February 19 Issue for Directory of Products Advertise! 
in AMERICAN LUMBERMAN 
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Lake Superior Lumber _— 
Lane Manufacturing Co, . 

Lemieux Brothers., Inc 
Lindsey Wagon Co 


, Postwar 


Planning a tee, — 


Wis.. 
Lockwood Hardwa ure e Mfg. Co. 
Lumbermen’s Credit Assn. , Ine, 1; 


ry 


Luthi & Co., F.C. 


@5 


Meadow River Lumber Co... «+ 66 
Michigan Pole & Tie Co 85 
Miller & Company, Inc... .. 7 


Ozan Lumber Company....... 4; 


Pacific National Lumber Co... 7) § 


Parker & Sons Co., Ira 


Patrick Lumber Co.. oe OMe 


Pittsburgh Plate G ‘nes Co. 10 
Polson Lbr. & Shingle Mills, .. 2 
Pope & Talbot, Inc. ; 
Protection Products Mfe. ee. 


Protexol Corp........ .. 6 ; 
Puritan Cordage , Mills, ‘Ine. 68 


Rainy Lake Lumber Co., Ltd.. 79 


Red River Lumber Co., The... :— 
Reynolds & Manley Lbr. Co... 2 


Reynolds Wire Co...... oé i 
Rib Lake Lumber Company... 8 
Robbins Flooring Company... 85 
Roddis Lbr. & Veneer Co...... 85 
Rosboro Lumber Company.... i! 


Samson Cordage Works...... 77 
Scribner's Lumber & Log Book. 7 
Seneca Wire & Mfg. Co....... 74 
Shevlin Pine Sales Company... 75 
Shimer & Sons, Inc., Samuel J.. & 


> 


Silbernagel, Geo. J. » ae 
Smith & Co., D. B. suet 
Smith Lbr. Co., Inc., W. T.. . @ 
Southern Pine Lbr. Co.. . 8 
Standard Conveyor Co.......: 6 


Sullivan Lumber Company. ... 73 


Tennessee Coal, Iron — Rail- 
road Co... a 


Thunder Lake Lumber Co.. 


Tremont Lumber Company... 78 i: 


Underwood Veneer Co.....--: 
U. 8S. Gypsum Co. 
U.S. Steel Corp.. 


ba ersal Zonolite ‘Insulation 4 
Urania Lumber Company.. 4 
3 


Van Donk, C. H.....-+++**" 


Webster Lumber Co., H. E..-- : 
Wells Lumber Co., J. Ww eu , 
Western Pine Association....- 
Wheeler Osgood Sales Corp. -: 
White River Lumber Co..--* 
Wisconsin-Michigan Page. --*: 
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Michigan Pole & Tie Co., (Mills; JNewberry Newberry, Mich 


| White Cedar Poles, Posts, Shingles, Piling, Soft 6 Hardwood Ties. 
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lasts to manufacture servicemen’s shoes, truck 
and trailer bodies, cooks’ tables, cots, Army 


All Northern mills are doing their full part to 
help win the war. If these mills are currently 








unable to meet your needs, they ask your forbearance. and Navy furniture, quartermaster, signal and medical 
Their output is now being channeled by government corps equipment, etc. With Victory, plenty of Northern 
purchasing agencies into all sorts of war needs—Army woods will again be available for all regular uses. 


and Navy aircraft, fighting and merchant ships, shoe OR D 


ER “Copeland Lumber Co. . . . Ontonagon & Atlantic, Mich. 


0 Sales Office—CHICAGO—135 So. La Salle St.. Hardwood Lumber. 
M Dimension. Dry Kilns and Planer 


‘Lake Superior Lumber Corp. . . . . Ontonagon, Mich. FR 


Northern Hardwoods, Hemlock, White Pine. 
Modern Dry Kiln facilities. Th 


tHolt Hardwood Co. . 2... . . . . Oconto, Wis. LF Ap *C. M. Christiansen Co. . . . 2... . Phelps, Wis. 


An outstanding Wisconsin lumber manufacturer—Hardwood, 
G White Pine, Hemlock and Cedar Products. 


Maple, Birch, Beech, Oak Flooring. Strip, Assembled Block, D 
Herringbone, Parquetry types; all types Heavy Duty Flooring. R dy 
Cadilae-Soo Lumber Co. (Matic "wich ") Grand Rapids, Mich, ERS-wn Bonifas Lumber CO. (arcs. tach.) Since Neenah, Wis. 


Northern Hardwoods. Hard Maple a Specialty. Hemlock, White Pine. 


Modern Dry Kilns. Facilities for Surfacing, Resawing, ete. Northern Hardwoods, White Pine, Cedar Products, Shingles, 


Squares, Lath, Modern Dry Kilns. Expert Millwork. 





















Underwood Veneer Co,. .. =. . . . Bessemer, Mich. 


Northern Hardwoods, Hemlock, W. Pine at Bessemer, Mich. 
Veneers and Panels at Wausau, Wis. 


Northern Hardwood Lumber, Old Faithful Hemlock, Northern 


"Connor Lh. & Land Co, (Wits: Laon, Wis.) Sete, Marshfield, W 


1 © D. 6 A. D. Hardwoods, Hemlock, W. Pine—Cedar Shingles, 


Goodman Lumber Company .. . . , . Goodman, Wis. 


oats, Pol ’ y : Northern Hardwoods, Hemlock, White Pine, Basswood, Hard- 
» Poles—Laona Rock Maple & Birch Flg.—Dimension stock. Wi 5 M { C H wood Dimension. Planing mill. Dry kilns. Rotary cut veneers. 


Tih Lake Lumber Co. 2. 2... RID Lake, Wiss )\;d) 0 ct1)) Bay De Noquet Company ...... .. Nahma, Mich. 


Northern Hemlock, White Pi iln-Dri 
" ine. Kiln-Dried Hardwoods, Lath i i i i 
i ” Sal Office, 817 Railway Exchange, Chicago — White Pine. 
Shingles, Cedar Posts and Poles. F LOORING eadeeh. Suedwoed Suibes—dihiaabes, Cedar Products, Lath. 


wer Lake LumberCo. . . . . Rhinelander, Wis 


Air- and Kiln-Dried Northern Hard and S 
i ft Wood 
Mills—Rhinelander and Lemke Spur, Wis. vs 


Edward Hines Lumber Co. . . . . . Park Falls, Wis. 


Kiln or Air Dried Maple, Birch, Elm and other Northern Hard- 
woods: White Pine, Spruce and Hemlock. 


Tabbins Flooring Company . . . . . Rhinelander, Wis. 


Newberry Mi s 
Bi ; Mich.—Maple, Birch, Beech, Oak, Strip Floorin 
lock, unit, Single slat, parquetry; Heavy Duty Henig. - 


oddis Lumber & Veneer Co. . Marshfield & Park Falls, Wis. 


Compl. stk. N. Hdwds., Hemlock, W. Pine, Cedar Prod., Maple, 
Brch, Flg. Hdwd. Ven’r’d Doors, Plywd. Mod. Dry Kiln facil. 


‘Member Maple Flooring Mirs. Assn. 


re 


*Member Northern Hemlock & Hardwood Mfrs. Assn. 
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WINDOW MATERIALS” 
Let Thru ULTRA VIOLET LIGHT 


KEEP IN HEAT 


TER THAN G | 
Porch Enclosures 
Storm Windows 
Storm Doors 
Barn Windows 
Sky Lights 


Factory Windows 
Rabbit Hutches Office Partitions 
Greenhouses To Diffuse Light 


It Pays TO HANDLE Warps COMPLETE 
LINE OF WINDOW MATERIALS 


Every product, leader in its class. Backed-by 20 years of ex- 
perience, and produced almost entirely under exclusive patents 
(granted or pending). Nothing can take the place of YEARS of 
product-proving in actual use, and constant research and experi- 
ment to improve quality. Only Warp's Window Materials offer 
you all this. Carry the full line—so if temporarily out of one 
you can satisfy your customers with another one of Warp's, 
products and always make the sale. 


Poultry House 
Windows 


Brooder House 
Fronts 


Hot Beds 
Cold Frames 


La 


= Ba 


D> 


FLEX-0-GLASS 


Guaranteed 2 Full Years 


Lets Thru More Healthful Ultra- 
Violet Rays than other glass substi- 
tutes, as proved in various authentic 
tests, and holds in heat better than glass. 
Absolutely Waterproof — Unbreak- 
able. 124 strong, pre-shrunk threads 
per square inch. Impregnated with extra 
high M. P. Composition that will not 
run, discolor or melt in a window. Ex- 
tra Heavy—Extra Durable. 


WYR-O-GLASS 
Galvanized Wire Base 
Tough galvanized 1%4 inch mesh 
wire base drawn thin to admit more 
light. Every Joint and Wire Imbed- 

ded in a cushion plastic. 

Plastic Glass applied to both sides, 
sealing everything into one solid weath- 
erproof sheet. No air pockets to trap 
moisture. 

Very Transparent — Extra high in 
Ultra-Violet Ray transmission. Good 
insulator. 


GLASS-O-NET 


Mesh Base Glass Substitute 
Plastic Glass Covered Netting Made 
on % inch mesh Waterproofed 
Cords. Extra strong. Dyed light fast 
green. 

Every Cord Imbedded in Cushion 
Plastic to avoid weakening air pockets 
and moisture. Plastic Glass Applied 
over Cushion and Cords seal every- 
thing into one solid sheet. 

Very Transparent, High Ultra Vio- 
let Ray transmission—washable. No 
cheap rosin, glue or paste to decompose. 


SCREEN-GLASS 


Galvanized Screen Base 
Fine Mesh Galvanized Wire Base, 
dipped in a transparent pliable plastic, 
then laminations applied to both sides. 
Tough, Durable, Layer-Built Plas- 
tic Coating to make it last longer. 
Pliable and Transparent. 


Lets through Sun’s Ultra-Violet rays 
Holds in heat better than glass. 


WINDOW 


FABRIC 


Biggest Seller In the 


Low Price Field 


Over 80 threads per sq. in. Impregnated 


with light 
wax. Lets 
rays. 
Ordinarily 


stable, high 
through Sun’s Ultra-V 


lasts one season, 


Warp’s Window Materials are Distributed by Reliable Jobbers Everywhere (Not sold by Mail Order Houses) 


melting point 


iolet 


Holds in heat better than glass. 


Manufactured by FLEX-0-GLASS MFG. CO. (Warp Bros.) 1104-6-8 N. Cicero Ave., Chicago, Ill. 
a] 


ViIO-TEX 


Admits Ultra-Violet Rays to Help 
Mature Chicks Faster—Makes Red 
Objects Appear Colorless to stop can- 
nibalism. Just 2 or 3 chicks saved pays 
for this NEW Scientific dual-purpose 
material. 





